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VITAL DIFFERENCES 
SHOULD BE CLEARED 





Need for Insurance Companies, 
Agents and the Public to 
Get Together 





ANTAGONISM IS FOUND 





Great Business of Fire Underwriting 
Should Be Responsive to the 
Best Sentiment 





UCTOBER 31, 1918 


Entered as Second-Class M, 190, & 


Post Office at Chicago, Illineis, Under Act of Masoh 3, 137? 














fEtna (Fire, 


OF HAR‘tFORD, CONN. 


Has entered the one hundreth year of its existence and has durin 
more than $165,000,000.00 in losses. 
every obligation assumed during so long a period may be regarded 

art in the foundation upon which our country’s prosperity rests. 
& found in all cities and towns. 


WM. B. CLARK, President 
THOS. E. GALLAGHER, General Agent R. 


_asurance Co. 


that time paid 


A Company that has faithfully carried out 


as an important 
Its agents may 


Western Branch: INSURANCE EXCHANGE, CHICAGO, ILL. 


L. O. KOHTZ, Asst. Genl. mt 
B. IVES, Asst. "y 














AGENTS’ SUPPLEMENT 

In part three of this issue the 
Casualty and Surety Section will 
be found the Local Agents’ Sup- 
plement, touching on various 
phases of the business vital to in- 
surance men. One of the fea- 
tures of this section is a contri- 
bution on hail insurance written 
by one of The National Under- 
writer staff. John J. Thomas of 
the Lloyd-Thomas Company, 
presents chapter four of his very 
timely and comprehensive eluci- 
dation of insurance for the busi- 
ness man. These contributions 
by Mr. Thomas are creating wide 
interest among local agents par- 
ticularly, because they are being 
used in the business world to 
great advantage. 














BY EDWARD JAY WOHLGEMUTH 


Of far greater importance to the in- 
surance business at this time than a 
discussion of government ownership 
of insurance is the need of the insur- 
ance business to “get right with the 
public.” We are not only drawing too 
in this country— 
against the labor unions or against the 
“trusts’—we are drawing them be- 
tween the public and almost every line 
there was 
something naturally antagonistic and 
at odds in the relations of a business 
We are all 
Americans together, and if President 

ilson expressed the sentiments of 
the country when we went into the 
war, we are all democrats together. 
do not need to be socialists to 


many class lines 


of business, as though 


Man to his customer. 


We d 
(CONTINUED ON PAGE 13) 





Great American 


Susurance Company 
New Pork 


ORGANIZED IN 1872 
STATEMENT JANUARY 1, 1918 


$ 2,000,000.00 


RECERVE FOR ALL OTHER LIABILITIES 


$12,927,269.91 


$8,527,719.31 
$23,454,989.22 


Western Department, Chicago 
WALTER H. SAGE, Genera! Manager 
WALTER E. MILLER, Assistant Manager 


INGRAM & LERCH, Managers 





NEED FOR BUILDING 
MARINE COMPANIES 





Wade Robinson of New York 
Shows the Opportunity for 
* American Corporations 





NEED WELL POINTED OUT 





Reasons Are Given for the Necessity 
and Desirability of Attracting 
Domestic Capital 





NEW YORK CITY, Oct. 30—Wade 
Robinson, one of the prominent marine 
underwrietrs of the country, has just 
published a booklet on marine insur- 
ance. There is much interest just at 
this time in the extension of ample 
insurance facilities to American com- 
merce and American shipowners. Ma- 
rine underwriters have only recently 
been able to attract American capital 
to this form of indemnity and the possi- 
bilities and scope of marine insurance as 


outlined by Mr. Robinson in his booklet 
are published at an opportune time. 


England Now Marine Center 


Mr. Robinson points out that at pres- 
ent the one real world market for ma- 
rine insurance is in England. Lloyds 
London and many other English com- 
panies combined provide a facility that 
is overwhelmingly greater than the 
combined facility of the rest of the 
world. American marine insurance fa- 
cility is more foreign than American. 


How Business Is Divided 
For such lines as cannot be placed 





; EDWARD MILLIGAN, President 
GEORGE M. LOvEIOT Vice-President 


Total Losses Paid . 


Cash Capital - 


Reinsurance Reserves 

Reserve for Outstanding Losses and all 
Claims ‘ e ° 

NET SURPLUS < fs < 


Total Assets - ~ 








GEORGE CL C LONG. JR, Secretary 

THEODORE. F F eSPEAR, hast Sey HENRY P. WHITMAN, Ass’t Sec'y 

FRED C. COSTETTER, Ass’t Ser EDWARD V. CHAPLIN, Ass’t Sec'y 
Surp‘us to Policy-holders $ 9,859,040 


Three Million Dollars 


- $6,782,134 
other 


: 887,759 
. 6,859,040 


$18,040,850 


in companies represented in New York, 
Lloyds London, English and foreign 
nonadmitted companies are used by 
brokers. Practically all American ma- 
rine insurance brokers have English 
and other foreign connections, and while 
figures are unobtainable, it is safe to 
say that many millions in premiums are 
annually paid to other countries on 
business transacted by cable and mail. 
There are 103 stock companies writing 
marine business in New York state, of 
which 62 are American and 41 foreign. 


American Participation Small 


By far the largest part of marine in- 
surance business is transacted by for- 








(CONTINUED ON PAGE 7) 








North British 
and Mercantile 
Insurance Co. 


109 YEARS OLD 


FIRE, TORNADO, AUTOMOBILE, 
SP. RINKLER LEAKAGE, WAR RISK, Resources ample 
EXPLOSION AND KINDRED LINES. 


E. G. RICHARDS, Manager, 


United States Branch 
76 William St., NEW YORK CITY 


SECURITY 


for all obligations 


SERVICE 
Expert advice on 
insurance problems 





FIRE INSURANCE SECTION 
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BURCHELL NOW HEAD 





QUEEN MEN BEEN ADVANCED 


Officials Have All Had a Valuable Ex- 
perience and Are Promoted on 
Their Merits 





NEW YORK, Oct. 30.—Following 
the retirement of E. F. Beddall from 
the presidency of the Queen, changes 
in the executive staff of the company 
are announced: Cecil F. Shallcross, 
chairman of the board of directors; 
George W. Burchell, president; Nevitt 
S. Bartow, vice- -president ; Frederick P. 
Hamilton, secretary; Frank E. Jen- 
kins and John L. Collins, assistant sec- 
retaries. 

All are long time employees of the 
Queen and their advancement is in 
keeping with the policy of the company 
to reward loyal and efficient. service. 
Mr. Shallcross is widely known as 
manager of the Royal, while Mr, Bur- 
chell is one of the best known under- 
writers in the east. He has been presi- 
dent of the National Board, and prior 
to his new elevation was for many 
‘years vice-president and underwriting 
manager of the Queen. 

Mr. Bartow has gained his entire in- 
surance experience with the Queen, be- 
ing called to the head office some fif- 
teen years ago to an executive post 
after serving as Massachusetts special 
agent for the company. He, too, is 
looked upon as one of the strong men 
of the business and is chairman of the 
committee of the newly formed Excess 
Line Association. Mr. Hamilton has 
been with the Queen as assistant secre- 
tary for fourteen years, prior to which 
time he was with the ‘New York Un- 
derwriters and Commercial Union. Mr, 
Jenkins came to the Queen in 1913, re- 
signing the assistant secretaryship of 
the Underwriters Association of New 
York State to accept the post. Mr. 
Collins, years ago, served the Queen 
as northern New England special agent, 
but for the past twenty years has been 
at its head office. 


Wants Lower Dwelling Rates 


The United States Housing Corpora- 
tion, which is building and furnishing 
residences for workers in the shipyards 
and at plants of large munitions fac- 
tories, is alloting its first schedule of 
$10,000,000 of fire insurance on these 
dwellings. There will be a maximum 
liability in any one location of $2,000 
on building and contents. It is esti- 
mated that each dwelling is worth $1,000. 
The same amount being carried on con- 
tents. There will be a fire department 
in each community. The corporation, 
therefore, is'asking for lower than the 
ordinary dwelling rates. 





“Far fields look green,” but after all 
it’s strictly up to the salesman. 





CONTRIBUTIONS COME 





AGENTS STRENGTHEN COFFER 


Sending. in Sinews of War to the Na- 
tional Association of Insurance 
Agents 





NEW YORK, Oct. 30.—Substantial 
contributions to the power-develop- 
ment fund of the National Association 
of Insurance Agents are constantly be- 
ing received at headquarters attesting 
the faith of the local agents in the op- 
portunities afforded for more extensjve 
work by their association, an appre- 
ciation of the fact that such effort to 
be a success must be properly financed. 
During the past week the fund was in- 
creased by over $1,100 and the end is 
not yet in sight. The Des Moines 
(Iowa) association contributed $100 as 
its individual offering, together with 
an additional $118 as its proportion of 
the Iowa state association pledge. 

Not to be outdone, the New Bedford, 
Mass., association added $200 to the spe- 
cial treasury account, while individual 
agents and various associations sent in 
sums ranging from $10 to $100 each. 


Schedules Are Deranged 


All schedules for eastern state asso- 
ciation meetings, save that of Rhode Is- 
land, during October, have been sadly 
disorganized by the influenza epidemic, 
while several proposed gatherings have 
been abandoned altogether. An impor- 
tant: gathering is called for Nov. 13, 
when the Massachusetts association will 
meet at Worcester. Invitations to attend 
have been sent members of the Maine, 
New Hampshire, Vermont, Connecticut 
and Rhode Island organizations. 

National Association Executive Com- 
mittee Chairman Fred J. Cox and Secre- 
tary Chauncey S. S. Miller will be in 
attendance. 

The Connecticut state association will 
meet at Waterbury at an early, though 
as yet undetermined, date. 


Concordia in Good Shape 


MADISON, WIS., Oct. 28.—According 
to the report of an examination by the 
Wisconsin department, the Concordia had 
on July 31, 1918, admitted assets of 
$3,247,690 and total liabilities, except cap- 
ital and surplus, of $2,151,650. Capital 
stock was $750,000 and surplus $346,040. 
From Jan. 1, 1918, to July 31, the com- 
pany wrote premiums of $1,147,304 and 
paid losses of $581,727, after all deduc- 
tions. Unearned premiums, fire and ma- 
rine, total $1,775,489. The. company has 
a reinsurance treaty with the Eagle of 
Newark. During the year it canceled its 
treaties with the Munich and Balkan. 
The company is 48 years old and has had 
@ prosperous career. 





You are the only one who has placed 
a limit on your possibilities. 





The Mechanics 
Cash Capital, $250,000 


NEWARK, N. J. 


ORGANIZED 1854 


INSURANCE 
COMPANY 


JANUARY 1, 1918 


Surplus to Policyholders, 


mpeg DEPARTMENT Home rate WESTERN DEPARTMENT 

. H. DUNHAM, PRES. J. A. SNYD SEC'Y NEAL BAssetT ES. 

JOHN KAY, VICE-PRES. PHILADELPHIA, Omega. ceemagl 
A. H. HASSINGER, SEC’Y PENNA. W. T. BASSETT, ASST. MGR. 


of Philadelphia 


Net Surplus, $358,700.31 
$608,700.31 


CHICAGO, ILL. 





Cash Capital $1,250,000 


A. H.H 








ORGANIZED 1855 
| INSURANCE 
FIREMEN S COMPANY 


JANUARY 1, 1918 


Surplus to Policyholders, 


EASTERN DEPARTMENT 

D. H. DUNHAM, PRESIDENT 

JOHN iar. VICE-PRES. 
ASSINGER, SECRET: 
NEWARK, NEW SERSEY 


OF NEWARK 


Net Suplus $2,384,971.20 
$3,634,971.20 


os. NEAL 
VICE-PRES. & MGR. 
W. T. Bassett. ASs’T. MG! 
CHICAGO, ILLINOIS 


NO BILL IS IN SIGHT 


COMMENT BY SENATOR LEWIS 


Says He Has Introduced No Measure 
That Would Establish Government ~ 
Fire Insurance 


N 
WASHINGTON, D. C., Oct. 23.— 
To the Editor—Upon returning to 
Washington upon this particular trip, 
information has been brought to me 
that your excellent publication has 
been informed there is some bill pend- 
ing in the Senate calling for govern- 
ment fire insurance—also that some 
bill introduced by me has that object. 
I beg to inform you that no such bill 
exists, that I ever heard of. None has 
ever been introduced by the admin- 
istration. None has ever been con- 
templated of this nature that I ever 
heard of. None has ever been framed, 
devised or thought of by me. 


Scope of Lewis Bill 


The Lewis bill was a measure—being 
an administration measure of the pres- 
ent time, as such, for which I could not 
take the whole credit, because it ex- 
tended the government insurance now 
applied to soldiers and to all other 
persons engaged in war work, where 
that work of itself risked life or health. 
My measure ‘has long since passed as 
a law in the form of amendments to 
the insurance act. There was no sug- 
gestion whatever in any measure from 
any source, or from any official of the 
government that I ever heard of, as 
to fire insurance. 

The confusion to your enterprising 
agencies might have arisen from the 
fact that certain owners of buildings 
in which munitions are made, of a dan- 
gerous and explosive nature, suggested 
that the government should extend in- 
surance to their buildings, because of 
these risks, but this did not go further 
than a suggestion, and I am not aware 
that anyone ever asked anyone else to 
tender a measure with this object. 

James Hamitton Lewis. 


Stock Increase Ratified 


The rte a og of the Great: Ameri- 
= of New Yo have formally ratified 
he action of "the directors in adding 
$3. 000,000 to the capital, making it $5,000,- 
000. The action was unanimous. 


A new British insurance company is 
being formed under the title of the At- 
lantic Assurance, with a capital of £300,- 
000. It will undertake all classes of busi- 


BIG LOSSES INCURRED 


—_———_. 


MILWAUKEE SUFFERS HEAVILY 








Fire Department, However, Does Ex. 
cellent Work—No Indication of 
Incendiary Effort Found 





MILWAUKEE, WIS., Oct. 29.—A 
relatively heavy fire loss record i in Mil. 
waukee and environs during the last 
fortnight has given local fire under- 
writers considerable uneasiness. Both 
the number of fires and the individual 
losses in several instances have been 
unusual. The fact that the preceding 
months developed fewer blazes and 
smaller losses than ordinarily has, of 
course, made the condition of the ast 
two weeks stand out rather promi- 
nently. However, a close survey of 
the situation, both by local underwrit- 
ers and the fire prevention bureau of 
the state fire marshal’s office, has de- 
veloped nothing that would point to 
any one important reason in particular 
why the condition should exist. 


President Borst’s Views 


Charles L. Borst, president of the 
Milwaukee Board, in an interview with 
a representative of THE NATIONAL Un- 
DERWRITER, expressed the opinion that 
the apparent epidemic of fires has been 
largely because at this season heating 
plants are going into commission, 
which usually is accompanied by an 
increase in fires. He pointed out that 
the unusually heavy shifting of labor 
of all kinds, coupled with the entrance 
of millions of men into the military 
and naval service, has resulted in the 
handling of heating plants in many in- 
stances by inexperienced persons, a 
condition that has been made even 
more unfavorable during the last two 
or three weeks by the epidemic of 
Spanish influenza. Households in 
which cases of this disease exist also 
are inclined to push their heating a- 
paratus to the limit. 


War Work Increases Hazard 


So far as manufacturing plants go, 
Mr. Borst said that the present ex 
treme pressure of urgent war work 
upon every facility available doubtless 
has resulted in an increased fire hazard. 
Factories have been speeded up to the 
limit in order to provide the gov- 
ernment with the sinews of war. Un- 
der such conditions, he does not be 
lieve that fire losses are out of the 
ordinary in size or number. 

“I believe the Milwaukee fire depart 
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**AMERICA FORE”’ 


AMERICAN EAGLE 


FIRE INSURANCE COMPANY OF jNEW YORK 


Cash Capital—One Million Dollars 


Home Office: 
80 Maiden Lane, New York] 


THE AIRPLANE— 


is the military eagle, aptly termed the Eyes 
of the Army. Rising above and before the 


battle line, it watches for coming attacks. 


FIRE gives no {warning lof its coming. No 
eye can see where it will strike next. 


ADEQUATE Insurance is the airplane of 
protection. Use foresight instead of actual 
vision. 


HENRY EVANS, President 


Managing Branch Offices: 
San Francisco, Chicago 














AMERICAN EAGLE FOR AMERICAN PEOPLE 
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the remarkably effective work it has 
done in every instance of fire,” said Mr. 
Borst. “It has confined some exception- 
ally bad fires that might have entailed 
much greater destruction of property 
but for the quick, prompt and efficient 
service rendered. While it is true that 
the drain upon our man-power by rea- 
son of the war has made it impossible 
to keep the department recruited up to 
the full strength demanded by the 
growth of the city, and influenza has 
made further inroads, there has been not 
a single instance of failure in success- 
fully combating and confining fires in 
recent days. In fact, the department has 
rendered far greater service than could 
pe expected, and I cannot speak too 
strongly in complimenting Chief Clancy 
and his men upon the success of their 
efforts.” 
Fortunate Outcome 


In the fire of Oct. 14, which destroyed 
the five-story Conro block at 423-431 
Broadway, occupied by M. Heimann & 
Co., wholesale millinery, Mr. Borst said 
the underwriters consider it fortunate 
that the fire was kept practically con- 
fined to this structure. At one time the 
building was a raging furnace from 
basement to roof and flames were shoot- 
ing 50 to 75 feet higher, but still the 
adjoining property, most of it consist- 
ing of some of the oldest business blocks 
in Milwaukee, was saved and suffered 
virtually only from basement water 
losses to stock. 

The same is true, he said, of the fire 
the night of Oct. 24 in the paint and 
oi] store and warehouse of W. F. Zum- 
mach, 283 West Water street. Fire raged 
for more than two hours in an oil- 
soaked upper structure, but was kept 
from spreading to the main store and 
warehouse, and to adjoining buildings 
used as warehouses and display rooms 
for office furniture, billiard room equip- 
ment, and similar merchandise. 

Investigations carried on by the state 
fire marshal’s office, in co-operation with 
the fire prevention bureau of the fire de- 
partment, and various other agencies 
working along similar lines, have not 
developed circumstances that might lead 
to suspicions, so far as can be learned. 
There is nothing that would indicate the 
work of an organized firebug effort. 





Changes in the Field 











A. R. MARKS IN NEW POSITION 





President of the Illinois Field Club 
Becomes State Agent of North- 
western Underwriters 





A. R. Marks has been appointed spe- 
cial agent of the Northwestern Under- 
writers agency in Illinois and Indiana 
and will make his headqaurters with the 
branch office of the company at 2133 
Insurance Exchange, Chicago. Mr. 
Marks has been state agent of the 
North River, United States and asso- 
ciated companies in Illinois for several 
years and has made a good record. He 
is now serving the Illinois Field Club, 
the organization of field men of West- 
ern Insurance Bureau companies, as 
president, and is recognized as a leader. 
He had his early training in the home 
office of the German Fire of Freeport, 


and has developed into a strong field 
worker, 





A. C. Hall 


A. C. Hall, who has been special- 


agent of the Central National Fire of 

es Moines in Iowa, has resigned to 
become special agent in Iowa for the 
Hawkeye & Des Moines department 
of the Firemans Fund. 


Ben B. Wright 


Ben B. Wright has been appointed 
Special agent of the Merchants Fire 


of Denver for Colorado, Wyoming and 


ontana. He was formerly with the 
Thomas F. Daly Agency of Denver. 





J. A. Haas 


J. A, Haas, who has been special 
agent in southern Minnesota for the 
Minneapolis Fire & Marine, has been 
appointed state agent in Illinois for 
the American Eagle. 


Mr. Haas has 














UNDERWRITER 
STATEMENT JANUARY 1, 1918 
Actual Market LIABILITIES 
U KEN ASSETS  decemser'si,1917 a 
Gov’m'nt and State B’dsand Stocks $1,869,977.49 | Unearned Premium 
INS. CO. OF AMERICA | Bonds and Stocks of Municipalities “2,217;801'30 |  Reserves......-.0+0. $5,489,129.03 
n % Bonds of Railroads ..........+++. 4,318,283 .67 . 
. | Guaranteed Stocks of Railroads... 1,825,250.00 | Losses in the Course of 
NEW YORK Preferred Stocks of Railroads..... 448.00 Adjustment......... 961,455.18 
Miscellaneous Securities......... 523,484.00 c itiiaicain - 
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LoansonBondandMtg., $ 62,000.00 Capital Stock......... 2,000,000.00 
Western Department Coahin Bankston Hand 100147322 wf 
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HELP WILL BE GIVEN 


MERGERS TO BE AUTHORIZED 





Illinois Department Plans Legislation 
Designed to Give the State Stronger 
Fire Companies 





SPRINGFIELD, ILL. Oct. 29.— 
The Illinois department is beginning to 
realize the necessity of making some 
provision for the consolidation or re- 
insurance of fire insurance companies 
of the state. It takes the position that 
Chicago is entitled to more than one 
strong fire insurance company with at 
least $1,000,000 capital stock and as 
rauch more in the way of surplus. Just 
now, owing to government regulation 
of the sale of stock of corporations, 
it is thought that large companies may 
be brought about through consolida- 
tions. and the department is plan- 
ning to cooperate through properly 
prepared legislation to bring about a 
result of this kind. 

A bill known as House Bill No. 634 
was passed by the General Assembly in 
1917. It was vetoed by Governor Lowden 
on the ground that it provided for the 
reinsurance of all classes of insurance 
corporations. Among other things it re- 
quired that fire insurance companies 
should give their policyholders and stock- 
holders 30 days’ notice before reinsurance 
could be considered. The department 
pointed out to the governor that the ef- 
fect of this would be to practically pro- 
hibit the attempted consolidation of fire 
insurance companies or their reinsurance 
on the ground that long before the 30 
Gays’ notice should have expired, all 
policies of the reinsured company prob- 
ably would have been cancelled, and in- 
surance taken in going concerns, for rea- 
sons obvious to all. Had there been a 
proviso to the effect that the reinsurance 
of fire insurance companies might have 
been brought about without the custom- 
ary 30 days’ notice, but with the approval 
of the Insurance Department, there 
would probably have been no veto mes- 
sage on this bill. 


Risley Goes With Big Guns 


MILWAUKEE, WIS., Oct. 29.—Guy F. 
Risley, special agent of the Hartford, 
with headquarters at 711 First National 
Bank building, Milwaukee, has been ac- 
cepted as a candidate for the field ar- 
tillery central officers ’training school 
at Camp Taylor, (Ky.) and expects to 
report soon for duty. Mr. Risley is sec- 
mere of the Wisconsin Field Men’s 
club. 








made a fine record in Minnesota and 
is a good personal producer. 


D. L, McCoy 


D. L. McCoy, who has been special 
agent in South Dakota for the Colum- 
bia Fire Underwriters, has been ap- 
pointed special agent in Nebraska and 
South Dakota for the American Eagle. 








Chester A. Wright 


Chester A. Wright, special agent for 
the Wheeling Fire, resigns as of Jan. 
1 to become special agent for the St. 
Paul F. & M. in West Virginia. 





As we must account for every idle 


word, so must we for every idle silence. | 


—Franklin. 





SYNDICATES INTACT 


NOT ALL ROADS TAKEN OVER 





Many Smaller Lines Are Still in Pri- 
vate Hands and Carry Their 
Own Insurance 





NEW YORK, Oct. 30.—Although the 
federal government has taken over 
many of the leading railways of the 
country, it has by no means assumed 
control of all of them. Many of the 
smaller systems and even some of con- 
siderable size still conduct their affairs 
independently. Insurance upon these 
properties is being placed as formerly 
two or three fair-sized schedules having 
been renewed during the present month. 
Both the Eastern and Western Railway 
Syndicates are being maintained in all 
their integrity and when the railways 
now in immediate charge of the gov- 
ernment are returned to their respective 
owners, it is assumed that former prac- 
tices with respect to insurance thereon 
will be renewed. 


NORWEGIAN TO ENTER 


E. G. SNOW, JR., TO BE MANAGER 





Will Transact Both Fire and Marine 
Insurance in This Country in 
Near Future 





NEW YORK, Oct. 30.—Attracted by the 
possibilities of business getting here of- 
fered the Norwegian Sea & Transport 
will enter this country very shortly via 
New York state, transacting both fire and 
marine business; the former by way of 
reinsurance and the latter direct. E. G. 
Snow, Jr., wil be its United States general 
manager and will look after the fire 
branch especially, while P. A. Kjeve, the 
present sub-manager of the corporation, 
will locate in New York City and direct 
the marine underwriting. Mr. Kjeve has 
been in this country for several weeks. 

The Norwegian Sea & Transport, 
though organized in 1915, is a notably 
strong corporation, having assets of close 
to $25,000,000. Mr. Snow, who is the son 
of President E. G. Snow of the Home, is 
one of the most experienced of American 
reinsurance underwriters, having nego- 
tiated a number of important treaty con- 





tracts years ago, before the practice at- 
tained its later widespread popularity. 
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AFTERMATH OF BIG NORTHERN FIRES 


NEED HIGHER RATES 
FOR FARM BUSINESS 


Sections Exposed to Forest Fire 
Hazard Call for a Higher 
Differential 


EFFECTS IN MINNESOTA 


Companies Will Cease Writing Class 
in These Areas Unless Charge 
Can Be Made 


MINNEAPOLIS, MINN., Oct. 29. 
—(Special Correspondence.)—Officials 
of farm writing companies in this sec- 
tion have no hesitancy in saying that 
farm rates in the territory laid waste 
by the recent forest fires will have to 
be advanced or the companies writing 
business in that section will withdraw 
from the farm field there. This with- 
drawal would result in farm residents 
being unable to secure fire insurance, 
for the reason that the local farm mu- 





tuals have been put out of business as , 


a result of the great losses sustained. 


Even the older and more substantial : 


mutuals which operated in the territory 
affected by the fire have been greatly 
weakened financially because of their 
many losses. They will be unable to 
write in the forest fire section here- 
after. Either the stock companies will 
furnish the insurance to the farm resi- 
dents of the section burned over by 
the recent great forest fires, or there 
will be no fire insurance written. 


Need Greater Differential 


Farm underwriters regard this as a 
very opportune time in which to con- 
fer with the Minnesota insurance de- 
partment as to a differential in rates 
between farm property in the northern 
section of the state and the risks in 
southern Minnesota. A differential is 
allowed at the present time, but it is 
so slight as to amount to practically 
nothing. Farm writing companies 
which operate in what is now termed 
the restricted territory of Minnesota, 
are permitted to collect 25 cents addi- 
tional on all policies written in this 
prohibited section, but the same 25 
cents is collected whether the business 
is written for a one, three or five-year 


term. ; 
Differential Counties 


The counties in which this differen- 
tial is permitted follow: 


Aitkin Kanabec 
Beltrami Koochiching 
Benton Lake 
Carlton Mille Lacs 
Cass Morrison 
Clearwater Pine 
Cook Roseau 
Crow Wing St. Louis 
Hubbard Todd 
Itasca Wadena 
Difference in Character 
There is a great difference in the 


character of the business in the two sec- 
tions of the state. The dividing line set 
by the list of restricted counties begins 
just a little north of Minneapolis. In 
southern Minnesota the farm business 
is of much the same nature that it is 
in Iowa, Illinois and other well-devel- 
open farm states. In the northern sec- 
tion of the state the business presents a 
different appearance. The people resid- 
ing in the section touched by the recent 
forest fires are principally Scandinavians 
and Finlanders. They are thrifty, saving, 
honest people. Farm companies which 


have been operating in this section have 
not felt the presence of a moral hazard 
on their farm business. 

Comparatively speaking, the farm risks 


in this area are of the old-fashioned 
type. The tendency to concentrate values 
is absent. The farmers have a small 
barn, a separate corn crib, a separate 
granary, the hay stacked outside and a 
root or fruit cellar. The various prop- 
erties are fairly well scattered. In other 
words, there is no concentration of value 
and the company carrying the risk does 
not confine all of its liability to one 
building. This has operated to produce 
a very favorable loss ratio, as a fire does 
not necessarily mean a total loss. 

It might be argued that many com- 
panies have kept out of this section 
entirely, and that very fact taken to in- 
dicate that the business has been unde- 
sirable. It has been undesirable only 
from one standpoint—the forest fire haz- 
ard. Under ordinary conditions and elimi- 
nating entirely the possibility of the 
country being swept by a conflagration 
such as the recent one that cost a 
$10,000,000 insurance loss, farm business 
in this north country territory will show 
a better loss ratio than the same class 
of business will in a more well developed 
section. 

As an example, take the average mod- 
ern farm. On such a property, it will 
be found in nine cases out of ten that 
the farmer has constructed one huge 
barn. This is done for his own conven- 
ience and is, from his standpoint, decid- 
edly better in severe weather than hav- 
ing to go from one building to another 
at distances of several hundred feet 
apart. The wealthy farmer operating in 
the better developed sections has all of 





the modern improvements, such as an 
automobile, portable gas engines, elec- 
tric brooders, storage batteries, gasoline 
lighting systems and the like. All are 
very helpful in turning out farm work 
more efficiently, but each adds its distinct 
hazard to the risk from an insurance 
standpoint. This concentration of value 
is also decidedly undesirable. A loss to 
the barn often means a total loss, 
whereas with the buildings scattered and 
the liability distributed, the company 
shows a better average on the business. 

The conflagration in the forest terri- 
tory has shown that in formulating farm 
rates a distinct charge should be allowed 
for the existence of this menace. In all 
of the territory affected there exists a 
forest fire hazard. Farm writing com- 
panies cannot afford to write the busi- 
ness any longer at the old rates. They 
are subjecting themselves to too great 
a risk. It is something of a revelation 
to discover that the hazard is as wide- 
spread as it seems to be, but this great 
disaster has proven that practically all 
of northeastern Minnesota’s farming 
country is liable to be swept by a great 
conflagration where conditions are fav- 
orable to the fire. Fire underwriters in 
this section seem to be in favor of tak- 
ing immediate action on this question 
while the subject is fresh in the minds 
of the insurance officials of the state. 
In the meantime, it is evident that farm 
business is to be written very cautiously 
and sparingly in what is now regarded 
as dangerous territory. 











COMMENT ON MINNESOTA CONFLAGRATION 








ST. PAUL, MINN., Oct. 30.—A com- 
mission of nine members has been 
named by Governor J. A, A. Burnquist 
to investigate the responsibility for the 
recent Northern Minnesota forest fire 
catastrophe and to gather information 
for legislation aimed at preventing any 
such conflagration in the future. The 
legislature which will consider the new 
commission’s recommendations will 
convene early in January. In the mean- 
time the Minnesota Public Safety Com- 
mission will be asked to grant the new 
commission full authority to subpoena 
witnesses and take sworn testimony. 


Ranger Service Inadequate 


Inspector McLaren of the federal 
department, who has been in northern 
Minnesota for the past thirty days in- 
specting work under the Weeks law, 
says a force of state inspectors four 
times as large as that which was avail- 
able would have averted the Moose 
Lake catastrophe. 

“The state rangers have districts av- 
eraging more than a million acres each,” 
says Mr. McLaren, “compared with na- 
tional forest ranger’s districts averag- 
ing 90,000 to 200,000 acres each, with 
special assistance during the fire season 
and maintenance of fire lookouts. The 
Minnesota state organization is an ex- 
cellent skeleton force, the best that 
could be obtained with the money 
available for the purpose. The Moose 
Lake fire as a whole was the result of 
hundreds of unattended fires which the 
rangers were absolutely unable to cope 
with.” 

Commissioner Weeks Investigating 

Commissioner C. Louis Weeks and his 
assistants, Lawrence W. King, in charge 
of state rating, and George H. Nettle- 
ton, chief deputy fire marshal, are now 
in northern Minnesota on an extended 
auto trip of the entire burned-over dis- 
trict. Mr. Weeks wants to see first-hand 
the path of the fire, study plans for 
future fire prevention, and doubtless also 
to place himself in a position to know 
whereof he and others speak a little 
later on when a talked-of increase in 
rates for the north country comes up 
before him for ruling as to whether it 
may be allowed to go into effect. Just 
when a new schedule of increased rates 
will be presented, or what it will cover— 
whether the whole northern Minnesota 
district or only the wooded tracts—no 
one at present knows. Walter I. Fisher, 
manager of the General Inspection Co. of 





Minneapolis, recently called on Commis- 


sioner Weeks and said he was going into 
the northern district to look the matter 
over for himself before making any de- 
cision as to prospective increases. That 
Commissioner Weeks is preparing data 
on the general subject is shown by a re- 
quest he has sent to all fire insurance 
companies operating in the state to file 
with him at their early convenience a 
statement of their respective losses in 
the recent great forest fire. 


Views of A. W. Perry 


So far as known, no requests have 
been made as yet by fire insurance com- 
panies for the General Inspection Co. to 
increase any northern Minnesota rates, 
“We have made no such request, and 
don’t contemplate doing so,” is the way 
Mr. A. W. Perry, secretary of the St. 
Paul F. & M., puts it. “We also intend 
to go right into the burned-over district 
and write all the insurance we can get— 
up to our limit. Why not? The small 
trees and brush have all been burned 
away. The hazard is gone. It is good 
business there now.” 

Plans are already under way for the 
rebuilding of the towns wiped out by 
the fire and for helping homesteaders 
back to their lands with means to replace 
their lost buildings. A move is on foot 
to give the settlers free clover seed, 
which may be sown on a large acreage 
of the country cleared by the fire. Treas- 
urer Paul A. Preus, of the Federal Land 
Pank at St. Paul, has returned from a 
trip north and is preparing to loan con- 
siderable aid in the way of second mort- 
gages. The state board of investment is 
also planning to extend the loan of state 
funds to the advantage of rebuilding the 
devastated district. Among the first 
towns to arise from their ashes doubt- 
less will be the two which suffered most 


property loss was at the former; the 
greatest loss of life of any one point was 
at the latter. Cloquet, besides its large 
lumber interests, has water power, which 
assures its rebuilding and future. Moose 
Lake is an important railroad junction. 


Suspect Arrested 


J. R. Peters of Carson Lake has been 
arrested by a Minnesota deputy fire mar- 
shal, W. T. Tourtillot, on a charge of 
setting a fire near Jacobson, Minn. The 
charge against Peters was made by A. 
E. Hatcher of Jacobson, who alleges that 
Peters set a fire in the woods just to see 
it burn. He asserts that Peters boasted 
to him of destroying hundreds of acres of 
timber, and further, that Peters made a 
practice of setting forest fires on windy 
days and had been doing so for a number 
of years. Investigation of the complaint 


—Cloquet and Moose Lake. The greatest” 


LESSONS LEARNED 
FROM FOREST FIRES 


Comment on Future Underwriting 
Policy of Companies Operat- 
ing in North 


HAZARD STILL EXISTS 





Strong Sentiment in Favor of Increased 
Rates—Restoration of Equitable 
Differential Urged 





DULUTH, MINN., Oct. 30.—(Spe- 
cial Correspondence.)—Now that com- 
panies have been able to determine the 
approximate amount of their losses in 
the forest fire conflagration, they are 
considering the cause and effects of 
the big fire, and going into the ques- 
tion of just how far it is to influence 
their attitude toward business in this 
section in the future. With the ex- 
ception of the farm writing companies 
it is apparent that a majority of the 
conservative underwriters are not go- 
ing to permit the forest fire disaster to 
noticeably influence their underwriting 
policy in the country north of Minne- 
apolis. The almost universal opinion 
is that the recent forest fire was very 
much of a freak that might possibly 
recur in a few years and perhaps would 





Pictures of the fire devastation in the 
northwest will be found on page 9 of 
Part III of this issue. 





not break out again for many years, 
But the fire insurance history of Min- 
nesota shows that every so often there 
is likely to be a forest fire of great 
magnitude in the north woods. It is 
only necessary to have the right com- 
bination of circumstances. In substan- 
tiation of this the big conflagration at 
Virginia, Chisholm, Hinckley, Spooner 
and Beaudette may be pointed to. 


Hazard Cannot Be Measured 


One important lesson fo be learned 
from the big blaze is that the forest 
fire hazard can positively not be meas- 
ured in miles. The mere fact that a 
city or town has cleared away the 
brush and growth of trees on all sides 
of the city for a distance of five or ten 
miles means nothing when a great fire 
such as the recent one begins to sweep 
over the country. It is clear that un- 
til this whole stretch of country is per- 
manently cleared up, until the great 
bulk of the land is used for farming 
purposes the forest fire hazard exists. 
The argument that the territory is now 
better than ever from an underwriting 
standpoint owing to the fact that the 
recent fire has cleared off the danger- 
ous growth has little weight, as it 1s 
scrub oak and leaf trees will grow up 
again and present a dangerous prob- 
lem to fire insurance companies with- 
in three or four years. 


Farm Companies to Retrench 


There is every indication that farm 
writing companies are to be more con- 
servative in the acceptance of business 
from the so-called forest fire area. Farm 
underwriters see that if farm business {8 
to be written in these counties the lia- 
bility must be kept well distributed and 
comparatively small lines written. The 
bankers of the twin cities and Duluth are 
of the opinion that for habilitation of 
the burnt-over district adequate financia 
aid can be given only through legisla- 
tive action. There are no provisions in 
any of the state laws which would enable 
the state public safety commission or any 
other organization of the state to grant 
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that is so necessary just at present. 
Neither does it appear that the Federal 
Land Bank, owing to restrictions as to 
loaning of its funds, can offer much help 
to the sufferers. 


Rate Advanec Vital 


It is strongly felt that with the least 
possible delay there should be held a 
conference with State Insurance Commis- 
sioner C. Louis Weeks, at which the 
matter of increasing rates in northern 
Minnesota, particularly the section dam- 
aged by the recent forest fires, be dis- 
cussed. There is a need, it is felt, of 
threshing out this matter while the re- 
cent disaster is fresh in the minds of 
the state officials, and while it is pos- 
sible to use the forest fire catastrophe 
as the most effective argument in asking 
for more revenue from the section of 
Minnesota that is exposed to the forest 
fire hazard. 


Differential Formerly Used 


Unfortunately, the matter of rates in 
Minnesota have been controlled in the 
past very largely by politics. Until S. 
D. Works became insurance commissioner 
a differential was in effect in the state 
under which buildings of brick construc- 
tion were written at a basis rate of 50 
cents in southern Minnesota and 70 cents 
in the northern section of the state. On 
frame mercantile risks a basis rate of 
95 cents was collected in southern Min- 
nesota and $1.10 in northern Minnesota. 
Influential citizens in Duluth and other 
Iron Range towns began to bring pres- 
sure to bear upon the officials and finally 
were instrumental in having the differ- 
ential removed under the claim that 
northern Minnesota was being discrimi- 
nated against. Following the removal of 
the differential charge the same basis 
rate was collected in all parts of the 
state, but from many of the northern 
Minnesota towns what was termed an 
environment charge was collected. Also 
the charge for forest exposure was not 
removed and is still collected in northern 
Minnesota, ranging from $1 to $1.50. 


Advocate Open Discussion 


In other words, the matter of rates has 
been rather camouflaged and the time is 
now ripe, in the opinion of fire under- 
writers, to make the issue a clean-cut 
one and flatly and publicly charge more 
for fire insurance in northern Minnesota, 
or at least in the section exposed to a 
forest fire hazard, than ‘is collected in 
southern Minnesota, where the business 
as a whole may be compared to Illinois, 
Iowa and other well-developed sections. 


Hazard Still Present 


The recent conflagration was no re- 
specter of distances. It swept over and 
beyond great open stretches and bodies 
of water. The manner in which the 
fre burned has brought out this fact: 
The entire section affected by the recent 
fire is exposed to the forest fire hazard, 
and will be for many years, until the 
land is broken up by farming and the 
great stretches of undergrowth and cut- 
over and undeveloped land have been re- 
moved. Until this section is in a much 
more developed state than it is at the 
Present time, the presence of the forest 
fire hazard will not be removed, and this 
should be recognized in promulgating 
tates for northeastern Minnesota. 


New Construction Poor 


In all of the towns affected by the 
fire the new construction that is going 
up is, if anything, less desirable than the 
buildings that were burned. It is difficult 
to secure a proper quality and amount 
of building material and prices are high. 
As a result flimsy, undesirable buildings 
are being hurriedly erected. Cheap con- 
struction is everywhere in evidence. New 
buildings are being put up in great 
haste, many without chimneys and few 
built with any thought of fire prevention. 


Condition in Cloquet 


Even in Cloquet this is the case. Every 
effort is being made to resume business, 
and temporary quarters are being estab- 
lished as quickly as possible. In Cloquet 
there is no scarcity of lumber, as the big 
mills are located there, but much of the 
Construction that is going up now will 
Not be removed for some time. The ad- 


(CONTINUED ON PAGE 14) 
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This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
| sentation. 


The underwriters are former field men who had had long experience in agency operations. 
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classification the companies in such 

agency may transfer to the purchasing 
CHICAGO AND SUBURBAN agent on the basis of commission here- 
tofore paid under the conference 
agreement. The purchasing agency 
REINSURANCE PROPOSITION maintaining its original status, is, how- 
ci dah tt one ge Lever, eligible to appointment by com- 
Although it is now some time since panies of the opposite classification be- 


the fire companies cancelled their for- 

eign vale cerelied Ber me cher pent cause of the scale. 

still many com panies that ‘aairi not So far as merged agencies are con- 

. ibe pi - 7 cerned the proposed rule is in cases ; 
been able to make satisfactory connec- : 


‘ ied .-. | of such agencies coming within the 
tions. Officials of small companies in “hetyr: . 

. are: definition of the confere agreement 
all parts of the country report that | 4) oe ne conde wae 


S 
e 
they are constantly having some insur- they shall be declared to be mixed. Fire Insurance Company 


All sale and merger of agencies shall 











— phe grea submitted to them by be immediately reported to the con- ESTABLISHED 1850 
1e older companies. 5 2 y : 
: ns ference committee and the good faith eh: 
There is every evidence that the fire | o¢ any such arrangement shall be sub- 123 William Street, NEW YORK 


insurance carrying capacity is being 
taxed to the utmost. Some feel that 
this is partly due to the fact that many MISS GANTZ MAROONED WITH “FLU” 
companies have not increased their net 
retentions in spite of changed condi- 
tions. They are still reinsuring their 
lines down to the same level, as before 
the war. At any rate, some very de- 


ject to the final decision of that body. 
* x 


Miss Abbie Gantz of Chicago, for- 
mer librarian of the Fire Underwriters’ 
Association of the Northwest, who 
went to Duluth to report the forest fire 
sirable reinsurance treaties are being conflagration for the Insurance Field, 
offered to the smaller companies at | WS taken with influenza and has been 


this time. Use is made of every re- | Confined to her hotel there for a week. 
liable company, irrespective of size. Miss Gantz is unable to travel or to get 
ae oe about. 
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dation of insurance for the business President A. D. Baker of the West- died | 
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Tepresents one class of companies, | instances the expense was reduced, say $ ance 
those of opposite classification cannot | $50 and the loss increased $500. e cant | 
appoint another officer or employe of If this belief is true, we should estab- 9 9 ascer 
lish the new adjustment bureau on the 


» sz » he cas agent. The ave ies retai 
Tae Ne eet eee ated ies | principle of giving all the time, trouble LIABILITIES, EXCEPT CAPITAL Danie 


now established are not affected by 


hi 1. and expense necessary to a complete and 
this rule, ” fair adjustment and investigation of § 
There has been much complaint aS | every claim. The careless adjustment is 9 9 ° The 


to sales or merger of agencies, the | not only a loss to the company directly 
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nite period by the national government, 
ufiderwriters are now accepting such 
business very guardedly. Lines upon 
alf properties have been curtailed, while 
thse covering on hops are declined al- 
together. : 

For the most part, the breweries 
throughout the country are solidly built 
and the fire record upon the class over 
a long period of years has been good, 
a result influenced not a little by the 
absence of moral hazard. 

Pending the hope for permission of 
the’ government to resume the manu- 
facture of beer, a number of leading 
brewers plan utilizing their present 
properties as cold storage warehouses, 
a purpose to which they are, or with 
t alteration, would be, well 
ted. 






ee, es, 

n Morey, a broker in the Liverpool 
indon & Globe office at Chicago, and 
of the best known men in the insur- 
district, left this week for New York 


he 

wa or so for overseas service to do 
Yy. M. C. A. secretarial work. ‘While he is 
gone, his wife and his daughter, Mrs. 
&. B. Sanderson, will look after his busi- 


ness. 
' * * Ox 
orge M. Flaws, who has been con- 
nected with the western department of 
the Phoenix Assurance in Chicago, has 
gone to the home office of the National 
Union Fire in Pittsburgh as an examiner. 
He is a brother of James A. Flaws, auto- 
mobile superintendent of the Hanover in 
the west. 
* * * 


The Underwriters Adjusting Company, 
the new concern that is being organized 
in Chicago, has taken the office in the 
Insurance Exchange formerly occupied 
by the Ohio Farmers. When the organi- 
gation is completed and it is ready to do 
business, it will fit up the office for its 


use. 
* * * 

Charles M. Rogers, of Rogers & Rollo, 
one of the veteran local agents of Chi- 
cago, died last week from heart trouble. 
He suffered an attack of pneumonia two 
years ago in California and his heart 
was affected. Charles Marshall Rogers, 
his son, is a member of the firm. Mr. 
Rogers had been in the business in Chi- 
cago since 1872. He was appointed Cook 
countv manager of the American Central 
in. 1883 and has continuously represented 
that company for 35 years. 

* * * 


City Superintendent William S. Jones, 
of the London & Lancashire in Chicago, 
died last week from influenza. He had 
been in the service of the company for 20 
years, starting as an office boy and work- 
ing up through various departments. He 
was regarded as a very capable man. 


NEED FOR BUILDING 
MARINE COMPANIES 


(CONTINUED FROM PAGE 1) 


eign and American foreign owned com- 
panies. The majority of the American 
fire companies writing marine business 
are beginners. American marine insur- 
ance facilities are even more insignifi- 
cant than the surface facts indicate. To 
ascertain what it really is, only the net 
Tetained lines of American owned com- 
Panies should be considered. 


Reasons for Opportunity 





There has never been so great a need 
hor so great an opportunity for capital 
in the marine insurance field in America 
a. a principal factors, Mr. Rob- 

believes, F: “ 
ile are. that create the opportu 

A tremendous increase in values of 
Merchandise and ships. 

A sreat expansion of trade generally. 

The elimination of German marine in- 
Surance companies: 

‘ The war has completely disrupted ocean 

Taffic, w nderwriters are now not only 
amply justified in asking, but are able 
to obtain adequate rates. 

The world-wide inadequacy of marine 
Rsurance facilities and particularly the 
prauacy of American marine facilities, 
S 8 positive guarantee that any new 
facility will be more than welcomed. 


Demand Will Continue 


Fl considering the future of marine in- 
nee, a natural question is: Will the 
Present demand continue? It will, be- 
woase it is the result of two things, 
roe. a freat expansion of trade and 
an hn increase in values of merchandise 
they sala. Values and consumption as 
tha. how exist are very much greater 
+ they ever were, notwithstanding se- 

=overnmental restraints. When the 
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at least be relaxed. The result will in- 
evitably be greater consumption and still 
higher prices. 


America to Be World Market 


The restoration and replacement of 
destroyed property and the sudden re- 
turn of millions of people to normal liv- 
ing conditions will surely cause abnormal 
consumption. People must eat, wear 
clothes, live in houses and create things 
to sell for revenue. The desire to “catch 
up” with the comfort of other things 
that war has deprived them of, and the 
at least partial removal of governmental 
restraints, will undoubtedly cause an in- 
crease in even the present great trade of 
this country, and still higher values, be- 
cause this country will not only be the 
principal source of supply of raw mate- 
rials, food and even luxuries, but also 
the principal source of demand for the 
products of the nations restored to peace. 
Therefore, if it be granted that the 
need and opportunity exists, the obvious 
course is for the fire companies having 
adequate capital and sufficient charter 
privileges to use their resources, and es- 
tablish jointly or separately a marine in- 
surance facility that will respectably 
represent American commerce and 
finance. 





Real C n N ry 


No small aggregation will be sufficient. 
To command real respect a new facility 
must not be less than $500,000; to be a 
great factor it should be not less than 
$1,000,000; to dominate the American mar- 
ket it must be $2,000,000 or $3,000,000. 
The values of many ships, plus their 
cargoes, that have arrived and departed 
at American ports during the last year 
have exceeded $5,000,000. 


Present Capacity Weak 


Present American companies’ net reten- 
tion facilities do not exceed $750,000. It 
is individually and collectively weak and 
divided against itself, because controlled 
by opposing interests and because of that 
fact a new joint facility of only a corre- 
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sponding size, $750,000, would, by virtue 
of mobility arising from individual con- 
trol, outweigh in importance the present 
facilities. If a new facility sufficiently 
strong were established, it would extend 
a helping hand to other American com- 
panies by taking over some of the rein- 


{ surance treaties now placed with foreign 


companies, and through this means es- 
tablish a community of interest between 
American companies that does not now 
exist, and which would have mutually 
beneficial results. 


Policy Writing Companies Needed 


Not all companies participating in ma- 
rine insurance need to be companies of 
issue. They may participate by way of 
reinsurance treaties with established 
marine insurance offices, but it is desir- 
able to have as many companies of issue 


issue the policy of any one company for 
an excessive amount, even if backed by 
substantial reinsurance. Insurance should 
be all the word implies, even in the 
appearance of policy. Too large an 
amount in a single policy is a violation 
of this theory. 


Commissioners’ Committee 


The full list of committees to serve 
the National Convention of Insurance 
Commissioners during the coming year, 
recently announced by Secretary Joseph 
Button at Richmond, Va., will be found 
in the Life Section of this issue. 


Withdraws From Oil Pool 


The Commercial Union has withdrawn 





war is over government restraints will 


from the oil pool. 


as possible, because it is undesirable to | 
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DEMOCRATIC SPIRIT 


THERE has never been a time when 
the great democratic national spirit of 
the country has been more in evidence 
than at present. The pulse of the na- 
tion beats strongly and in perfect 
rhythm as the great hosts of democ- 
racy at home march steadily forward 
arm to arm and heart to heart in pur- 
suance of the goal of a unified world 
upon the basis of the greatest possible 
freedom, opportunity and responsibil- 
ity for every individual. 

AprAHAM LINCOLN is the man who 
has probably expressed the different 
aspects of this view of life more fully 
than any other American, or for that 
matter than any one else in the world. 
There is no view that is more funda- 
mentally opposed to this one of indi- 
vidual democracy than that of massed 
democracy or socialism. Passing on 
to the state the rights and responsibili- 
ties that naturally belong with the indi- 
vidual is a materialistic and expediency 
conception of the organization of so- 
ciety which, in Germany has found its 
expression in imperial autocracy and in 
Russia in bolshevism. 

In the field of business and political 
economy we find the trusts and the 
monopolies, representing these ideas, 
Naturally it is the trust magnate, the 
man who has gone back on American 
principles, who sees the greatest dan- 
ger in government ownership and state 
socialism since it is but a step from 
private monopoly and the stifling of 
individual initiative to public monopoly. 

We find those who are aroused to 
the greatest extent to the dangers of 
government ownership to be the men 
who have created the conditions which 
have made government ownership if 
not a possibility, at least a theoretical 
makeshift for a ‘system which has 
grown to be foreign American ideals. 
The war has shown America the dan- 
gers into which she was drifting and 
we are now making our way back to 
our old and safe moorings as fast as 
possible. 

It is important to note that the so- 
cialistic solutions for our problems 
have in no single instance come from 
the people themselves, but rather either 
from the professional social uplifters 
or from big business men who, having 
attained a large degree of individual 
success, now seek new fields in which 
they may exercise in a spirit of benevo- 
lence, those faculties of “overlordship” 


supreme in their private business life. 
Some of these master minds have 
turned their attention to social insur- 
ance, which they find a congenial field, 
giving them full sway for the continued 
exercise of their incurable desire ts 
regulate the affairs of their fellowmen. 
These are invariably the men who in 
their own business have squeezed out 
their smaller competitors often by 
means that were actually illegal. 
Neither socialists nor big business 
monopolists are safe guides to follow 
in these times, no matter how great 
may be their personal ability and per- 
spicacity. 





PLANS FOR 'AFTER-WAR TRADE 


THE time is now ripe for more cen- 
tralized work on a program of eco- 
nomic reconstruction after the war, 
says a report of the Bureau of Foreign 
and Domestic Commerce, Department 
of Commerce. It is the first of a series 
of reports to be issued on this subject 
and is devoted to the plans under con- 
sideration by other countries, espe- 
cially as they bear on future foreign 
trade developments. 

“The outstanding fact under observa- 
tion,” states the report, “is the recog- 
nition in every land and by all states- 
men of the problem called ‘economic 
reconstruction. But of more imme- 
diate importance is the ‘fact that Eng- 
land, France, Italy, Germany and Aus- 
tria are making preparations to resume 
their peaceful economic life, with im- 
proved facilities for foreign trade, 
with a national supervision of the use 
of natural resources for the benefit of 
their own citizens, and with assistance 
from the state.” 

Attention is called to the achieve- 
ment of our own government in pre- 
paring for after-war conditions, such 
as the building and organization of a 
huge merchant navy backed by large 
and efficient shipyards and docks, the 
Webb-Pomerene export trade act au- 
thorizing exporters to combine for ex- 
port trade, and the leeway in foreign- 
trade banking now possessed by the 
Federal Reserve Board and _ banking 
system. All told there has been a very 
considerable amount of effective work 
done looking toward the future, but 
much remains undone. The Bureau is 
issuing this analysis of European tend- 
encies as a guide, although calling at- 
tention to the fact that each country 
has its own peculiar problem that it 
must work out for itself. 

“In England,” says Mr. Cutler, chief 
of the bureau, in his introduction, 
“judging from present comments on 
the work of the committee on commer- 
cial and industrial policy after the war, 
any present attempt to lay down com- 
plete and binding policies regarding 
the future is now recognized as a waste 
of effort. What is more important is 
the assembling of facts, taking the 
basic step to improve our educational, 
research, and promotive organizations 
and contributing to clear thinking as 
to the questions involved. Sooner or 
later we must have a definite program 
in which work and plans for the future 
based on known conditions affecting 
our future may be coordinated. I per- 
sonally feel that the time is now ripe 





by which they have made themselves 


for some more centralized, concerted 


Personal Side of the 
Insurance Business 


Frank W. Bland, who has been con- 
nected with THE NATIONAL UNDER- 
WRITER as a salesman for the last two 
years, is entering the service as a can- 
didate for a commission in the artillery 
officers’ training corps. at 
Zachary Taylor, Louisville, Ky. 
Bland has been ne of the successful 
men in the insurance newspaper field 
work and has covered a considerable 
part of the country in his travels. He 
goes into the army well equipped for 
a commission by education, training 
and physical standards. As an athlete 
he starred in football. Before coming 
to THE NaTIoNAL UNDERWRITER Mr. 
Bland was an inspector and salesman 
for the Union Gas & Electric com- 
pany of Cincinnati. 

Manager John Marshall of the Fire- 
man’s Fund, gave a luncheon to some 
of his insurance friends last Friday at 
the Midway club in Chicago. Mr. Mar- 
shall was celebrating his fifty-first 
birthday anniversary and the guests 
were the men who entertained him in 
a similar way a year ago. On behalf 
of those present Mr. Marshall was pre- 
sented with 48 golf balls, the presen- 
tation being made by President W. H. 
Merrill of the Underwriters Laborato- 
ries. Aside from this the only speech 
making was done by Assistant Man- 
ager John J. Purcell, of the Hartford 
Fire, who spoke during the luncheon, 
afterwards and between times. 


William L. Wilkins of Pittsburgh 
died last Friday. He contracted in- 
fluenza which was followed by pneu- 
monia. He recently severed his con- 
nection with the Pittsburgh Under- 
writers, where he was an examiner, to 
take a special agency of the Marquette 
National. He started with the West- 
ern of Pittsburgh and all along the line 
had made good. He had a very prom- 
ising career ahead of him. 

The field force, examiners and em- 
ployes of the loss and accounting de- 
partments of the American Eagle Fire 
attached to the western department, 
have presented Alfred Stinson, the 
able secretary and western manager of 
the company with a fine specimen of 
a feathered eagle which is now occu- 
pying the place of honor on Mr. Stin- 
son’s desk. The bird was secured in 
the Black Hills of South Dakota by 
Jacob Nelson, special agent of the 
company in Minnesota and the Da- 
kotas. Mr. Stinson, who has been in- 
jecting much enthusiasm into the field 
men and creating a strong sentiment 
for the company by those connected 
with its western department, has in 
much of the material that he has sent 
out referred to the “eagle screaming.” 
The employes of the western depart- 
ment decided that it would be very 
appropriate for Mr. Stinson to have 
an eagle perched on his desk from 
which he could extract additional in- 
spiration, even though the scream had 
been amputated. 





Vice-President C. A. Ludlum of the 
Home is the latest prominent fire un- 
derwriter to have suffered from the 
prevailing epidemic which he _ con- 
tracted during his recent visit to Chi- 
cago. Prompt medical aid and careful 
nursing happily proved effective and 
at latest accounts Mr. Ludlum had 
managed to throw off the fever and is 
on a fair way to complete recovery. 


One of the most interesting dollar a 
year jobs held by insurance mew is that 
of S. B. Komaiko, a Chicago .,broker 
connected with the office of Cory-More- 
house & Co. He is with the Illinois 
division of the Food Administration 
and has charge of foreign language 
newspaper publicity. He discovered 
that the foreign language newspapers 
generally were printing the articles 





{ work to that end.” 





—= 
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instead of in the foreign language. Con- 
sequently he organized a_volunteér 
corps of translators, lining up a prom- 
inent physician for the Russian papers, 
a prominent business man for the Ital- 
ian papers, etc. Asa result he is reach- 
ing thousands of people in their own 
language that were not reached before 
by an announcement published in Eng- 
lish. Ernest I. Mitchell, director of 
publicity in the Illinois division, has 
recommended that Washington adopt 
Mr. Komaiko’s plan and see that its 
literature hereafter is gotten out in the 
various languages. 
A part of Mr. Komaiko’s work hag 
also been the preparation of slogans, 
Those that have made great hits very 
often sound foolish or senseless whéi 
translated into a foreign language, 
Consequently it has been necessary ti 
prepare new ones and he has spe 
many hours at this work. All of teal 
of course, have to be approved it 
Washington before final adoption. 
Mr. Komaiko is spending his mag- 
nificent salary of $1 in War Savings 
Stamps. Incidentally it is not the only 
money he is investigating in the waft 
as he now holds 100 War Savill 
Stamps and $1,000 worth of Liber 
bonds. 


— 


George J. Kuebler of Chicago, the 
well known insurance lawyer, has ha 
over 20 years’ experience as attorney 
along insurance lines. He was for- 
merly an insurance man himself, start: 
ing as an agent in Chicago in 1888 
selling all lines of insurance on a com- 
mission. He later became managef 
of agents for one of the companies and 
met with great success. However, he 
desired to get into the legal field and 
specialized on insurance law. Mf. 
Kuebler has had experience in all lines 
of insurance work. He is taking af 
active part in the war activities, being 
one of the four-minute speakers, and is 
also chairman of one of the draft 
boards. 





Plan for Valuations 


NEW YORK, Oct. 30.—The committeé 
on valuation of the Insurance Commis- 
sioners Convention, in session here to- 
day, adopted the following resolutions 
governing the valuation of securities bY 
insurance companies in filing their an 
nual statements for 1918: 

“Add to the value set forth in the last 
publication of the National Convention 
of Insurance Commissioners the actua 
market value’ as of Nov. 30, 1918, and 
divide the sum so obtained by yi 
provided, however, that in no case shal 
the value be fixed at less than the 8 
tual value of Dec. 31, 1918, and ab 
vided further, that Liberty loan bon s 
shall be carried at not less than par. 





When you are in the right you oS 
afford to keep your temper; when ine 
are in the wrong you can’t afford to 
it. 
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TO DISCUSS WEST VIRGINIA 


Subject of Western Organizations As- 
suming Jurisdiction Is Now Before 
the Eastern Union 


NEW YORK, Oct. 30.—Assumption 
of jurisdiction over West Virginia by 
the western governing organizations 
will be considered by the Eastern 
Union at its meeting tomorrow despite 
the vigorous opposition of an aggres- 
sive Hartford company with extensive 
agency connections in the state. It 
is assumed approvaf to the suggested 
move will be given by the majority of 
association members. 


Favor West Virginia Plan 


NEW YORK, Oct. 30, 1918—Company 
managers in this city generally view 
with favor the plan of the western gov- 
erning organizations to assume jurisdic- 
tion over West Virginia, on and after the 
first of the new year. The Pan Handle 
state has been a no-man’s-land always, 
part of its territory being handled by 
different companies through their east- 





ern, western or southern departments, 
with the result that uniformity in the 
matter of commissions or other impor- 
tant factors in agency control was out 
of the question and led to constant con- 
fusion. While there are no “excepted 
cities,” all sorts of commissions are paid 
and all sorts of side deals entered into. 
With the state under a responsible juris- 
diction it is felt that unformity in many 
essential particulars can be had, and a 
general betterment of underwriting con- 
ditions brought about. 


WHY THE HAND BOOK IS LATE 


New Agency Qualifications Law 
Caused Much More Work at the 
State Insurance Department 


The Ohio agency qualification law, 
which makes it necessary for the su- 
perintendent of insurance to know 
something of the fitness of each agent 
for his position, has delayed the issu- 
ing of the Ohio Hand Book this year. 
There are approximately 15,000 agents 
in Ohio, and special data is required 
in the files of the superintendent of in- 
surance on each one of these agents 
and for each company represented. 
This gives one an idea of the vast 
amount of filing and compilation to be 
done in the insurance department be- 
fore the agency lists can be released. 
It was impossible this year for THE 
NatioNAL UNDERWRITER compilation 
department to begin its compilation 
work until August because of the un- 
usual delay in the insurance depart- 
ment. It is hoped that next year, 
when the insurance department will 
have on hand information on most of 
the agents doing business, information 
such as is required under the new law, 


PROMULGATE NEW FARM RATE 


Wisconsin Department Issues Regula- 
tions and Rules Applying to This 
Class of Business 


The Wisconsin department has prom- 
ulgated the new legal rates and rules 
for farm business. The farm writing 
companies have had the subject of rates 
and practices up with Commissioner 
Cleary for some time. He refused to 
allow a differential for the northern 
part of the state, insisting that the same 
rates be applied throughout the terri- 
tory. The underwriters in writing hay 
had confined their coverage to 10 per- 
cent of the face of the policy and not 
to exceed $500. He demanded that this 
limit be taken out. Where specific in- 
surance is carried on hay 3 percent is 
charged. Most Wisconsin farmers raise 
considerable perishable products such 
as sweet and Irish potatoes, onions and 
apples. A rate of 1% percent is al- 
lowed for specific insurance. Where 
tobacco is stored in a barn with value 
of less than $500, it is carried in the 
regular insurance, but where the value 
is over $500, it must be insured spe- 
cifically at a $1.25 rate. A rate of 3 








that agency lists will be ready for ex- 
amination earlier in the ‘year. 

The insurance department has had 
a particularly large task before it this 
year, carrying out for the first time 
the gathering of the information about 
each agent desired. To dispose of the 
work completely, successfully and 
quickly, requires a man with some 
training and experience in this work 
and next year the department should be 
in a position to give more rapid serv- 
ice. 





Goes Into Government Work 


A. K. Brake, electrical engineer with 
the Wheeling office of the West Virginia 
Inspection Bureau, will discontinue his 
services with the bureau Nov. 1 to take 
up government work at the West Vir- 
ginia University at Morgantown, W. Va. 


Purchase Kemmler Agency 


Lauterbach & Eilber of Columbus, 

hio, have purchased the agency of 
Charles Kemmler. Mr. Kemmler has been 
identified with the business for over 40 
years, and has built up a fine clientele. 
Albert H. Werder, who has been con- 
nected with Mr. Kemmler’s office, will 
hereafter be associated with Lauterbach 
& Bilber. 


Lieut. Marvin K. Curtis, son of Charles 
E. Curtis, independent adjuster at Cleve- 
land, is held a prisoner by the Germans 
at Karlsruhe and is said to be in good 
health. He was first reported as killed 
by the fall of his airplane, but happily 
this proved untrue. His father recently 
received a cable from him, which had 
evidently been handled by the Red Cross. 


W. E. Pilcher, prominent agent of 
Huntington, W, Va., is slowly recovering 
from a severe case of pneumonia, which 





resulted from an attack of influenza. 
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percent is allowed on tornado for barns 
and contents for a five year term. Some 
revisions have been made on live stock 
insurance. 


Agency Stopped by War 
LOUISVILLE, KY., Oct. 29. — John 
Hutchinson, of Bennett-Hutchinson & Co., 
Evansville, Ind., reported a few days 
ago as a candidate for the officers’ train- 
ing school, field artillery, at Camp Tay- 
lor, Louisville. His brother, Tom Hutch- 
inson, as chairman of the draft board 
at Evansville, is giving practically his 
entire time to federal work, and the 
agency would be running itself except 
for the fact that O. M. Stucky, formerly 
special agent in southern Indiana for 
the Hartford Steam Boiler, has gone 
with the concern and is looking after 
the office. 


Broom Corn Crop in Illinois 


The broom corn harvested in Illinois 
this year was the finest since the great 
crop of 1898. Broom corn values shot 
up rapidly until some of the corn was 
sold at $500 a ton. Now there has been a 
slump and this same corn can be gotten 
at $350 a ton. Some of the companies 
are watching their broom corn lines very 
carefully. A rate of 2 percent is gotten 
on broom corn on the farm. The farm 
form excludes broom corn and hence it 
must be insured specifically. Some com- 
panies will only write broom corn while 


contained on the farm, while others will 
only write it in warehouses in town. The 
experience on broom corn warehouses 
has not been favorable, largely because 
of the construction of the houses. Most 
of them are frame and rambling in area, 
lccated along railroad tracks. One of the 
warehouses at Mattoon is a brick house 
and well constructed. 


Close Poft Huron Agencies 


The North British, Commonwealth & 
Mercantile have closed their agencies at 
Port Huron, Mich., and have arranged to 
insure all their outstanding liability. 





Will Support Otto Klauss 


Insurance men generally will support 
Otto Klauss, the well-known state auditor 
of Indiana, in his candidacy for reelection 
owing to the fact that the insurance de- 
partment has been operated on such a high 
grade basis during his administration. A 
more extended notice of Mr. Klauss’ work 
will be found in the life department, Part 
2 of this issue, page ten. 


Fire Prevention Day Postponed 


INDIANAPOLIS, IND., Oct. 30.—State 
Fire Marshal H. H. Friedley has an- 
nounced that the observation of Fire Pre- 
vention Day, which had been postponed 
to Nov. 2, is again postponed on account 
of the “flu,” to such date as may later be 
selected. Mr. Friedley has met with a 
hearty response throughout the state to . 
his appeal for the observation of the day 
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this year, particularly on _ patriotic 
grounds. He suggested that, in each of 
the 100 towns of the state which he ad- 
dressed, a committee on arrangements be 
formed of the mayor, chief of the fire de- 
partment and superintendent of the 
public schools. This has been done in 
many cases and programs have been pre- 
pared along lines which he has sug- 
gested. 





Illinois Field Club Meets 


The Illinois Field Club held a meeting 
at Decatur, last week for the purpose 
of amending its by-laws. However, such 


a change requires a two-thirds vote and 
there were not sufficient present to put 
the proposition over. 


Final action will 
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be taken at the next regular meeting of 
the organization. 





Purchasing Smaller Amounts 


Illinois field men report that most of 
the merchants in the smaller cities and 
towns are not purchasing large amounts 
of merchandise these days because of 
the high values. The capital of many 
of these merchants was ample to take 
care of them during normal times, but 
now that prices are so high they can 
only carry a limited stock. 





Saloon Question Discussed 


There is considerable agitation among 
Illinois field men as to the policy they 
should pursue on saloons, road houses 
and hotels with bars, owing to the fact 
that by the middle of next year about 
all the beer will be off the market and 
prices on other stocks of liquor will be 
so high that there will not be much of 
a demand for them in small places. Most 
of the field men think there is not much 
moral hazard on this class as the saloon 
business has been profitable even where 
states have gone dry. . 





Manitowoc Wants Its Engine 


MILWAUKEE, WIS., Oct. 29.—The city 
of Manitowoc has taken steps to pro- 
cure a priority order on a combination 
motor pumping engine purchased several 
months ago from the American-LaFrance 
Engine Co., Elmira, (N. Y.) for delivery 
Sept. 15. It appears that as rapidly as 
machines were completed, these were 
requisitioned by the government for the 
protection of cantonments or other gov- 
ernment property, with the result that 
the Manitowoc order has not been filled. 
Fears are expressed that a conflagration 
might result with the limited fire fighting 
facilities now at hand. Pressure in a 
new subdivision upon which the gov- 
ernment has built 100 homes for shipyard 
workmen is wholly insufficient to com- 
bat even a small blaze, it is stated, and 
the new engine is.a vital necessity. 





Elevator Rates Called For 


MADISON, WIS., Oct. 28.—Insurance 
Commissioner M. J. Cleary has sent a 
letter to all fire insurance companies 
operating in Wisconsin asking them to 
file’ data of their five years’ experience 
on grain and elevator rates. Elevator 
houses in Milwaukee have complained 
against the present rate. 





Illinois Notes 


At Ridgeway, Ill., William Wood has 
purchased the agency of Gilbert I. Hall. 
O. N. Willis of Golconda, Ill., has en- 
listed in the army and turned his agency 
over to his father, W. H. Willis. 

Walter Rinehart of Effingham, Ill, a 
local agent, former member of the legis- 
lature, died the other day from influenza. 
At Mount Auburn, Ill, the Home of 
New York has transferred to J. F. Mc- 
Cool. Mr. McCool some time ago pur- 
chased the agency of Richards, 
which represented the Home. 

Frank L. Smith of Dwight, Ill, the 
well known local agent and prominent 
in Republican politics, is a candidate for 
congress in the 17th Illinois district to 
succeed the late John A. Sterling. 





Indiana Notes 


Bridges-McGraw & Co. of Indianapolis 
have been appointed local agents of the 
Home F. & M., resigning the agency of 
the Firemens of Newark. 


The new local agency of A. J. Hueber 
at Indianapolis has been appointed agent 
of the Hartford Fire, succeeding John S. 
Spann & Co., in which the company had 
been for many years. 
Anderson, Ind., will ask for a 13 per- 
cent reduction in fire insurance rates 
when, in a few days, the new motor 
equipment arrives and the city council 
has adopted a new building code. 

Paul Wessler, 22 years old, has been ar- 
rested at Indianapolis, charged with ar- 
son. It is said he desired to become a 
fireman, so set fires and joined with the 
firemen in hard work to extinguish the 
fires, so to attract attention for his work. 


Oe 

Twenty-five firemen of Richmond, Ind., 
have filed complaints with the War Labor 
Board and ask for an increase of $15 
monthly in their wages. 





Milwaukee fire underwriters succeeded 
in reaching a total of more than $600,000 
in subscriptions to the fourth Liberty 
loan, against a minimum quota of $420,- 
000. The underwriters’ group chairman 
was Benj. Weil. Jr.. head of Benj. M. 
Weil's Sons Co., 99 Michigan street, local 
agents. 





Texas Notes 


J. R. Westmoreland has purchased R. E. 
Walker’s interest in the agency of West- 
moreland & Walker, at Eagle Lake, Tex. 

The attorney general of Texas has ap- 
proved a $200,000 bond issue for the con- 
struction of a water supply plant by the 
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Minnesota State Fire Marshal Calls 
Attention to the Promptness of 
the Adjustments 


—<—- 
ST. PAUL, MINN., Oct. 30.—State 
Fire Marshal C. Louis Weeks, of Min- 
nesota, says as to the insurance com- 
panies and the fire losses in the forest 
fire region: 

“In spite of the criticism leveled at the 
fire insurance companies upon the slight- 
est provocation, those in touch with the 
business know that conditions are not 
so bad as the Bolsheviki would have us 
believe. It is decidedly refreshing to all 
of us, however, to see the energy and 
promptness with which the companies 
have directed their efforts for the settle- 
ment of the enormous losses in the 
timbered section of the state. Hardly 
had the national guard completed its 
policing of the district before the De- 
partment was appealed to for military 
passes for company officials in order that 
their claims might be paid with prompt- 
ness and dispatch. It is a tribute to 
their efficiency and management, as well 
as comforting to those who were far- 
sighted enough to seek their protection.” 





Nelson to Be Hail Man 


Jacob Nelson, special agent of the 
American Eagle in Minnesota with head- 
quarters at Minneapolis will be the writ- 
ing agent for hail business in Minnesota 
and the Dakotas, when the Continental, 
American Eagle and _ Fidelity-Phenix 
commence writing hail business next sea- 
son. Mr. Nelson is an old hail man 
who formerly traveled in the Dakotas. 
He is very familiar with the territory 
and under the new arrangements will 
pass on all the hail business written in 
the northwest, issuing the policies from 
his office. It will be the policy of the 
Evans companies to appoint some field 
man for one of the three companies in 
each section of the country in which hail 
business is written to act in a similar 
capacity. 





Range Towns Untouched 


The forest fire did not touch the Iron 
Range in general, All reports show that 
the various towns on the Mesabe range, 
from Aurora to Grand Rapids, including 
Ely and Tower, were spared. The timber 
tracts and hay, together with homes of 
settlers out from Grand Rapids were 
destroyed but the losses in town were 
none. In and around Hibbing, there were 
no losses except a couple of houses in 
Pool location which carried no insurance. 
The home guard was called out at most 
of the villages of the range to watch the 
fires burning on bogs out from the towns, 
and at Hibbing to protect the Du Pont 
powder plants. 





Dakota Pond Elects 


At a reecnt meeting of the Dakota 
pond of the Blue Goose, the following 
officers were elected: Most loyal gander, 
T. R. Walsh, United States Fire; super- 
visor of the flock, A. T. Russell, United 
States Fire; custodian of the goslings, 
D. P. Lemen, Queen City; guardian of 
the nest, J. T. Woodroffe, Northwestern 
Fire & Marine; keeper of the golden 
goose egg, H. J. Vold, Firemens; wielder 
of the goose quill, D. L. McCoy, Ameri- 
can Eagle. 





Minnesota Notes 


side of the bank, all volunteered and left 
for the front. John Cannon left, as 
did John C. Lewis. The Lewis Agency 
has been assumed by Johnson & Rustan. 
Mr. Johnson is now a competitor of his 
father, who is also in the business in the 
city. The Cannon Agency was turned 
over to the bank. 

At Virginia, Minn., G. I. Williams has 
just been appointed postmaster and has 
disposed of his agency to Carl Ekstrand 
and W. A. Field, to be known as the Ek- 
strand & Field Insurance Agency. Mr. 
Ekstrand has represented a number of 
companies in the past and these will be 
continued in the new agency. Mr. Wil- 
liams will be missed in the insurance 
field. The new firm will be found very 
satisfactory and having secured the serv- 
ices of Miss Dalberg, formerly chief clerk 
for Mr. Williams, there will not be much, 
if any disturbance in the business. 


American Union Dividend 


Thomas B. Donaldson, deputy commis- 
sioner of Pennsylvania and acting as re- 
ceiver for the American Union Fire of 
Philadelphia, has mailed an additional 
10 percent of the amount due to policy- 
holders. This brings the total percent- 
age to policyholders to 70 and there is 
excellent reason for belief that they will 
receive an additional 5 or 10 per cent. 
Five years ago when the company went 
into receivership, W. J. Carey of Cin- 
cinnati, who has handled the commission 
situation for the National Association 
of Insurance Agents, predicted that the 
company would finally pay back at least 
70 percent to the policyholders. That 
prediction has now been verified by the 
fact. 
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A. S. Bargh and George A. Perham, who 
have been partners in the local business 
at Eveleth, Minn., have dissolved partner- 
ship, and the agency will hereafter be 
conducted under the name of George A. 
Perham. 


Clifford Oman has succeeded Ed Tak- 


Bank as insurance agent and cashier. Mr. 
Takkimen was called to the colors. Mr. 
Oman comes from one of the Minneapolis 
banks and is proving very efficient. 


At Hibbing. Minn., William Knudson, 
who bought the Golob agency last March 


by friends. Meanwhile A. F. Young of 
the Reed Agency will, with power of at- 
torney, strive to sell Knudson’s business. 

At Meadowlands, Minn., Mr. Broughton, 
cashier of the Meadowlands State Bank 
and agent for several companies was 
called to the colors. Mr. Housch took 
over the work until such time as the bank 
could secure a new cashier. H. A. Heldt 
has qualified for the position and will 
oo be the insurance agent at that 
point. 


At Nashwauk, Minn., the insurance fra- 
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IN MISSOURI VALIRY FIBLD 


WANTS TO STOP THE WASTE 








Manager Walling of Iowa Insurance 
Service Bureau Shows How Saving 
Can Be Made 





DES MOINES, IA., Oct. 29—Man- 
ager K. L. Walling of the Iowa Insur- 
ance Service Bureau is endeavoring to 
stop wastage and leaks so far as can- 
celled, not taken and spoiled policies 
ate concerned. Mr. Walling says: 


It has been found that on an average one 
out of every five fire policies written by 
agents during 1917 were returned to the 
companies and it is estimated that the 
total number of policies returned during 
the year as “canceled,” “spoiled” and “not 
taken” aggregate over five million. These 
as blank contracts represent a value of 
at least one hundred thousand dollars, but 
the actual money expended in clerical 
hire by agents, stamping offices and com- 
panies in the operations of writing, can- 
eeling, entering: and checking can be 
estimated as exceeding several millions 
of dollars. 

It can be assumed that a great pro- 
portion of the cancellations were un- 
avoidable, but that at least 25 percent 
of the policies were spoiled in writing 
or returned because of errors or inability 
of agents or brokers to deliver. 

It can be seen at a glance that there is 
an opportunity for a very substantial 
saving by reducing the number of can- 
cellations. Fire insurance agents are as 
vitally interested in this matter as the 
companies and they are urged to look 
into their office systems with a view to 
reducing the number of cancellations to 
the minimum. It is suggested that policy 
elerks before issuing contracts be in- 
structed: 

1. To ascertain if possible if renewals 
are desired and if the new policies can 
be delivered. 

2. To learn whether or not changes 
are to be made in amounts or in forms. 

3. To check rates to be sure that the 
latest promulgation is used. 

To review forms to be certain they 
conform with rules and properly cover 
the subject of insurance. 

Where slight changes are necessary, a 
saving may be effected by endorsing the 
policy instead of canceling and rewriting. 
Such policies as are issued in error, 
spoiled or returned as not wanted, should 
be returned at once in order to permit 
the companies to receive credit from the 
government on account of the war tax 
which is imposed on gross premiums, and 
in such cases no premium amounts should 
be extended in monthly reports to com- 
panies, but they should be accounted for 
as “spoiled” on first page of account 
blank. The cooperation of agents in cur- 
tailing this large expense item is ur- 
gently requested. 





Working for “No Fire” Day 


DES MOINES, IA., Oct. 29.—Fire pre- 
vention day will be observed in Iowa 
Friday, Nov. 1, instead of Saturday, Nov. 
2. Governor Harding, in a proclamation, 
sets forth that “the general observance 
of fire prevention day in 1918 is more 
urgent than ever before, for fire causes 
direct destruction of grain and other 
foodstuffs in storage, as well as cotton, 
lumber and a large variety of other war 
Supplies.” The governor calls upon news- 
Papers, churches, civic bodies and par- 
ticularly the school systems to make Nov. 
1 “no fire day.” 

Reports to State Fire Marshal Ole O. 
Roe indicate a more widespread observ- 


ance throughout Iowa than ever before. 
The influenza quarantine was lifted 
Monday. 

Des Moines is making elaborate plans. 
A public meeting will be conducted by 
the Chamber of Commerce at noon. Min- 
isters will speak of fire prevention from 
the pulpits, teachers will direct the at- 
tention of children to it, and the four- 
minute men will talk at theaters and 
movies. 





Oil Forms Illegally Used 


TOPEKA, KAN., Oct. 28.—Stock fire 
insurance companies operating in Kansas 
have been notified by the insurance de- 
partment that the forms used for writing 
insurance on oil in storage are being 
illegally used in Kansas and must be 
submitted to the department for approval. 
A considerable number of the blank 
formS have just come into the hands of 
the department that have not been ap- 
proved for use in Kansas. Some com- 
panies have been writing this insurance 
through brokers instead of through 
agents, as the law requires. 


Will Change Its Name 


O. G. Chesley of Des Moines, who is 
organizing the Western National Fire, 
states that he has decided to promote 
the company under another name, owing 
to the objections of the Northwestern 
National Fire, which protested against 
the similarity of name. The company will 
probably be known as the Farmers Na- 
tional Fire, if this title is not objected 
to by the Farmers National Life of 
Chicago. It will commence business when 
the first $100,000 of stock has been sold, 
and will write hail and farm risks, but 
will specialize on hail business. 





Completing Its Organization 


DES MOINES, IA., Oct. 30—The Hawk- 
eye Securities Fire of Des Moines, which 
is being organized by R. S. Howell, will 
be ready to start Jan. 1. The company 
will have a capital stock of $1,000,000, 
nearly all of which has been placed, hav- 
ing sold at two for one. Upon commenc- 
ing business the company will seek li- 
censes in several adjoining states. R. S. 
Howell, the president, was formerly with 
the old Hawkeye Fire of Des Moines. 
W. S. Hazard, Jr., the vice-president, was 
formerly a partner with O. G. Chesley, 
having the general agency for several 
fire companies. The other officers are: 
H. C. Hargrove, vice-president; C. M. 
Garver, treasurer; H. S. Butler, secretary, 
and F. E. Martin, assistant secretary. 
The stock has been sold almost entirely 
in Iowa. 





Richardson Is Insurance Officer 


G. R. Richardson, of Richardson Broth- 
ers, at Denison, Iowa, is now the insur- 
ance officer located at Fort Benjamin 
Harrison, near Indianapolis. When he 
entered the service his ability was recog- 
nized by the war department, and he 
was made a first lieutenant in the adju- 
tant-general’s department. For the last 
few years he traveled in Iowa for the 
Lion Bonding and represented his firm 
over the state. Richardson Brothers have 
one of the largest agencies in Iowa, 
which was established by their father 
some years ago. On his death the busi- 
ness was continued by the two sons, Carl 
B. Richardson, who has now charge of 
the business, and Gail R. Richardson. 





Nebraska Agent “Gone West” 


OMAHA, NEB., Oct. 29.—C. A. Morell 
of Gothenburg, representing a dozen 
companies in that part of Nebraska, died 
Saturday. No arrangements have been 
made for handling his agency, but it is 
expected his daughter or his son-in-law, 





Mr. Wiederander, will take the agencies. 





WRITE 
TODAY 





LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
805-6 Pioneer Bldg., St. Paul, Minn. 


Eighteen years ago W. C. Lyle, Nebraska 
agent for the St. Paul Fire & Marine 
Insurance Company, found Mr. Morell 
working as a clerk in an implement store 
and induced him to take the St. Paul 
and Royal agencies. Since then Mr. 
Morell has developed into the best pro- 
ducing agent in that part of Nebraska. 





Agents’ Ranks Decimated 


_ OMAHA, NEB., Oct. 30.—All lines of 
insurance business in Nebraska and lowa, 
with the possible exception of life. and 
health insurance, have suffered a slump 
during the last month, agents report, be- 
cause of the influenza epidemic, which 
brought on statewide quarantine.’ Local 
agents throughout the two states report 
that farmers did not come to town dur- 
ing the entire month, and several com- 
panies report their agents suffered se- 
verely from illness. For instance, 50 
per cent of the agents of the St. Paul 
Fire & Marine throughout Nebraska were 
ill at one time. At the same time the 
office force in the Omaha headquarters 
was hard hit, half of the employes be- 
ing at home with the ailment. 





Deiber in Government Work 


John F. Deiber, of Kansas City, Mo., 
special agent of the Hartford Fire, has 
enlisted in the tank service and will 
take his training at Gettysburg, Pa. 


Few Farm Fire Losses 


OMAHA, NEB., Oct. 30.—Fire companies 
have suffered no loss from prairie fires 
in Nebraska in the last four years. This 
year will close, agents believe, as the 
best farm insurance year Nebraska has 
ever shown. The increase has been na- 
tural, without sensational features, but 
has been highly gratifying. Although it 
has been a dry year, when fires were ex- 
ceptionally dangerous, insurance men be- 
lieve the natural inclination to conserve 
during war times, together with the 
higher price of all farm produce, has op- 
erated to make land holders more than 
usually cautious. 





Fire Bomb in Elevator 


DES MOINES, IA., Oct. 29.—Deliberate 
burning of Iowa elevators and food stor- 
age plants is charged by Iowa fire insur- 
ance field men who have noticed a simi- 
larity in the way in which these fires are 
started. Proof that western Iowa is thus 
infested comes from Sioux City, where 
the police have been given a fire bomb 
found in a large elevator at Second and 
Steuben streets. It is rather a crude af- 
fair, made of tin, containing gasoline- 
soaked inflammable material that gives 
easy information as to the intention of 
the man who planted it. 


Death of A. W. Freeman 


A. W. Freeman of Decorah, Ia., former 
state agent for the Milwaukee Mechanics, 
died Sunday evening after a long illness 
with Bright’s disease. During the last 
four months he had been almost contin- 
ually confined to his home, but was a 
cheerful and patient sufferer. He resigned 


his position with the Milwaukee Mechanics 
Sept. 1 after fifteen years of faithful serv- 
ice in Iowa and Nebraska. He is suc- 
ceeded by F. S. Sherman of Des Moines. 
Mr. Freeman possessed a sunny disposi- 
tion and carried good cheer wherever he 
went. 





Lovell Enlists in Army 


H. H. Lovell, the well known general 
agent of Omaha, Neb., has enlisted in the 
field artillery central officers’ training 
corps at Camp Taylor, Louisville. Mr. 
Lovell has had a wide experience in insur- 
ance, having formerly been located at In- 
dianapolis and at one time was an officer 
of the old Title Guaranty. During his 
absence Mrs. Lovell will look after his 
insurance business at Omaha. 





Iowa Notes 


Special tribute will be paid to members 
of the Iowa Pond who are in the service 
at a meeting called for Monday noon at 
the Harris Emery Tea Room. 


W. C. Anderson has sold his insurance 
business in Sioux City to T. M. Prall, his 
partner. In the spring Mr. Anderson will 
look after some large land interests. 


The state fire marshal of Iowa is in- 
vestigating the destruction of farm prop- 
erty near Knoxville. There have been 
five serious fires of this character in that 
vicinity in eight months. 

Percy Webb of the insurance firm of 
McManus & Webb, Sioux City, Ia. has 
enlisted in the motor truck branch of 
army service and has gone to Jackson- 
ville, Fla. Mr. Webb is one of the most 
successful agents in his home city and 
= a great deal to go into war 
work. 


Ten years at the Anamosa reformatory 
has been imposed on Charles Robinson 
of Pottawatomie county, Iowa. Robinson 
was convicted, on evidence furnished by 
Fire Marshal Roe, of setting fire to the 
store, house and barn of Sam Graves of 
Council Bluffs, a relative. Revenge was 
the motive. 


Miss Irene Taake, daughter of Insur- 
ance Commissioner J. F. Taake of Iowa, 
has received an overseas appointment as 
canteen worker. She has obtained leave 
of absence from East Des Moines high 
school where she has been teacher in 
mathematics. Commissioner Taake also 
has a son in the service. 

Charles W. Kemble, local agent at Mus- 
eatine, Ia., is leaving the local business 
and is seeking a field connection. He is 
visiting the offices in Chicago. 

J. Q. Jeffries of Clinton, Iowa, the well- 
known local agent, was called to Chey- 
enne, Wyo., a few days ago because of 
the serious illness of his son, Carl. The 
son died before his father reached him, 
He had double pneumonia. 





An especially elaborate program for 
the observance of Fire Prevention Day, 
Saturday, is to be utilized as the basis 
of a campaign in Kansas City (Mo.) for 
the voting of $200,000 bonds, Nov. 5, for 
fire fighting equipment. Chief Alex Hen- 
derson is chairman of the general com- 





mittee. 





ANTHONY KLAASEN, Pres. 





GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 
WM. A. HAAN, Secy. 


PAUL HOEKSTRA, Trees. 











Soliciting ea surplus lines throughout the country. 


AMERICAN MUTUAL INSURANCE COMPANY 


Fire, Tornado, Automobile and Marine 
J. W. McGINETY, Secretary. 


arranty company required. 


Indiana Pythian Bldg., Indianapolis. 








DeKalb and Trudeau Streets 
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St. Louis Lightning Rod Co. 
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ST. LOUIS, MO. 
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THE CAPITAL LIVE STOCK INSURANCE COMPANY 


THE BIG 


TOPEKA, KANSAS 


COMPANY 


STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 


R. G. REYNOLDS, Secretary 


Writes Every Form of LIVE 
STOCK INSURANCE issued 
by Any Company and Several 
Forms Written by Noe Other 
Company. 
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KENTUCKY AND THE SOUTH 


MOUNTAIN AND COAST FIELD 





TOBACCO BUSINESS HEAVIER 





Light Burley, in Eastern Kentucky 
Moving Freely, With Large 
Increase of Insurance 





LOUISVILLE, KY., Oct. 29.—A _ fair 
movement of tobacco has started in the 
eastern Kentucky districts, and is re- 
sulting in increased business for local 
agents. In western Kentucky the dark 
crop is much slower in maturing. Dark 
tobacco will hardly be on the market be- 
fore Dec. 1, according to insurance men. 

During the last few years Louisville 
has lost a large percentage of its to- 
bacco business, and today isn’t the to- 
bacco market that she was in the days 
when she was easily the largest leaf 
tobacco market in the world. This has 
been due to the erection of loose leaf 
warehouses all through the state, tak- 
ing the market to the farmer instead of 
bringing the farmer to the market. A 
few years ago it was necessary for the 
farmer to pack his tobacco in hogsheads 
and ship to Louisville, Cincinnati or es- 
tablished markets, where the buyers con- 
eregated. The loose leaf houses, han- 
dling wagon loads, in baskets, etc., saved 
the farmer much trouble and expense, 
and took the buyers throughout the 
state. This situation was shown last 
week when the directors of the Louis- 
ville Tobacco Warehouse Co. recom- 
mended winding up the concern. It 
formerly had nine warehouses in Louis- 
ville, and now operates six. There are 
three large independent houses. 





Cisterns in Bad Shape 


LOUISVILLE, KY., Oct. 29.—The city 
fire chief has called attention of the 
board of public works to the fact that 
the city fire cisterns which are not found 
in many cities the size of Louisville, are 
in bad shape, and will have to be re- 
paired or permanently put out of protec- 
tion service. 


Kentucky Notes 


Gus Starr, of Starr & Thompson, agents 
at Henderson (Ky.), last week lost his 
brother, Joe Starr, of Louisville, who had 
been prominent for several years. 

Herman Schwabacher, an inspector for 
the Kentucky Actuarial Bureau, who 
has been with the organization since 
last spring, died of an attack of heart 
trouble at Cincinnati, Ohio, last Satur- 
day. Mr. Schwabacher was 62 years of 
age. The remains were brought to 
Louisville for interment. 

J. D. Shaw, local agent at Hardinsburg, 
(Ky.) and cashier of the Farmers Bank 
& Trust Co., recently sold his agency to 
Z. C. Hendrick, and resigned as cashier 
of the bank in order to go with the Amer- 
ican Southern National Bank at Louis- 
ville. Mr. Shaw was active in the or- 
ganization of the bank 16 years ago, and 
had been manager and cashier since that 
time. Mr. Hendrick was assistant cash- 
ier, and succeeded him as cashier. 


Oklahoma Notes 


Henry M. Schlichter of Mounds, Okla., 
died last week while on a visit to his son 
in Muskogee. Mr, Schlichter’s son-in-law, 
Clarence G. Dalton, will conduct the busi- 
ness in the future. 


Harry E. Benson, Oklahoma state agent 
for the Firemans, is receiving the sym- 
pathy of a host of friends because of 
the death of his wife. Mrs. Benson suc- 
cumbed to pneumonia following a case 
of influenza. 

Eugene Whittington & Co. are running 
a very attractive advertising campaign in 
the street cars of Oklahoma City. Mr. 
Whittington, owner of the business, is in 
the service of Uncle Sam. 

Eugene Whittington, of Whittington & 
Co., Oklahoma City, and former owner of 
that agency, has gone to Louisville and 





BAILEY IS MADE PRESIDENT 





New Officers Are Elected by the Pacific 
Coast Automobile Underwrit- 
ers’ Conference 





SAN FRANCISCO, CAL., Oct. 30.— 
. T. Bailey, Providence Washing- 
ton, has been elected president of the 
Pacific Coast Automobile Underwriters’ 
Conference at the annual meeting. C. 
C. Wright, Firemen’s Fund, was chosen 
vice-president; H. M. Hinchman, United 
States Lloyds, treasurer; and T. J. A. 
Tiedeman, secretary. Delegates elected 
to meeting of National Conference at 
Chicago next month are: A. T. Bailey, 
C. C. Wright, F. B. Kellam, Sam B. 
Stoy and E. C. F. Knowles. 

The Pacific Coast Automobile Under- 
writers’ Conference has postponed for 
the present plans for installing a stamp- 
ing office to pass on daily reports and 
endorsements of all automobile policies 
written by members. The inability to 
secure help needed to conduct the new 
office is the reason for postponement. 


Capt. Sam. M. Donnell Dead 


Capt. Sam M. Donnell, manager of the 
Salt Lake district of the Pacific Board 
from 1896 to 1901 and later in charge of 
country examining department of the 
head office at San Francisco, died last 
week at the age of 85 years. 


Coast Field Changes 


George K. Harris, assistant manager 
of Washington Surveying & Rating Bu- 
reau, and with the latter for 18 years, 
has resigned to become special agent for 
the Western Assurance and _ British 
America in Washington and Oregon, suc- 
ceeding T. J. Craig, who has gone with 
the North America. 

R. N. Loucks, Jr., for the past year 








Camp Taylor. Mr. Whittington is a for- 
mer Kentuckian, a resident of Bloomfield. 


McKinley & Finley at Ada, Okla., have 
dissolved partnership, Mr. Finley retain- 
ing the management until it was sold to 
the Ada Title & Trust Company. Mr, Fin- 
ley will manage the insurance department 
for the trust company. 

E. R. Unger of Sapulpa, Okla., is back 
in his office after an absence of several 
weeks at Mineral Wells, Texas, where he 
went to recuperate after a long, hot, hard 
summer. He is much improved and looks 
for an excellent business this fall and 
winter. 

The death of Frank M. Culwell of Mari- 
etta, Okla., was reported last week. It is 
understood that Mrs. Culwell will continue 
the business as The F. M. Culwell Agency. 
Associated with Mrs. Culwell in the con- 
duct of the business will be Miss Ida M. 
Williams, who has been in the office for 
some time. 

Good, heavy rains in southwestern 
Oklahoma after a three years drouth, 
have put that section again on the map 
and conditions there are better than in 
the past three years. Crops are fine and 
the farmers and business men in that ter- 
“nna are feeling better than in some 

me. 


Arkansas Notes 


Fire prevention day in Arkansas has 
been postponed from Oct. 9 to Nov. 2. 
The Padgett-Glenn Insurance Company 
of Batesville, Ark., has surrendered its 
charter. 
The Agricultural has been admitted 
to Arkansas, naming L. B. Leigh & Co. 
as agents. 
Frank Collins chief of the North Little 
Rock Fire Department, died Oct. 10, of 





entered the officers’ training school at 


special agent for the H. M. Newhall & Co. 
General Agency in southern California, 
has resigned to enter military service. 
H. T. Booth, special agent for the firm 


in northern California, will cover the 
scuthern portion of the state also until 
appointment of a successor to Mr. Loucks. 


Get the Royal Exchange 


McGregor, Johnston & Thomas of Van- 
couver are appointed general agents for 
the Royal Exchange, which takes the 
place of the Western Assurance, which 
retired from the agency when it estab- 
lished a branch office‘at Vancouver. 


Fuller Elected President 


SAN FRANCISCO, CAL., Oct. 30.—J. L. 
Fuller, Pacific Coast manager for the 
Norwich Union, is elected president of 
the Fire Prevention Bureau of the Pa- 
cific for the coming year, with E. C. F. 
Knowles, Phoenix Assurance, as_ Vice- 
president and R. Burke, Royal and Queen, 
as secretary. 


Colorado Losses Light 


DENVER, Oct. 29.—The fire loss ratio 
of Colorado during the first nine months 
of the year has been unusually low. 
One of the very noticeable features of 
the year has been the absence of incen- 
diary losses. 


Pennsylvania Federation’s Work 


The Pennsylvania Insurance Federation 
will hereafter publish a monthly bul- 
letin, giving official and educational in- 
formation to the members. It has also 
devised an office wall sign to indicate 
that the office is a member of the Penn- 
sylvania Federation. About two-thirds 
of the counties have been organized and 
its maintenance fund has assumed very 
respectable proportions. It now has about 
250 individual subscribers. Albert N. 
Wold is the energetic secretary, who has 
been in charge of the field work. 


NEWS FROM THE BAST 


CONFERENCE IS IMPORTANT 








Industrial War Service Committees 
Will Discuss Vital Problems at 
Forthcoming Convention 


NEW YORK, Oct. 30.—Call for a gath- 
ering of its more than 300 industrial 
war service committees at Atlantic City, 
Dec. 6, has been issued by the Chamber 
of Commerce of the United States. The 
meeting, it is anticipated, will bring to- 
gether nearly 3,000 industrial leaders to 
discuss problems that have arisen with 
the war, and more particularly the is- 
sues that will face manufacturers, mer- 
chants, bankers and all others concerned 
in the country’s future economic welfare 
once peace is declared. 

Fire insurance will likely be repre- 
sented, although the Chamber of Com- 
merce of the United States thus far has 
not shown itself particularly friendly to 
underwriting interests. Nevertheless, in- 
surance men appreciate the high value to 
their business that would result from an 
intelligently compiled prospectus of post- 


would be willing to cooperate in the 
preparation of such data. 

The wisdom of securing this informa- 
tion was urged by Fred A. Rye, secre- 
tary of the Western Insurance Bureau, 
at the recent semiannual gathering of 
that organization. 


Will Enter the Fire Field 


The Norwegian Atlas, which has been 
writing marine business on this side will 





enter the fire field. Horace R. beams 





war industrial activities, and doubtless 
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Cash Capital - 
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WCORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1659, 
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HEAD OFFICE : 62 WILLIAM ST., NEW YORK 
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DODD & STRUTHERS, 


By PROF. DODD’S FAMOUS SYSTEM. 
Most perfect lightning protection 
lately preven 
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Investigate the Dedd System new—write fer full 
iefermation today. 


118 Eighth Street, § DES MOINES, IOWA 








BIG BUSI 





influenza. He was 33 years old. 
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are officers of and big business men are patrons of the Mid-West Mutual Automobile 
Indemnity Association, because they have investigated its reputation and record. 
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Michigan Livestock Insurance 
SAGINAW, MICHIGAN 
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now with the International Fire & Ma- 
rine Agency will manage its fire depart- 
ment. 





Convention Dates Postponed 


BOSTON, Oct. 29.—Owing to the preva- 
lence of influenza, the executive commit- 
tee of the Massachusetts Association of 
Insurance Agents has voted to postpone 
its annual meeting, usually held in Octo- 
ber, until November. ‘The convention will 
be held at Worcester, probably the 15th. 





Libel Suits Dismissed 


The libel suits brought by First Na- 
tional Fire of Washington, D. C., against 
the Alfred M. Best Company and Alfred 

. Best personally for $100,000, have been 
intoned with costs to the plaintiff. 





Meeting Was Postponed 


The Eastern Union was slated to have 
held a meeting Oct. 17, to have taken up 
the use and occupancy form which was 
submitted by the Western Union and 
Western Insurance Bureau committees. 
The meeting has been postponed to Oct. 
$1. It is hoped the uniform U. & O. form 
will soon be adopted. 





Hudson Soon to Start 

NEW YORK, Oct. 30.—Within thirty 
days it is confidently expected the new 
Hudson Insurance Company of this city 
will be writing business. Its capital of 
$500,000 and surplus of $1,000,000 have 
been fully paid in and simply awaits 
checking by the New York insurance de- 
partment. All forms of fire and marine 
insurance will be written. Local agen- 
cies are to be established at all desirable 
points throughout the country. Occupy- 
ing offices adjoining the Svea, the Hudson 
will be under the same general manage- 
ment as the Norwegian company. J. M. 
Wennstrom, United States manager of 
the Svea, is also vice-president, treasurer 
and general manager of the Hudson. 





Good Work in Pennsylvania 


HARRISBURG, PA., Oct. 30—Under the 
direction of the Pennsylvania state fire 
marshal’s office a systematic campaign is 
being waged to reduce the fire waste of 
the Keystone state, which last year ex- 
ceeded by nearly $4,000,000 that suffered 
in 1916. Investigation has disclosed the 
major portion of the loss was due to poor 
building construction; lack of essential 
fire protection equipment and gross care- 
lessness in permitting the accumulation of 
pote breeding material in and about prem- 
ses, 





Henry I. Willett Is Advanced 


NEW YORK, Oct. 30.—Henry I. Willett 
will succeed J. G. Maconachy as super- 
intendent of the middle and southern de- 
partment of the Firemens, Girard and the 
Mechanics, as of Dec. 1, at which time 
Mr. Maconachy will assume the agency 
superintendency of the Niagara Fire. 
Mr. Willett is a native of Kentucky and 
has spent his entire business career thus 
far in fire insurance. For seven years he 
was with the Manchester of England, 
and upon that company’s retirement from 
the United States went with the Aachen 
& Munich as its New Jersey special 
agent. For the past year he has been 
traveling southern New Jersey and east- 
ern Pennsylvania for the Girard and 
Mechanics. 





New Company Incorporated 


The Franco-American Assurance is be- 
ing organized in New York by the R. A. 
Corroon office. Mr. Carroon and his asso- 
lates are the incorporators. 





Adopting Uniform Forms 


NEW YORK, Oct. 30—Following the ex- 
ample of the Underwriters Association of 
the Middle Department, the Philadelphia 
Board is adopting from time to time the 
uniform forms and rules agreed upon by 
the former body, modifying them only in 
80 far as is required by strictly local con- 
ditions. Before long it is anticipated the 
underwriting practices of the Philadelphia 
Board will be almost identical with those 
of the Middle Department Association. 





New Jersey’s New President 


bresident of the New Jersey Fire. 
Reppel is an original stockholder of the 
company and has continuously served up- 
on its directorate. 


Applying Mercantile Schedule 


yew, YORK, Oct. 30—Hampered by the 
ck of experienced men the rating of 
Meeantile risks throughout New York 
ze is proceeding slowly. The new 
Pe edule was applied in Aibany in July 
= the district committee is smoothing 
me certain irritations resulting therefrom. 
© schedule revised to meet changed con- 





ditions was that evolved in the state years 
ago and in the great majority of cases its 
application has proven satisfactory, both 
to the companies and the assured. 





Eastern Notes 


The long established brokerage agency 
of E. C. Anderson & Co., of New York 
City, has been sold to E. E. Hall & Co. 


The Central Fire office of New York 
City has been appointed metropolitan dis- 
trict agent of the Millers National. 


Edwards, George & Co., Peoples Bank 
building, have taken the Pittsburgh 
agency of the Tokio Marine & Fire. 


James H. Carney, president of the Bos- 
ton Board, is receiving the sympathy of 
the Boston insurance community for the 
loss of his daughter by influenza. 


Frank W. Ballard, with the American 
expeditionary forces in France, has been 
appointed second lieutenant in the army 
radio section of the Signal Corps No. 1. 
He is a son of William M. Ballard, of 
the Commercial Union. 


Capt. Nathaniel S. Simpkins of Beverly, 
Mass., a peripnal aide on the staff of 
Gen. Clarence R. Edwards, commander of 
the 26th division, and for several years 
a broker connected with the firm of H. 
R. Dalton & Sons of Boston, died of pneu- 
monia in France a few days ago. 


H. Donald Rickert & Co., of Lancaster, 
Pa., general agents of the Central Na- 
tional Fire of Des Moines, deny the pub- 
lished report that Jones, Launt & Bar- 
rett of Philadelphia have been appointed 
agents of the Central National of Iowa. 
The item announcing this appointment 
was sent in by Jones, Launt & Barrett. 
Rickert & Co., however, state that no 
such appointment was made. 


VITAL DIFFERENCES 
SHOULD BE CLEARED 


(CONTINUED FROM PAGE 1) 


recognize our obligations as well as to 
insist upon our rights in our dealings 
with one another and the public. 


First to Draw Class Lines 


The first men to draw these class 
lines in business life were the monopo- 
lists and the big business men who 
wished to concentrate all the business 
in that particular line in their own 
hands. The rest of the country has 
been following suit, compelled more or 
less by necessity. The insurance busi- 
ness has been following suit. A busi- 
ness that is essentially democratic, 
that exists to relieve distress, that for 
the most part has in its ranks men 
who have to work for their living, finds 
itself at odds with its customers, the 
public, with whom the most pleasant 
and cordial relations should prevail. 
Whose fault is it? Let us not be too 
quick to place the blame either on one 
side or the other. Americans are the 
most tolerant and generous people in 
the world. Democracy makes them so. 
We love to dwell in a spirit of good 
will and peace, but we want it to be on 
= of democracy and the square 

eal. 





Should All Get Together 


Of late considerable talk has been 
heard in insurance circles of the dis- 
appearance of antagonism between com- 
panies and agents. It is argued that 
there is a real community of interest 
between them and that they should get 
together, but that they should get to- 
gether in defense against the common 
enemy. Who is this common enemy? It 
is the public and its representatives in 
the legislatures. While the getting to- 
gether of agents and companies is com- 
mendable, ought not agents, companies 
and the public get together? Is there not 
as great a community of interest among 
these three as between -the first two? 
Do we want anything from the public 
that we ought not to have or that the 
public is not willing to give us? Who is 
the public? Is it not our neighbor, our 
friend—the man who has favored us with 
his patronage, enabling us to live? 


How Socialists Are Made 


There may be a better instinct among 
aven the socialistic representatives of the 
nublic in these matters than we have our- 
selves. I do not believe there are many 
socialists in this country on principle. I 
Selieve there are too many men who call 
hemselves socialists who have allowed 
hemselves to become too easily discour- 
iged and have been too willing to give 
ip the American system for the sake of 
»*xpediency. The man who has been will- 
ng to “put over” a trust knowing that 
it is contrary in principle to the Ameri- | 
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SURPLUS TO POLICYHOLDERS » > 7 





$1,643,174.48 
1,235,960.65 





LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Hlinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 











JONES, LAUNT & BARRETT, Inc. 
GENERAL AGENTS 


BOSTON NEW YORK LONDON CHICAGO BALTIMORE! 


Capital Fire Insurance Company We are strictly an cy office, and 


Chicago Bonding & Ins. Co. can offer service and facilities in Penn- 
Great Eastern Casualty Company ——* New Jersey and Delaware 
Thames & Mersey Marine Ins. Co. rough our head Office. 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 








Detroit National Fire Pnsurance Co. 


PAUL TURNER, President DETROIT M. O. ROWLAND, Secretary 


Join the forces of a live, active, one strongly backed western company, > 
sive, yet operating along ines. Licensed in New York, New Jersey, Connec- 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Vj,ginia, Minnesota, 
Michigan, Rhode Island, lowa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
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Merchants National 


Pive Jusurance Co. 
CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 























IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITOR\ 


WM. CROWNOVER, President GEO. W. GUTH, Secretary 
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can idea is the first man we may expect 
to find guarding himself against ‘the 
socialists.” 





Need for Plain Speaking 





The time has come for some plain 
speaking on these matters. It is the only 
way to clear up the “woozy” thinking 
that has been done and to do away with 
the false and superficial class distinctions 
that have been endangering our national 
life. We need to get back to the human 
viewpoints in our social affairs and deal 
with others as man to man, not as one 
business to another or as one corpora- 
tion to another. We need to apply to, 
ourselves some of the things that Presi- 
dent Wilson is “ramming” down the 
throats of Europeans with an army of 
four million men. 




























































Have a Ciean Record 


The best way for the insurance busi- 
ness to meet a socialistic or government 
ownership movement is not by fighting 
the officials or the public, but to go be- 
fore the public with clean hands and with 
a democratic program and principles 
which cannot but appeal to every right- 
thinking American. Unquestionably there: 
is and has been for many years an an- 
tagonistic attitude between the com- 
panies or the insurance business.and the 
insuring public. The aggregations of in- 
surance capital have been classed by the 
public with other aggregations of wealth, 
whereas insurance capital and life insur- 
ance capital particularly is the wealth 
of the people. 


Must Be People’s Institution 


There is no antagonism towards the 
wealth represented by the endowment 
funds of great hospitals or colleges be- 
cause these funds are administered demo- 
cratically and for the benefit of the pub- 
lic. The insurance business in all lines 
belongs to the people and they have a 
right to say how it shall be administered. 
Insurance can never attain its true great- 
ness until it is recognized popularly as a 
people’s institution. It is not a business 
for private exploitation or great profit 
making. Its assets are trust funds, pure 
and simple. In life insurance this prin- 
ciple has been recognized to the extent 
that many of the largest companies are 
actually mutual in principle. All com- 
panies should be in practice. 


Antagonism Is Found 


I found at Washington not so much 
a disposition to put the government into 
the insurance business willy-nilly as one 
to regard the insurance business as an- 
tagonistic to the democratic and Ameri- 
can idea. There was a feeling that the 
fire insurance business is an aggregation 
of large corporations and that it is a 
field in which there may be competition 
among these large organizations but not 
in which there is proper opportunity. 
Henry Evans’ statement that the time 
will come when there will be only 
twenty-five or thirty fire companies was 
referred to several times. The antago- 
nism of the insurance business to the 
public and to the legislators is keenly 
felt. There is a determination that the 
insurance business shall feel the power of 
the public, even if the public has to take 
over the business and run it itself. 


Differences Should Be Cleared Up 


I am not saying whose fault it is that 
these conditions exist. I am simply stat- 
ing a fact which every student of con- 
ditions will admit. We all know that 
the insurance business can be conducted 
efficiently in private hands and demo- 
cratically as well. If the development in 
this direction is given encouragement 
and. helped both from within and with- 
out we need have ho fear of government 
insurance. The democratic spirit prevails 
to a far greater idea in insurance than 
the public gives the business credit for. 
The spirit is growing. Some of the finest 
men in the business, officials of the best 
companies, are as far removed from the 
popular conception held of the business 
as can be imagined. These differences 
between the public and the business 
should be cleared up or there will really 
be danger to meet. 





When you were figuring that 17% 
percent coinsurance credit, haven’t you 
wished there was something that you 
could turn to for the answer without 
doing the figuring? Well, there is. 





and get the Ready Reckoner for Co- 
insurance Credits, which will give you 
25 percentages from 5 percent to 64 
percent on amounts from 25 cents to 

















Send $1 to THE NATIONAL UNDERWRITER 
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Agents, 





Attention ! 








THE GENERAL AGENCY OF 


NEARE, GIBBS & LENT 


CINCINNATI 
“The Office with the Quick Service” 
Handles eight companies for automobile, fire, theft and transportation 
insurance and has an agency organization, with first class special 
agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 


high grade conipanies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen floater insurance. 








LESSONS LEARNED 
FROM FOREST FIRES 


(CONTINUED FROM PAGE 5) 


justers have established headquarters in 
the Garfield school, the only building of 
any consequence in Cloquet that was not 
destroyed. Some of the agents in Cloquet 
are established in temporary quarters and 
the adjustment of claims is proceeding. 
No losses on the big mill properties have 
been adjusted as yet. They will be han- 
dled by committees of four or five. It 
developed that there is a 60 percent use 
and occupancy loss to the planing mill 
of the Cloquet Lumber Co. and a 40 
percent use and occupancy loss to the 
saw mill of the Northern Lumber Co. 


Looking Over Territory 


A number of fire insurance men from 
Chicago have gone or will go up to 
northern Minnesota to make a survey 
of the country, with a view to deciding 
upon their future underwriting policy in 
this section. Walter E. Miller, assistant 
western manager of the Great American, 
will make an’extensive trip through this 
territory, beginning next week. John C. 
Harding and E. G. Carlisle, of the Spring- 
field, have just returned from an exten- 
sive trip, as have R. H. Purcell, assistant 
western manager of the Liverpool & Lon- 
don & Globe, and F. L. Erion, assistant 
manager of the Western Adjustment. 


No Radical Changes Planned 


As far as can be learned, fire under- 
writers are not going to permit them- 
selves to be stampeded by this conflagra- 
tion and discard all previous underwrit- 
ing rules used in passing upon business 
from this territory. While the fire will 
undoubtedly have an influence upon the 
manner in which the companies will look 
upon business from northern Minnesota, 
there appears to be no tendency to make 
any radical changes, but rather to at- 
tack the problem in a common-sense 
manner and work out whatever reforms 
are necessary in a deliberate manner. 


Remote Villages Undesirable 


It is about certain, however, that the 
remotely located towns, hamlets, villages 
and settlements in the midst of large 
tracts of forest and undergrowth are to 
be rather generally avoided by the com- 
panies. Such towns as Grand Rapids, 
Cass Lake, Deer River and all of the 
towns between the Iron Range and Inter- 
national Falls will be withdrawn from by 
many of the companies. The fire has also 
centered attention upon the fact that the 
lecation of Bemidji exposes it to a rather 
serious forest fire hazard. At Bemidji 
are located three rather large lumber 
properties. In fact, all of the lumber cut 
in the country north of Bemidji, even as 
far as International Falls, is shipped to 
Bemidji for cutting. It is thought that 
the two mills in Bemidji are located too 
close together and are subject to one 
fire. 

Exposure at Virginia 


Interest is also manifested in the sit- 
uation at Virginia, on the Iron Range, 
where the Virginia and Rainey Lake 
Lumber Co. has its immense properties 
located. This company’s plant has spread 
until it now forms a semicircle around 
the city and creates, in the estimation 
of many, a serious exposure for the 
whole city. Undoubtedly, with many 
companies, the whole question is simply 
a matter of rate. 


Mill Rates Low 


At Cloquet the companies have been 
writing lumber in protected mill yards 
at $1.50 to $1.75. The unprotected mills 
were written at a rate of from $2.25 to 
$3 and the sprinklered mills at from 
$1 to $1.25. This is regarded as entirely 
too low, and what a great many com- 
panies are to do concerning the forest 











$4 at a glance. 








upon what action is taken regarding 
rates. 
Location Important 


In considering desirable and undesir- 
able business in northeastern Minnesota, 
it is evident that in the future the com- 
panies are to lay much more stress upon 
the location of a town than has formerly 
been the case. That is, the mere fact 
that the town itself is composed of 
buildings of good construction and as a 
town is desirable, is not to outweigh 
the fact that it is located in the midst 
of extensive stretches of timber land. 
The condition of the town proper may be 
excellent, but if it is located in uncleared 
land it cannot, in view of what has just 
happened, be regarded as desirable. 


Additional Amounts Involved 


The Columbia Fire Underwriters of 
Omaha, which writes a good volume of 
farm business in the state, was very lit- 
tle affected, having only five farm losses 
reported. This company did not write 
extensively in northern Minnesota. Addi- 
tional reports from companies as to 
losses show the following amounts in- 
volved: Standard, $8,000; Michigan F. & 
M., $40,000; Automobile of Hartford, $50,- 
000, and Great Northern, Minn., $1,450. 
The Liverpool & London & Globe was 
erroneously reported as having $85,000 
farm losses. The figure should have been 
$15,000. 

Of course, General Crowder has said 
that insurance is essential, but just how 


essential agents are is shown by the 
following from the Duluth News- 
Tribune: 


“It is too bad that the country was so 
poorly covered by insurance men, for the 
community will lose a vast sum of money 
at a time when it is needed more than 
ever before. City losses were fairly well 
covered, but in the country where finan- 
cial need is greatest few policies had 
been written.” 

The best people of the country are to- 
day doing Red Cross work. They were 
on the job in the forest fire regions and 
the fire insurance adjusters and field men 
had an opportunity to work with them. 
Seldom do opportunities to demonstrate 
the great beneficence of insurance, to 
demonstrate the fairness of the business 
to “our best people” come. The field men 
grasped it. 





_ 


Losses of the Week 








OSSES for the week have been very 

numerous. Companies are begin- 

ning to report their losses on the forest 

fires, dwelling losses are still contin- 
uing to come in as fast as ever. 

* * * 
Sioux City, Ia., Oct. 18.—Fire of un- 
known origin last night caused a 15 


percent loss to the Artificial Ice Company 
here. Companies involved are: 


London ...... $2,500 L. & L. & G...$5,000 

Camden ...... 2,500 Palatine ..... 5,000 

North B. M... 3,750 Westchester .. 1,000 

Nat’l-Ben F... 2,000 Security ..... 1,000 

Cmnwith, .... 5,000 Firemans Fd. 5,000 
* * * 

Corbin, Ky. Oct. 29.—The ice plant 


of the Corbin Ice & Carbonating Co.,, 
and Nelson & Sons garage, both owned 
by J. W. Nelson & Sons, were recently 
destroyed at a property loss of $40,000. 
Mr. Nelson recently let his insurance ex- 


pire. 
* ck * 


Duluth, Minn., Oct. 12.—The insurance 
on the Northland Country Club reported 
last week as a total loss, is as follows: 


Boston ...... i; a See 8 

Mich. Coml. .. 1,500 Pa. Fire ..... 1,500 
Royal Exch... 1,500 Mch. F&M ... 2,000 
Hanover ..... 2,000 Security ..... 2,500 
Aetna ....... 5500 LL&L. & G... 3,000 
PERRO oc o:g 3 60 TG SBM co 2:50:0 ee 
Nor. Un. ..... 2,667 Cont. ........ 2,000 
Amer. Eagle.. 2,667 U.S. ......... 2,000 
Hartford 1,000 Tokio ........ 1,000 
Agito. Ct. a. <6: 2,500 Home ........ 1,500 
West. Assur... 2,500 Law U. & R... 1,000 
Agricultural . Tass eos 2,000 


Wooster, 0., Oct. 19.—There is a $2,500 
loss to the building of the College of 


Wooster. Insurance: 

Cont. .......$11,000 O. Farms....$11,000 
Franklin - 11,00 i: aa 2,000 
Amer. Eagle. 11,000 N. W. Natl.. 11,000 
Fire Assn.... 11,000 Pa. Fire .... 11,000 
Grt. Amer... 11,000 Home Und.. 11,000 
Aetna ...... 11,000 N. Y. Und... 11,000 
Knox ....... 11,000 Lon. Assur.. 11,000 
Glens Falls.. 11,000 L. & L. & G. 11,000 
Queen ...... 11,000 Firemans Fd. 11,000 
Equit. ...... 11,000 Phoenix .... 11,000 
Citizens .... 11,000 West. Mut... 11,000 
Royal ....... —" m 


Chicago, Ill., Oct. 20.—There is a 65 per 
cent loss to the stock of J. S. Brown Co, 





and the building of the Flanders Realty 








General Agents Wanted 





LTD., OF LONDON, ENGLAND 
Surplus United States Statement, 


liability ix unlimited. 





fire regions will depend almost entirely 





Automobile Insurance 





INDEMNITY MUTUAL MARINE ASSURANCE CO. 


$ 461,101 
Surplus Home Office Statement - - 11,727 


UNITED STATES LLOYDS, Inc., of NEW YORK, 


$830,150 
In addition to this each subscriber’s 


APPLETON & COX, Attorneys 
3 South William St. 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 


THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 


101 Surplus + + + = + $1308005 
THE TOKIO MARINE AND FIRE 
INSURANCE CO.. 
LTD., OF TOKIO, JAPAN 
(Marine Department) 


Surplus United States Statement, $562,916 
Surplus Home office Statement, $7,433,611 


NEW YORK 
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FRED J. SAUTER 
Re-elected President Western Automobile 
Underwriters’ Conference 





Co., located at 909 East 47th street. 
surance on building 

15,000. Milw. Mech. .$60,000 
City of N. Y. 156 000 Vir. F. & M.. 15,000 


In- 


Dubuque 000 Westchester 20;000 
Insurance on Stock of J. S. Brown: 
Niagara~>... ..$1,000 Queen ....... $3,000 


000 Queen 
“| * * 


Morgie, Minn., Oct. 12.—There is a total 
loss to the International Lumber Co. 


AGHA: «66 << $16,000 New —- ~ 5,000 
Urbaine.... 1,500 N. Y. Und. 12,000 
Hartford .... 10,000 Queen ...... 2,500 
Amer. Cent.. 3,000 Hanover .... 2,500 
Roch. Dept... 5,000 i ee 2,000 
Citizens .... 2,500 

*x* *K * 


St. Paul, Minn.—The loss to the stock 
of the buffet of J. Kozberg is estimated 
at 50 per cent. 


Change Made in Income Tax Bill 
W ASHINGTON, D. C., Oct. 30.— 


Changes in the basis of taxing 
insurance companies and life in- 
surance have been agreed upon by the 
Senate finance committee. For the 
house provisions for taxes on premiums 
paid on insurance and income and war 
excess profits imposts on capital stock 
of the companies, a complete substi- 
tute placing a tax of 12 per cent on the 
net income of companies was adopted. 
In computing the tax the committee 
agreed to allow companies to deduct 
4 per cent of their mean reserve taxes 
on real estate owned and a flat exemp- 
tion of $2,000. 
* * 

War excess profits taxes imposed only 
upon corporations in the war revenue bill 
as it passed the House were extended by 
the Senate finance committee to indi- 
viduals and ean in trade or 
business. 

Under the comintttes’ s plan individuals 
and partnerships, such as lawyers, doc- 
tors, and other professional men,, would 
not be subject to the war excess profits 
taxes, made applicable only to those ac- 
tually engaged in trade or business. 

The extra tax proposed for individuals 
and partnerships engaged in~ business 
would in effect amount to 12 percent 
above the rates already established. De- 
tails of the amendment, Chairman Sim- 
mons stated, will be worked out to place 
corporations, individuals and partner- 
Ships engaged in trade virtually upon 
an equal tax basis. 

One of the provisions of the new clause 
is that corporations with small or nomi- 
nal capital and in which personal serv- 
ices are a larger factor than their in- 
vested capital, may elect to be taxed on 
the same basis as partnerships. 


Dette Made Secretary 


George R. Dette, manager of the Pitts- 
burgh office of the North Branch and City 
of Pittsburgh, has been elected secretary 
of these companies. He is an all-around 
man and has made a success. 


Going Over Mountain Field 


The joint Rocky Mountain supervisory 
committee is in session at Denver this 
week. The Western Union is represented 
by W. L. Lerch, Great American; C. W. 
Higley, Hanover; J. C. Corbet, Northern, 
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r was referred to a special committee. 


SAUTER IS WESTERN CHIEF 


Annual Meeting of the Conference 
Discusses Some Important Issues 
in the Business 





The annual meeting of the Western 
Automobile Underwriters Conference 
was held in Chicago Friday, and Fred 
J. Sauter was reelected president. 
Loui A. Lent of Neare, Gibbs & Lent, 
of Cincinnati, was elected vice-president; 
Paul Fry, secretary, and George H. 
Batchelder of the Pennsylvania, treas- 
urer. The executive committee con- 
sists of John F. Stafford, London & 
Lancashire; J. C. Harding, Springfield; 
Geo. H. Beil, National, Ct.; John A. 
Gallagher, Aetna; - De Vail, Hart- 
ford; R. H. Purcell, Liverpool & Lon- 
don & Globe; Ralph Rawlings, Boston; 
W. J. Faymonville, Firemans Fund, 
and Walter E. Miller, Great American. 
Delegates to the National council are 
Thomas E. Gallagher, Aetna; John 
Marshall, Firemans Fund; Fred J. 
Sauter, J. F. Stafford, J. D. Vail and 
H. P. Whitman, Phoenix of Hartford. 

The delegates were instructed to 
vote for the proposed state agency 
commission rule submitted by the ex- 
ecutive committee of the national body. 
There .was a lively discussion over the 
writing of cars for farmers on the term 
plan but no decision was reached. It 


The general impression prevails that 
it is only a question of time until cars 





New Des Moines Company 


DES MOINES, IA., Oct. 30.—The Mer- 
chants & Farmers Mutual Insurance As- 
sociation is being organized at Des 
Moines, Ia., to write fire, theft, tornado 
and lightning on automobiles. Head- 
quarters have been established in the 
B. & T. building. The amounts to be 
paid under the policy will automatically 
decrease as the car depreciates in value, 
and a gradually reducing premium is 
also provided. The officers of the new 
association are: Charles E. Yoder, presi- 
dent; C. H. Kemler, vice-president, and 
H. Pauli, secretary-treasurer. 





Good Men in Charge 

Buckeye Union of Lima, Ohio, is the 
youngest of several mutual companies 
located in that state specializing in auto- 
mobile insurance and has many of the 
leading business men of Lima as direc- 
tors. Its president, Elmer D. Webb, is a 
leading local agent in that city. He 
has real estate operations all over west- 
ern Ohio. Secretary Ira E. Wagner is 
well known in insurance circles and is 
planting the company in the state. He 
has a successful farm loan business, and 
is a big producer of life insurance. 





Taylor Becomes Secretary 
HAMILTON, O., Oct. 29.—Harry G. Tay- 
lor, who has conducted a large agency 
at Hamilton, Ohio, in wnich many of the 
Ohio mutuals were represented, has be- 
come secretary of the Union Mutual of 





Flickinger, of the North 
America, 


that city, which writes automobile busi- 


on the farms are written on this basis. 


pany, will leave soon for France as a 
Y. M. C. A. worker, and Howard Slona- 
ker, secretary, is in the service, located 
at Fort Lee. Charles N. Weir continues 
as special agent. 





First Year Satisfactory 


The Drivers Automobile of Marion, 
Ohio, the first company to organize under 
the new mutual law of the state, insured 
2,600 cars the first year. It lost 11 by 
theft and recovered all of them. It writes 
fire, lightning and tarnado and on pleas- 
ure cars, trucks and tractors, as well as 
property damage and liability insurance. 
L. E. Craig is secretary and general man- 





ager and organized the company. It has 
so far confined its operations to Ohio. 





Motor Notes 


The Western Indemnity of Dallas, 
(Tex.) is increasing its automobile rates 
in Texas and California. 

Milton C. Miller, secretary of the Louis- 
ville, (Ky.) board, and special represen- 
tative of the Royal, Atlanta division, 
would be glad to hear from anyone who 
observes a Dodge roadster, Kentucky li- 
cense No. 64,277. The car is a company 
car, and was stolen from Third and Wal- 
nut streets a week ago, but has not been 
located. 











DIRECTORY OF INDEPENDENT ADTUSTERS 





ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 


IOWA 





ILL., WIS , IND. 
C.H.TAYLOR 
1865 Insurance meg Chicago 
one Wabash 254 
ADJUSTER OF TIRE LOSSES 





ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 


EAU. 
62 S. Chi ~t = Caleeane, 5 
H. FP. Arnold F. ery W 7 Bartlett 
Fire and Ratenetibe Losses. 





ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
506 & 7 Robeson Bldg., Champaign 
Western Union or Long Dist. Phone ‘folie * 147, 
Res. 458) facilitates prompt service 


ILLINOIS 
J. B. SIKKING, Adjuster 





and Dwellings. 
618 W. Jefferson 


ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 


Springfield. Illinois 





a specialty. 


For Central and Southern Illinois. Specialty: Farms 


Fire loss adjuster for the companies. Building Losses 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
+ FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 
HUTCHINSON . . KANSAS 


KANSAS 





B. R. BOLINGER 


Fire, Tornado, Hail and Automobile 
Losses Adjusted 
Bucklin 


MICHIGAN 
FREDK. M. CHAMPLIN 


629 Michigan Trust Building Grand Rapids, Mich 
Adjuster of Fire Losse: 


MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 
Suite 919 Dime Bank Building 
Detroit, Michigan 
ADJUSTER FIRE AND AUTOMOBILE LOSSES 
NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS | 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 
803 Bee Bldg. Phone Red 5848 Omaha 


N. DAKOTA and R. WW. MINNESORA 
“eo at N.D. 
PROMPT * SERVICE 
0 YEARS EXPERIENCE 


Kansas 























North & Central 
ILLINOIS 


Southern Eastern 
WISCONSIN IOWA 
BEN C. COOPER 

al Life Bldg., Ottawa, Illinoi 


Western 
INDIANA 


34 years in insurance work 


contr is 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 


ene wea PENNSYLVANIA 
RANK A. DUNNING 
282 East Market St., Akron, O. 
Fire, Automobile, Tornado losses 
PROMPT SERVICE, OHIO AND WESTERN PA. 
OHIO 








J. M.HILTON 
st Nat’! Bank Bidg., Chicago, Ill. 


Nor. & Cent. Southern Eastern Western 
ILLINOIS WISCONSIN IOWA INDIANA 


t 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 


JOHN M. SEYMOUR 


363 Main Street Ashtabula, Ohio 


17 years experience as an insurance agent 
and builder. 








IND. ELL. KY. 


ODELL & SON 
110 U: r honed St., Evansville, Ind. 
Adjusters of inner § » Tornnde, Automobile and Inland 


TENN. 


WESTERN FIELD 


INSURANCE ADJUSTMENT CoO. 
Crossan . W. Shirley H. G. Fowles 
Fire, Tornado, Automobile and Toland M Marine Losses 
Pioneer Automobile Adjusters 
Waldheim Building, Kansas City, Mo. 





Kansas Oklahoma 
wane ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 
Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building 


Eastern Colorado 


Wichita, Kansas 








WISCONSIN AND MICHIGAN 
Fee len Attn. Whyesssie ond No. Michigan 


oBAVID LAWSON SON 
Room 1, Cook Block i: 
bind Long Distance Toesbone 768 
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GREAT LAKES 
INSURANCE COMPANY 


Home Office, Insurance Exchange 
CHICAGO, ILL. 





N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 





Telephone Harrison 7358 








e e 
Indiana Mutual Automobile Insurance Company 
LA PORTE, INDIANA: 
We specialize on Automobile Insurance (full coverage). It means service to our 
agents. If you are not getting this Home Office service let us tell you more. 


F. C. BREWER, Sec. and Treas. 














The North River Insurance Company 


$ 600,000 
Assets 3,939,479 
Net Surplus 1,155,139 


Western Department Home Office Pacific Coast Dept. 


FREEPORT, ILL. 95 William Street, SAN FRANCISCO, CAL. 
NEW YORK 


Capital 

























THE YORKSHIRE 


INSURANCE CO., LTD., OF YORK, ENGLAND 


ESTABLISHED 1824 
Fire, Lightning, Sprinkler Leakage, Automobile, War and Explosion Insurance 
U. S. BRANCH 





FRANK & DuBOIS 
United States Managers 


ERNEST B. BOYD 
moan + Mn Manager 
No. 80 Maiden Lane, New York 


NEW YORK a USURARCE & TRUST 03. U. S. TRUSTEE 
52 Wall Street, New Yor 


phediernrbrae MANAGERS: 








POLITAN—Willard 8. ‘Brown Be OD. cc cccccccccccccccccscccccccccccccccces New York, N. Y. 
CAROLINA. VIRGINIA—Harry BR. Busb.......ccsccccesccccvccccccccccccccesecces Greensboro, N. C. 
HE. =m TURE. 2. cv cccccccccccccvcccccccccccccccccccccvcccsccecce Atlanta, Ga. 
LOUISIANA-MISSISSI ey eo B. BOGS... ccccccccccccceccccsccscscccccsescccccs New_ Orleans, La. 
a, - ab Secddon* per ontoae*tpcopasnersesco ns ocee San Franciseo, Cal 

















The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territery in Ohio, Indiana, [Mineis, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 
Home Office: - ” - Shelbyville, Illinois 


“A Staunch and ne es Company” 
EST. 1880 : D. M. FERRY, JR., President 
4 . E. J. BOOTH, Vice-President 
O F. A. SCHULTE 





Treasurer 

> H. E. EVERETT 
Secretary 

E. P. WEBB 


Ss we 
“ “37 Years of Honorable Indemnity” 
CASH CAPITAL, $400,000.00 
Assets, $1,871,931.54 Surplus to Policyholders, $800,192.09 Losses Paid, over $8,847,589.02 
T. BENALLACK. General Agent, Home Office Department, DETROIT, MICH. 

















| | Net loss Paid since Organization 


ARIZONA CENTRAL DEPARTMENT 
FIRE INSURANCE COMPANYS saat 
PHOENIX, ARIZONA ILLINOIS—OHIO—INDIANA 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER 


WISCONSIN — MICHIGAN 


CHAS. P. HALL 
SPECIAL AGENT 


2019 INSURANCE EXCHANGE 
. CHICAGO 




















VULCAN INSURANCE CoO. 


89 FULTON STREET NEW YORK INCORPORATED 1911 





STATEMENT DECEMBER 31, 1917 


Total Admitted Assets - - - - - - = + $507,968.00 
Surplus to Policy Holders - - - - - - = 321,320.00 
- - ee 375,213.00 





Correspondence solicited for lines on high-class mer- 











cantile and special hazards where not represented. 








REINSURANCE — DEE A. STOKER 
EXCESS RE-INSURANCE 2 !NSuRANCE UNDERWRITER 


CATASTROPHE HAZARD ™‘cHicaGo 


Accident, Compensation, Liability and Excess Auto Fire Covers 
~~) INCORPORATED 1849 


WESTERN 


Insurance a 
of Pittsburg 


FIRE AND TORNADO 








THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY ; 
OF WICHITA, KANSAS | 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE, and 

















Wm. L. Dickelman & Co. 
Insurance Exchange, 


___ CHICAGO, ILL. 


For Surplus 


Lines 


Try Us 





DEC. 31, 1917 
FARM RISKS Os sw es os $300,000.00 
—_—____. Surplus to Policy Holders - 378,923.38 
A LIVE AGENCY COMPANY Assets - - - + = = = = 708,299.89 
Losses Paid to date - - - 6,517,084.28 





AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 
: P. A. COOLING CO., General Agents - + INDIANAPOLIS, IND. 


OSCAR R. WITTE & CC., General Agents - bee ad ST. LOUIS, MO. 
GARNER & MANN, General Agents - . - KANSAS CITY, MO. 
E. J. MILLER, General Agent - . DENVER, COL. 


For Other States write the Main Office ; 

DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES 
An Agency Connection With Us—MEANS REAL SERVICE 
WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital $500,000 — Assets $1,211,054 














410 ‘TONS OF GOLD TO POLICY HOLD | 
NORTH AMERICA 


PHILADELPHIA 
THE OLDEST AMERICAN STOCK FIRE INSURANCE. COMPANY 


WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 
LOCAL RISKS CONTRO LLED OUTSIDE. IF THERE ARE ANY SUCH RIS ous 
IN YOUR FIELD, WRITE US ABOUT THEM. WE MAY BEABLE TO HELP Y' 

IT IS WORTH TRYING 
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SOME OBSERVATIONS ON 
WOMEN LIFE AGENTS 


Ewen W. Cameron of Northwest- 
ern National Life Has Given 
Subject Much Thought 


SOME GOOD ADVICE GIVEN 


Believes That Female Salesmen Can 
Accomplish More by Working 
Among Their Own Sex 


BY HOWARD J. BURRIDGE 


MINNEAPOLIS, MINN., Oct. 23. 
—In every city or town of any conse- 
quence in the Northwest, the subject 
of women in life insurance is as live a 
topic as it is in the eastern and central 
western states, where the agency ranks 
of the companies have been more se- 
verely depleted, and the demand for 
new agency material is keener. But 
even in this section of the country, life 
insurance men realize that if any fur- 
ther inroads are made, owing to mili- 
tary necessity, upon the existing 
agency organizations, agency heads 
and company officials must face the 
fact that women will have to be used 
as agency material. 

Difference of Opinion Seen 


In going from one place to another 
in various parts of the country, decid- 
edly different opinions as to what wo- 
men will do, or are able to do, in the 
life insurance world are to be heard. 
Some are theoretical and others are 
based on practical experience, but all 
are interesting and present some new 
ideas, 

Ewen W. Cameron, manager of the 
women’s department of the Northwest- 
ern National Life at Minneapolis, has 
some very decided opinions upon this 
subject. Mr. Cameron has held his 
Present position for the past eight 
years. He has experimented with wo- 
men agents of every type and descrip- 
tion, but throughout the time he has 
served the Northwestern National he 
has produced a good volume of busi- 


hess, secured almost entirely from 
women. 


Every Agent a Specialist 


Mr. Cameron operates on the theory 
that everyone in life insurance must 
(CONTINUED ON PAGE 6) 
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We Give Service to Agents 


Many an agent develops very slowly, or fails 
entirely, because he is not given the proper 
assistance at the start. 


Our men make money. We help every man 
to succeed. No man is left to fight his bat- 
tles alone—he is given assistance and edu- 
cation until he has attained success. 


In our organization every agency must be a live one 
and every man must succeed or get out. Only live, 
active men are employed and then we get behind them, 
join hands with them and workk for success of the 
Agency, which means success for the Company. 

Contentment and co-operation in our Aency Force 
means good cheer throughout the organization and a 
full day’s work for each man. 

We co-operate: 

By giving help of Special men. 

By giving Special letters to prospects. 

By giving best informatino. 

By giving the full assistance of the Company at all 
times. 


Good Contracts to Live, Clean Agents 


A FARM MORTGAGE BEHIND EVERY POLICY 
PEORIA: LIFE company 


at — OL ESP ILLINOIS 











CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by western men. 


Originators of the 
“Multiple Option” Policy, 
a three-in-one contract. 

A good policy for the 

live wire. 







GOOD AGENTS WANTED 


Progressive in Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 








LIFE INSURANCE SECTION 


ARTHUR F. COLWELL 
GIVES HIS VIEWS 


General Agent of Union Central at 
Fargo Comments on Present 
Situation 





CONFIDENT OF FUTURE 


Outlines Duty of Life Man During War 
Times—Sees Opportunities for 
Business 





BY ARTHUR F. COLWELL 
Manager Union Central Life, Fargo, N. D. 


I have been advocating in my humble 
way for several years the growing need 
of a wider knowledge of the business 
of life insurance, if the representatives 
of that institution would keep pace 
with the times. That man who has 
been going pretty well and has now 
gotten quaky is one of those very men. 
His line of argument which has been 
handed to him by some other party is 
not equal to the increased pressure 
and has become worn threadbare and 
will not longer suffice, consequently 
he is losing his grip. Thus, I believe 
that all any man needs in these, the 
greatest days in the history of the 
world, is to fit himself so that he might 
march in the ranks of progress at the 
present pace. Never in the history of 
this country have the opportunities for 
writing life insurance been so great as 
at the present time, and never before 
has such a stimulus been given the 
institution of life insurance, nor has 
the public received such a wonderful 
education along the economic lines 
upon which life insurance is founded. 


Must Sense Changes 


It seems to me that if the agent in 
the field would endeavor to keep in 
touch with the ever-changing economic 
conditions he cannot help but grasp 
the current of new business life which 
is flashing all over this land like a bolt 
of lightning. Then, too, there is a 
great reason for these improved con- 
ditions. Four years ago the United 
States was a borrowing nation—today 
conditions have reversed, and Amer- 
ica now has a credit balance of nearly 
seven billions dollars. The amount of 
money within our own national con- 
fines has increased at a tremendous 
rate. Labor and industry alike are 
receiving greater compensation for 
their efforts and the commercial wheel 
has expanded to many times its pre- 
vious size. Not only this, but the im- 
portance of the American people to 
the rest of the nations of the world 
which have been fighting for Democ- 
racy is many times greater than ever 
before. Nobody questions but that up- 
on America rests a tremendous por- 
tion of the winning of this war. Thus, 
it seems to me, there is an ever-grow- 
ing burden of responsibility being 
placed upon the shoulders of each 
American citizen, which is all the more 
augmented by the draining of our man 

(CONTINUED ON PAGE 4) 









2 LIFE 


THE NATIONAL 





UNDERWRITER 





October 31, 1918 





EFFECTS OF INFLUENZA EPIDEMIC 





Mortality in Army Cantonments 
and Government Training 
Schools Greatly Increased 


COMPANIES FEEL EFFECT 


Proves That the Epidemic Hazard Can- 
not Be Escaped and Must 
Be Reckoned 





A number of life companies will 
show a very unfavorable death rate 
this year, due, largely, to the epidemic 
of Spanish influenza that is sweeping 
the country. The bulk of the claims 
are on the lives of young men stationed 
in the various cantonments. With the 
death losses piling up at an alarming 
rate there is a need for plain speaking 
on this subject. 

Cantonment Mortality 


When this country entered the war 


a number of life company officials, con- 
nected principally with the smaller 
companies, said that it would be un- 
wise to carry soldiers in army camps 
within the borders of the United States, 
on the books at the same rates as civil- 
ians. The larger companies waived 
this argument aside as unsound, and 
the smaller companies in large meas- 
ure were forced to follow the lead of 
the bigger institutions for competitive 
reasons. 

The havoc wrought by the present 
epidemic lends weight to the argu- 
ments advanced when the question of a 
differential in rate was first briefly dis- 
cussed. 

As one company official pointed out, 
under normal conditions the men in 
army camps are probably as well off 
from the standpoint of health, as they 
would be in civilian life. But this epi- 
demic and the heavy toll of lives it has 
taken, clearly demonstrates that the 
life companies carrying the business 
are subjected to what the fire insur- 
ance companies term a conflagration 
hazard. 

Cantonment Conditions 


What is meant may best be devel- 
oped by this illustration. In most of 
the cantonment buildings 250 men are 
housed in one structure. If a contagi- 
ous disease breaks out it is likely to 
run its course through the building. 
All of the men under that one roof are 
exposed. The disease spreads rapidly. 
If the same 250 men were in civil pur- 
suits their cases would be isolated and 
removed from each other. There 
would not be the same close contact 
and constant exposure. 


Condition Cannot Be Ignored 


While it is unfair to approach the 
whole quetsion on a basis of what this 
epidemic, which is, admittedly an un- 
usual thing, has done, it nevertheless 
emphasizes the existence of a condition 














VIEWS OF DR. WM. MUHLBERG 


BY RALPH 


& INCINNATI, O., Oct. 30.—Statis- 








tics in the hands of life com- 

panies at this time on the in- 
fluenza epidemic are too meager to 
warrant reaching definite conclusions 
on many phases of this sickness and 
its effect upon life insurance, according 
to Dr. William Muhlberg, medical di- 
rector of the Union Central Life. The 
influenza epidemic did not begin to ap- 
pear in a form sufficient to attract na- 
tional attention until during September 
and did not reach extremely severe 
proportions until the present month. 
Consequently life companies are just 
beginning to receive death claims be- 
cause of it. 


May Become Less Virulent 


Cities which first experienced the 
epidemic had to contend with this dis- 
ease in its most virulent form. In 
every city where the epidemic has ap- 
peared, it has become less virulent with 
the passing of time. There is reason 
to believe that the communities which 
have not yet had a large number of 
cases, while they may find large num- 
bers of their population affected later, 
will not have influenza in its most se- 
vere manifestation. In other words, 
there is good reason for believing that 
the epidemic will become progressively 
less virulent in form. 


Philadelphia and Boston 


The cities most seriously affected 
have been Boston and Philadelphia,— 
Boston, in proportion to population, 
probably suffering more than Philadel- 
phia. The highest number of deaths 
in one week in Boston occurred in the 
week ended Oct. 5 with 991. The high- 
est number of deaths occurring in 
Philadelphia in one week came the 
week ending Oct. 19 with 2,953. These 
are from influenza alone. 


Union Central Experience 


It will be a mistake, said Dr. Muhl- 
berg, to expect a lower loss ratio next 
year on the theory that influenza has 
been taking the least fit and leaving the 
strongest. In fact, so far as present evi- 
dence points, the contrary seems to be 
true. Thus far, from Oct. 7 when the 
first death claim from influenza was re- 
ceived at the Union Central Office, to 
Oct. 28, the Union Central has paid 70 
losses from influenza deaths aggregating 
a total loss of $211,000. These deaths 
have been on policyholders of the fol- 
lowings ages: over 40, 6; 36 to 40, 12; 
31 to 35, 22; 26 to 30, 20; 21 to 25, 8; 
and under 20, 2. In other words, 90 per- 





RICHMAN 








cent of the influenza claims have been 
upon policyholder&S under the age of 40. 
And the average age of the Union Cen- 
tral policyholder is 44, 


No Respecter of Persons 


There is no reason to believe from the 
evidence in hand that influenza is not 
taking the strongest. Further evidenee 
of this lies in the high death rate in 
some of the cantonments where the 
highest type of physical manhood is 
gathered. But in taking this evidence, 
it must be remembered that the high 
death rate of the camps was probably 
due to the virulent form of the disease 
in these places. 


Expect Recurrence of Grip 


wea oon emia 

There is an additional reason why life 
companies may not look forward to de- 
creased loss ratio because of the influ- 
enza epidemic. The history of such epi- 
demics has shown that one of the pres- 
ent kind is nearly always followed by 
epidemics of grip for two or three fol- 
lowing winters. The companies should 
look forward to an increased loss ratio 
next winter because of the influenza epi- 
demic for this reason. It is not likely 
that epidemics to follow will be any- 
thing like as severe as the present in- 
fluenza, but they may be almost cer- 
tainly looked for. 
—— OE ee Sew Swe 

Claim Ratio Mounts Up 

All the companies in Cincinnati report 
that it is too early to give conclusive 
figures in the influenza epidemic since 
the loss claims are just beginning to 
come in. One company reports that its 
loss ratio is just beginning to jump 
above normal in the ratio of nearly five 
to one. The normal loss ratio of the 
Union Central requires the payment of 
about $400,000 a month. To date this 
company has paid out $211,000 because 
of influenza deaths, but the medical di- 
rector says that the pending death 
claims are nearly double in amount the 
usual expectancy and that indications 
are that $500,000 will probably be needed 
to pay claims because of epidemic losses. 


Just Entering Many Cities 


The government reports show that the 
epidemic is just entering some of the 
southern cities and many other commu- 
nities. The most hopeful outlook for the 
immediate future is that the disease will 
become less virulent as it spreads. 
While it was at first believed that the 
disease came from Spain, there is now 
very good evidence for deciding that it 
came from China. Possibly it should be 
called “Chinese” influenza instead of 
“Spanish” influenza. No figures are yet 
available to make a conclusive state- 
ment on the point, but southern agents 
declare that it does not seem to affect 
the negroes. 

















that cannot be ignored. If many of 
the men who have died had not been 
In army camps and subjected to the 
exposure that army life carries with it 
they would never have contracted the 
disease. 

Creates “Conflagration Hazard” 


_ In outlining this thought no attempt 
is made to minimize the excellent serv- 
ice rendered by the U. S. army med- 
ical corps. Under ordinary conditions 





the men at the cantonments undoubt- 


edly get much better medical attention, 
and their health is more carefully safe- 
guarded than would be the case if they 
were at home. But the epidemics are 
what cause the death losses. The in- 
ability of the army physicians to pre- 
vent deaths in the past few weeks is of 
vital importance to life companies. 
That the army cantonment business 
carried by the life companies has at- 
tached to it a very decided “conflagra- 
tion hazard” is no longer to be denied. 





Healthy People Should Insure 
Their Lives Because of 
Hazardous Conditions 


TERRIFIC TOLL EXACTED 


Life Insurance Comes With Particular 
Force at This Time Owing to 
Disease Ravages 


The New York Life sounds the slo- 
gan for writing life insurance these 
days. It says: 

The New York Life’s total American 
war losses (including those on the 
Lusitania) are 233 for $581,376; its 
losses from influenza and pneumonia 
alone are 283 for $632,973 in twenty- 
three days! 

Need for Life Insurance 

There is your slogan for life insur. 
ance. If there was ever a time when 
healthy people should insure their lives 
it is now. The scourge of influenza 
and pneumonia sweeping over the 
United States and Canada is taking a 
terrific toll of life between the ages 
of 20 and 45, including many, of course, 
who are older or younger. And the 
worst is 'yet to come. There have been 
so far no inclement days and no severe 
weather. What will be the toll in the 
stormy days ahead, say in February 
and March? Even in normal times the 
mortality in those months from pnev- 
monia is high. What it may be this 
year we fear to think. 

One branch office in New York City 
reports three pneumonia deaths in the 
past two days, two in their first policy 
year. The papers just come to hand 
of a man in Paducah, Ky., who applied 
Oct. 2 and who died Oct. 20. 


Warning Is Made 


This is not a pleasant subject upon 
which to write. We have no wish to 
frighten people into taking life insur 
ance. We would only warn them to be 
on their guard against this dreadful 
disease and remind them of the part 
that life insurance is specially designed 
to play in just such times of extra haz- 
ard. The government has recognized 
this in its war risk insurance for sol 
diers and sailors, part of the expense 
of which is paid by the people at home. 
Will the people do less in their own 
behalf? 

See first those who have taken Lib- 
erty bonds. The anual income on 4 
4% percent bond is $42.50 for each 
$1,000. At age 35 a man’s annual it- 
terest income for each such bond would 
give him $1,500 insurance with disabil- 
ity and general accident double indem- 
nity benefits at no additional outlay. 
Therefore a man or woman with such 
a bond is peculiarly fortunate in being 
able to at once increase his or her 








MERCHANTS LIFE INSURANCE COMPANY 


A complete new line of Policies incorporating all that is latest and best. 
Liberal Agency Contracts. 
Choice territory under direct contract in nineteen States. 
Four Million Dollars worth of Good Will distributed over entire territory by prompt payment of 
all claims since organization. 
Good agents have no difficulty in profiting largely by this established Good Will. 


On Agency matters address the President at the Home Office. 


WM. A. WATTS, President 
DES MOINES, IOWA 
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of success. 


Company. 


Jesse R. Clark, 
President 






THE REAR GUARD. 


No more virile and efficient body of men can be found than 
the large army of life underwriters. 
Towering back of the agent in his efforts, as a mighty rear guard, is the 


strength and prestige of the Company and the Institution he represents. 
The stronger the rear guard, the greater the agent’s morale and chance 


Four big success factors in the work of the Union Central Agency Force are: 
The GOOD WILL created by farm loan in- 


vestments, developing the Country’s agri- 
cultural resources, and thereby contributing 
largely to the world’s food supply. 


The UNIQUE SERVICE extended freely to 
the insured and their beneficiaries, merit- 
ing the appellation—the Great Policyholders’ 


The SECURITY of the non-fluctuating, panic 
and war proof investments, limited to first 
mortgages on carefully selected cultivated 
farms, and United States Liberty Bonds. 


The SAVING enjoyed by policyholders in 
premium deposits, the result of the Com- 
pany’s superior earnings, favorable mortality, 
and economy of management. 





The Union Central Life Insurance Co. 


Allan Waters, 
Second Vice-President 


CINCINNATI, OHIO. 














estate from $1,000 to $2,500 for each 
such bond, the bond practically carry- 
ing the insurance. 

Take advantage of this situation at 
once. 


COMMENT BY R. W. STEVENS 


Vice-President R. W. Stevens of the 
Illinois Life says as to the influenza 
epidemic: 

“Knowing, as everybody does, the 
wide extent of the epidemic of Spanish 
influenza and pneumonia, the hundreds 
of deaths and thousands of new cases 
being reported; and after seeing, as so 
many of us have, how quickly men in 
the prime and vigor of life have been 
struck down, it is hard to understand 
why underinsured but insurable men 
are not seeking life insurance instead 
of waiting for the life insurance sales- 
man to call. 

“Influenza is so prevalent and the 
disease so insidious that no man can 
tell when or where he may be stricken. 
Every underinsured man here at home 
who has dependents has a greater life 
insurance responsibility and a greater 
need for life insurance than the ma- 
jority of our single men in France; yet 
practically every one of our boys in 
military service has taken and is pay- 
ing for the maximum of government 
insurance. 

Should Strive to the Limit 


It is the duty of every capable and 
able-bodied life insurance salesman to 
strive to the limit of his power these 
days to cover by adequate life insur- 
ance the present insurable men of his 
community in order that he may not be 
charged with negligence if any man 
well able to carry a proper amount of 
life insurance should die without it. 


Influenza Toll Is Heavy 


The loss of life and the economic 
loss from the influenza pandemic has 
not only been greater than that caused 
by any plague that has visited us in the 
last two generations, but has been ex- 
ceeded in severity only twice in the 
last one hundred years. 

While the United States Public 
Health Service cannot forecast what 
the final toll will be they say that tak- 
ing the country as a whole the pan- 
demic has done little‘ more than get a 
good start. The end is not in sight. 
n estimating the human toll to date 
the health officials can only say that 
the total runs far into the thousands 
and that it will be multiplied before 
the epidemic ends. An accurate esti- 
mate cannot be made because influenza 
1S a nonreportable disease 


Death Rate Greatly Increased 


g figures made public by the United 
tates Census Bureau covering the 





LICENSED IN ILLINOIS 


MERGER PRECEDES 


ENTRY 





Clover Leaf Life, After Change of 
Name and Consolidation, Ready 
to Begin Business 





SPRINGFIELD, ILL., Oct. 29.—The 
Clover Leaf Life of Detroit has been 
licensed by the Illinois Department. 
This company formerly was the 
Peninsular Guardian Life & Acci- 
dent, but the name was changed 
for the purpose of consolidating with 
the Clover Leaf Casualty of Jackson- 


ville, Ill. It is proposed to increase 
the capital stock of the latter com- 


pany to $200,000 and amend its char- ‘ 


ter so as to provide for writing life, 
accident, health. 

F. H. Rowe, president of the Clover 
Leaf Casualty, also is president of the 
Clover Leaf Life. C. A. Goodale is 
secretary of the latter company and 
was connected with it under its former 
name, 








principal cities of the country show 
that the normal death rate has in- 
creased from 2 to 7 times as a direct 
result of the contagion. 

Dr. Woods Hutchinson of Boston, a 
noted writer on health topics, is of the 
opinion that the influenza will cause 
200,000 deaths throughout the country 
before it has abated. 

Influenza is striking down the strong 
and healthy lives just as fast and as 
quickly as it strikes down the weak- 
lings for which reason the man who is 
able today to pass a fine insurance ex- 
amination is no more immune from this 
dread disease than the policyholder ex- 
amined ten years ago. 

You never before have had a more 
compelling argument for immediate 
life insurance, or a bigger opportunity 
to write a large volume of new business 
than you have right now, and your 
prospects will gain a good idea as to 
the seriousness of the situation when 
you explain to them our new ten-day 
order which will remain in effect un- 
til further notice. 


MANY CLAIMS MADE 


Philadelphia, Pa., Oct. 30.—It is es- 
timated that between $1,500,000 to $2,- 
000,000 in claims have been filed during 
the last three weeks with life com- 
panies in this city, owing to the in- 
fluenza epidemic. 
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Ohio National 


(The Company with the Big Surplus) 


Life Insurance Company 
CINCINNATI 


ALBERT BETTINGER, President 


Does a Company that Has Increased from $3,856,713 Ordinary 
Insurance in Force in 1913 to $12,600,000 at the Present Time 
Interest You? 


Incidentally a Company with $711,083 Capital and Surplus to 
Protect Those You Insure as Well as the Permanency of Your 
Agency and Renewal Contract > 


Doesn't that Growth Spell Service, a Contented Body of Agents 
and Policyholders—a Good Reputation in the Field? 


Now, Honestly, Isn’t this about the Right Kind of a Company 
to Work For, to Pin, —Yes,—to Nail— Your Future To? 


A BIG IMPORTANT FACT: Every General Agency Is 
Practically in ‘“‘Home Territory—within the Radius of the 
Influence of the Home Office with All the Help and Encour- 


agement of a Fully Equipped, Energetic Home Office 
Organization. 


We Have a General Agency Waiting for You in the Best 
Territory in the World. 


Address (in confidence if desired) 


T. W. APPLEBY, Secretary and Agency Manager 
CINCINNATI 


(We placed $57,500 of our $122,500 subscription to the 4th 
Liberty Loan among 12 of our general agencies.) 
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NOTE EXCHANGE ENDS 


DIPLOMATIC SEVERANCE MADE 





Insurance Commissioners Stop Corre- 
spondence With Farmers’ Life of 
Denver—Anchor Life Assets 





TOPEKA, KAS., Oct. 29—Carey J. 
Wilson, insurance commissioner, and 
John L. Hunt, assistant attorney gen- 
eral, have decided to stop diplomatic 
correspondence with the Farmers’ Life 
of Denver, Col. The attorney general 
has filed in the district court of Shaw- 
nee county an amended petition in the 
original receivership proceedings to 
separate the Anchor Life assets from 
those of the Farmers’. It asks the 
court to order the receiver to begin at 
once negotiations for the reinsurance of 
the business of the Anchor Life. 


The Anchor Life was a Kansas com- 
pany reinsured by the Farmers,. The 
Anchor had $750,000 in business on its 
books at the reinsurance. It had on 
deposit with the Kansas insurance de- 
partment a reserve fund of eighty 
thousand dollars in first class securities. 
These securities are believed to be 
worth slightly more than face value. 
The company also had on deposit $137,- 
000 worth of its capital in securities. 
These are worth about $35,000 to $40,- 
000 if placed on the market today. 

The Anchor Life policyholders are 
thus well protected with ample direct 
reserves and some additional capital re- 
serve. Ever since the Farmers’ got 
into trouble there have been hints from 
several companies that reinsurance 
could be easily and promptly secured 
for these policies. 

The Kansas, Colorado, Nebraska and 
Texas departments have made certain 
demands on the Farmers’ for reorgan- 
izing the company and getting rid of 
some bad assets. Some of the officers 
were ordered removed. The company 
has not followed the orders of the in- 
surance commissioners and the filing 
of the amended petition in the Kansas 
courts is a direct notice to the company 
that Kansas has quit negotiating. 





ARTHUR F. COLWELL 
GIVES HIS VIEWS 


(CONTINUED FROM PAGE 1) 


power, due to the transportation of 
our mighty armies over seas. 


Increased Responsibilities 


Summing the situation up, then, the 
man who thought he had sufficient life 
insurance before the war started when 
he was carrying one, five or ten thou- 
sand, cannot figure any way whereby 
he can get around increasing it to at 
least double the previous amount. No 
man in this day and age can say that 
when his responsibility has increased 
his life is not worth more to the com- 
munity. Therefore, if the American 
manhood is worth more individually to 
the rest of the world it is his duty to 
protect that life which is dear to him- 
self, his family and his country with 
a greater amount of life insurance. He 
is, without a doubt, receiving greater 
compensation for his daily efforts; con- 
sequently, there is no excuse for his 
not increasing his insurance in ac- 
cordance with the ideas suggested 
above. As a matter of fact, it seems 
to me it is a duty of each and every 
man to increase his insurance in these 
days of trial. 


Relation of Liberty Loan 


What has the buying of Liberty 
Bonds or War Savings Stamps to do 
with the increasing of his life insur- 
ance? The system under which the 
Government is operating in so far as 
the scale of these securities are con- 
cerned is very simple and is based en- 
tirely upon the tax roll of each com- 
munity; therefore, if a man is taxed in 
his home community so that the Lib- 
erty loan committee can allot to him 
on the basis of the tax list Liberty 
Bonds to the extent of, say, $1,000, he 
cannot dispute the fact that his in- 
come is commensurate therewith, and 
further, that the purchase of five, ten 
or twenty thousand more life insur- 
ance will not handicap him in any 
way or deter him from purchasing 
these Government securities as the de- 
mand is created. It has always been 
my contention that the amount of life 
insurance which any individual should 
carry, should be entirely based upon 
his responsibility to those dependent 





upon him and to the community or 


state to which he belongs. Keeping 
this ever in mind no man can deny the 
statement that each and every Amier- 
ican citizen today has at least double 
the amount of responsibility placed up- 
on his shoulders that he has ever had 
before, and if he is endeavoring to keep 
himself adjusted to the pace which has 
been set he should be seeking an in- 
creased amount of life insurance with- 
out making it necessary for the life in- 
surance solicitor to call upon him and 
point the way. 


Why Leave Now 


It has been said that some agents 
think he can make more in another 
line. This statement has been made as 
a result of failure on the part of the 
agent and cannot be backed up by 
facts. There is no business in Amer- 
ica today that is holding out more 
inducements than the life insurance 
business. Why, if an agent has had 
his heart in the business and has seen 
the tremendous growth in the past 
twelve months and has watched the 
way the soldiers, sailors and nurses 
have been placing insurance upon their 
lives at an average per capita of 
$8,511 each, men and women who have 
never believed in life insurance; when 
they have studied the wonderful clock- 
work with which this system is sup- 
porting the country; when they peer 
into the future and see the good this 
will do the next generations, I cannot 
understand why he is not imbued with 
the nobleness of the work in which he 
is engaged, neither can I understand 
why he cannot go out and write a 
larger and a better class of business 
than ever before. 


Bank Urges Life Insurance 


LOUISVILLE, KY., Oct. 29.—An in- 
teresting advertisement appeared in the 
local newspapers a few days ago for 
the Union National Bank, of Louisville. 
This ad called attention to the fact that 
initial payments on bonds were due 
on Oct. 19, and to the fact that they 
should be paid and future payments 
kept up as a part of the pledge to 
Uncle Sam. In conclusion the ad said: 
“Speaking of obligations—Do not for- 
get one to your family—that of carry- 
ing adequate Life Insurance, thereby 
both protecting your family and fortify- 
ing your investments.” 








TO LEGALIZE MERGERS 


DEPARTMENT TO DRAFT LAW 





Consolidation or Reinsurance of Fra- 
ternals, Casualty and Fire Compan- 
ies Will Be Authorized by Statute 





SPRINGFIELD, ILL., Oct. 29.—In 
order to bring about the consolidation of 
fraternals, casualty companies and fire 
companies in Illinois, the insurance de- 
partment probably will submit a meas- 
ure providing for their consolidation 
or reinsurance. There is a statute cov- 
ering reinsurances of legal reserve life 
companies and assessment life associa- 
tions, but it is not operative if the 
reinsuring company is an Illinois cor- 
poration and the reinsured company a 
corporation of another state. 

In preparing legislation for the com- 
ing legislative session the insurance 
department contemplates amendment 
of the act so that it may apply to legal 
reserve life and assessment life cor- 
porations, no matter whether they are 
reinsured or reinsurers. 


Need to Protect Members 


The necessity for such a law, apply- 
ing to fraternals, arises from the fact 
that as the societies grow older they 
grow weaker, and it is the history of 
all of them that the remaining mem- 
bers, when such society becomes mori- 
bund, seek reinsurance with another 
society with a younger membership. 
At present the Illinois societies are 
unable legally to effect such reinsur- 
ances because their charters do not 
give them authority to do so, nor does 


/the statute under which they are in- 


corporated give them such power. The 
Appellate court of the First District 
in Illinois has passed on these ques- 
tions in a definite manner. 
Frequently fraternal orders have a 
number of members whose age is more 
than 60 at the time the reinsurance is 
desired, or above the age set forth in 
the by-laws at which members may be 
admitted. These ages are frequently 50 
or 55. The supreme court has held that 
it is impossible for a fraternal benefi- 
ciary society to take in a member more 
than 60 years old, because of the prohi- 
bition in the statute, and although many 
members of fraternal societies have been 
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General Agents wanted in the following States: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


MR. SUCCESSFUL LIFE INSURANCE AGENT 


Do you want to secure a General Agency for yourself? If so, read this, it is 


WORTH KNOWING 


se that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity Plan, what does your Policy 


ANSWER: 


FIRST, it guarantees that in case of death from any cause $5,000, the face of the Policy, will be paid. 
SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the face of the Policy, will be paid. 
THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE TIMES the face of the Policy, will be paid. 

BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guarantees that in case of total disability as a result of accidental injury, the Company will pay 
direct to YOU at the rate of $50 PER WEEK during such disability, but not to exceed 52 weeks, after which the weekl 
the period of disability. Can insurance do MORE? And WHY should any man be satisfied with a policy that would 
Pennsylvania, Delaware, Kansas, Michigan, Ohio and the District of Columbia. 


Home Office, United Life Bidg., Concord, New Hampshire 


© less? 


oa aa will be at the rate of $25 PER WEEK throughout 
he cost is low. 


Address: 
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54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 








The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 








The Reinsurance Life Company 
of America 


DES MOINES, IOWA 





LIFE AND ACCIDENT 


REINSURANCE ONLY 
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admitted in reinsurances above the age 
of 60, yet the insurance held by them 
is of doubtful validity. 

There is also a provision in the statute 
that all members of fraternal beneficiary 
societies must be admitted through med- 
ical examination. This has not been the 
case in any of the reinsurances of these 
orders that have been attempted. 

It is thought advisable by the depart- 





ment to ask the general assembly to pass 
a measure giving these societies, after 
the proper charter amendments to con- 
form to the statute, authority to reinsure 
other societies through corporate agree- 
ments setting forth clearly the steps that 
must be taken to perfect such agree- 
ments, which must necessarily have the 
approval of the department before a 
contract goes into effect. i 





GOVERNMENT TAX ISSUE 








whether in case of a firm insur- 

ing its president, making the firm 
itself the beneficiary in event of death, 
would the proceeds of the policy be 
considered as excess profits and would 
the government be entitled to 80 per 
cent of the proceeds of the policy. 
The answer to this question is that 
business insurance does not come under 
the excess profits provision of the in- 
come tax. Only recently in a case in 
Cincinnati where a member of the firm 
insured under a business policy died, 
the amount of the policy being $50,000, 
the government took $30,000 of the 
amount as taxes less the actual amount 
of premium paid. An effort is being 
made to do away with this inequity in 
the income tax bill which is now before 
Congress. 


A\ whether in. cas writes asking 


Inheritance Taxes 


Another issue which is also of great 
interest to life agents is that of in- 
heritance or estate taxes. The other 
day an announcement was made in the 
papers from Washington that the sen- 
ate committee had decided to put the 
inheritance tax on the beneficiary rather 
than upon the estate itself. In other 
words to make it an inheritance rather 
than an estate tax. To illustrate: if a 
man dies and leaves a bequest of $10,- 
000 to a certain charity; another $10,000 
to a certain relative, etc., his estate or 
inheritance tax will be taken out of 
the bequest instead of being paid from 
the residue of the estate after the be- 
quests are paid. 

Does It Hit Beneficiary? 


Whether this new provision is also 
aimed at the beneficiary of a life in- 
surance policy, is an interesting point 
that is being discussed by agents. The 
best constitutional lawyers have been 








of the opinion that the government 
could not possibly tax life insurance 
under the inheritance tax law which 
was payable specifically to a benefi- 
ciary. This of course on the ground 
that the policy is already the property 
of the beneficiary when named in the 
policy, and therefore it does not pass 
at the death of the insured but merely 
becomes payable. The insurance men 
are asking themselves whether this new 
provision will not in some way get 
around this exemption and cause the 
payment to the beneficiary of a life 
insurance policy to be taxed the same 
as the other proceeds of the estate. 


Exemption Is Reduced 


The house committee after reporting 
its income tax bill proposed that all 
life insurance in excess of $40,000 be 
treated as part of the regular estate 
and should come within the inheritance 
tax provision. When the bill reached 
the senate, the senate committee pro- 
posed that this exemption be reduced 
from $40,000 to $25,000. What will 
be the final disposition of the matter 
remains to be seen, but it seems quite 
likely that life insurance taken for in- 
heritance tax in excess of $25,000 or 
$40,000 is going to be taxed. 


Delivery of Policies 


The Illinois Life announces that be- 
cause of the extraordinary conditions 
now confronting the business it must 
modify its practice with reference to the 
delivery of new policies. It announces 
that policies issued on and after Oct. 
26, must be settled for in cash or be 
returned to the home office for can- 
cellation within 10 days from the date 
they are mailed to the home office. A 
special notice will be attached to each 
policy, calling attention to this rule. 

















Salary 


Here is a problem for you to solve 
and the answer is simple— 














+ opportunity. Liberal salary 
Commission and commissions plus attractive 
bonus and renewals, plus the 

+ best territory onearth equals 





























Bonus our District Manager’s Contract 
which we are ready to give to 

Renewals just Five real producers. We 
offer a direct contract covering 

Opportunity Iowa territory and pledge every 


assistance towards building real 
agencies. This is a part of our 
new Agency plan which we hope to have in full 
working order by January 1st, so—Get Busy. 

We are ten years old and ‘‘Clean Clear Through.” 
No experiment—no chances to take. You have 
been looking for an opportunity to “get in on the 
ground floor’’—here it is. 


Address 
Iowa Life Insurance Co. 


Waterloo, Iowa 
A. E. Wilder, Supt. Agencies 












F. A. Ferguson, President 




















AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 




















“THE COMPANY OF CO-OPERATION” 
DES MOINES 


LIFE AND ANNUITY 
COMPANY 


We will insure the whole family! 


This is a service our men appreciate these days. 
If it appeals to you, write 


HOME OFFICE: (8-T Bldg.) 


Any plan, any age, either sex! 


DES MOINES, IOWA 





TERRITORY—IOWA and SOUTH DAKOTA 




























Mr. Elmer O. McCreight of Creston, Iowa, paid $24.70 annually 
for twenty years on a $1000 insurance policy, a total of $494.00. The company 
returned him on March 30th, 1918, $743.95 and gave him twenty years insur- 
ance for nothing. Hundreds of settlements like it have been made. Assets of 
this company $14,000,000. More than a third of a century in business. If you 


can sell this kind of insurance, address 33-W, care National Underwriter for particulars. 
Replies confidential. 






















Has the Life Insurance Field Become More Limited ? 


NOT WITH US 


Our Agents can sell policies on the annual premium plan, up to 
$3,000, to young men and young women as young as age 2. It is 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. This extension of the age 
limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. Our new 
business this year is more than 50% larger than the new business for 
the same period last year. By the way, if your Company will let you 
write our insurance for children as a side line, we will. Some are 
writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY,. :: Chicago, Ill. 
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hospitals. I called on three without 
getting any results, but noticed that I 
had a much stronger canvass for the 
third than I had for the first. I was 
accumulating selling .arguments for 
this class of prospects. I wrote the 
fourth and then decided to make some 
back calls on some to whom I had not 
presented my topic so attractively. 
Out of sixteen calls made on superin- 
tendents and assistants in Minneapolis 
hospitals, I wrote all but two. 


Started on Another Class 


“After finishing this class of pros- 
pects, I started on another. During 
the time I was calling on hospital su- 
perintendents I had the best argument 
for them to buy life insurance that it 
was possible to present, and I say this 
without egotism, but if I had attempted 
to call on nurses one day, librarians the 
next, school teachers the next, another 
class the next, and so on, I would have 
been scattering my efforts and wasting 
entirely too much energy. The wo- 
men in the agency here specialize and 
the specialists get the best results.” 


Teachers as Agents 


Mr. Cameron has found that ex- 
school teachers make the best women 
life insurance agents. They are able 
to plan their work well. They are pos- 
sessed of considerable initiative. In 
teaching school it was necessary for 
them to originate ideas and carry out 
plans with very little assistance from 
anyone on the outside. Their life in- 
surance work must be carried on very 
largely along these lines and, prin- 
cipally because of this faculty to orig- 
inate and execute ideas, Mr. Cameron 
finds school teachers excellent agency 
material. 

Thinks Man Should Be at Head 


In Mr, Cameron’s opinion it is ordi- 
narily best for a man to be in charge 
of a woman’s department. For some 
reason women will not, as a rule, ac- 
cord a woman in charge of a depart- 
ment the proper respect. The women 
in an agency often have the feeling 
that the woman in charge is really no 
better equipped for the position she is 
holding than they are; that she holds 
it largely by accident, and is not the 


‘ proper person to give them advice or 


Suggestions. If there is a general 
agent in the same office, there is a 
tendency to go over the woman’s head 
to the man in charge of the office. For 
this reason a woman will very often 
find herself not really in charge of the 
women whom she is supposed to be 
supervising at all, and discover that 
on all of the really vital questions aris- 
ing some one higher in authority is be- 
ing consulted. 


Much Time Is Consumed 


Women consume a great deal of 
time unnecessarily in carrying on their 
business. They ask innumerable ques- 
tions and want to discuss the pros and 
cons of almost every case they are 
working on. This tendency and time- 
killing inclination can be more effect- 
ely checked by a man than by a 
Woman. The man can become more se- 
vere in his attitude and get results 
quicker than a woman. 


Effect of Vaccination 


Before recommending to life com- 
pany policyholders vaccination to avoid 
influenza, careful consideration should 
€ given to the conclusions of the best 
medical men in the country. An edi- 
torial in the Oct. 26 issue of the Jour- 
nal of the Medical Association states 
that there is at this time “no basis on 
Which promises of protection from vac- 
cines may be made.” The doctors do 
not say that vaccination may not bring 
= results, but they do say that there 
a basis | for declaring that vaccina- 
jem — bring immunity. The vaccines 
a. harmless and they may or may 
torial of Preventive value. The edi- 
be thi says: “How slender the basis 
it ie 1s anti-infiluenza vaccination when 
ie Considered that the real nature of 

uenza is still unknown.” 


YEAR’S WORK ASSIGNED 
FOR INSURANCE SUPERVISORS 


Committees Are Appointed by National 
Convention of Commissioners— 
Chairmanships Strong 


RICHMOND, VA., Oct. 29—Com- 
mittee appointments have been sent out 
by Secretary Joseph Button of the Na- 
tional Convention of Insurance Com- 
missioners as follows: 


Accident and Health Policies—Rufus N. 
Elwell, chairman, New Hampshire; Frank 
H. Ellsworth, Michigan; Joseph G. Brown, 
Vermont; J. Taake, Iowa; C. Louis 
Weeks, Minnesota. 

Actuarial Bureau—James R. Young, 
chairman, North Carolina; C. Louis 
Weeks, Minnesota; Otto L. Klauss, Indi- 
ana; . A. McSwain, South Carolina; C. 
F. Thomas, Kentucky. 

Assets of Insurance Companies—Joseph 
G. Brown, chairman, Vermont; F. H. Har- 
dison, Massachusetts; Burton Mansfield, 
Connecticut; T. Henry, Mississippi; 
A. L. Harty, Missouri; J. C. Luning, 
Florida; W. N. Van Camp, South Dakota; 
Rufus N. Elwell, New Hampshire; Fred 
W. Potter, Illinois; C. B. Smith, Alabama; 
Lee B. Mosher, District of Columbia; L. K. 
Arrington, Tennessee. 

Blanks—Henry D. Appleton, chairman, 
New York; H. Pierson Hammond, Connec- 
ticut; R. E. Ankers, Virginia; James Fair- 
lie, Illinois; S. W. McCulloch, Pennsyl- 
vania; F. I. McGraw, Iowa; Miles Scheaf- 
fer, Indiana; Walter Robinson, Ohio; L. 
A. Anderson, Wisconsin; F. B. Gerhard, 
North Carolina; J. R. Fulmer, South Caro- 
lina; J. F. Williams, Tennessee; John D. 
Buchanan, Rhode Island; Arthur E. Lin- 
nell, Massachusetts; Don A. Baxter, 
Michigan. 

Codification of Rulings—W. N. Van 
Camp, chairman, South Dakota; Robert B. 
Forsyth, Wyoming; W. B. Eastham, Ne- 
braska; John S. Darst, West Virginia; A. 
L. Welch, Oklahoma; Mrs. F. L. Banta, 
Arizona; J. C. Luning, Florida; William 
A. Wright, Georgia; S. A. Olsness, North 
Dakota; Frank H. Smith, New Jersey. 

Credentials—A. " elch, chairman, 
Oklahoma; Rulon S. Wells, Utah; R. G. 
Poland, Montana; William A. Wright, 
Georgia; George A. Cole, Nevada; J. J. 
Bailey, Louisiana; Thomas R. Wilson, 
Delaware; G. Waldon Smith, Maine; D. 
E. Metzger, Hawaii. 

Examinations—James R. Young, North 
Carolina; F. H. Hardison, Massachusetts; 
Burton Mansfield, Connecticut; Joseph 
Button, Virginia; Joseph G. Brown, Ver- 
mont; T. M. Henry, Mississippi; Robert 
B. Forsyth, Wyoming; Charles O. Austin, 
Texas; W. B. Eastham, Nebraska; S. A. 
Olsness, North Dakota. 

Fidelity and Surety Companies—M. J. 
Cleary, chairman, Wisconsin; Jesse_ S. 
Phillips, New York; Joseph Button, Vir- 





ginia; Joseph G. Brown, Vermont; Wil- 
liam M. Shehan, Maryland; Alex. Mc- 
Cabe, California; Frank H. Smith, New 
Jersey; P. H. Wilbour, Rhode Island; C. 
B. Smith, Alabama; Charles A. Ambler, 
Pennsylvania; Otto L.: Klauss, Indiana. 

Fraternal Insurance—Frank Ells- 
worth, chairman, Michigan; James R. 
Young, North Carolina; M. J. Cleary 
Wisconsin; Harvey Wells, Oregon; T. M. 
Henry, Mississippi; Jesse S. Phillips, New 
York; Joseph Button, Virginia; W. A. 
McSwain, South Carolina; A. L. Harty, 
Missouri; J. F. Taake, Iowa; Charles O. 
Austin, Texas. 

Laws and Legislation—Burton Mans- 
field, chairman, Connecticut; F. H. Har- 
dison, Massachusetts; Joseph Button, 
Virginia; Jesse S. Phillips, New York; 
Frank H. Ellsworth, Michigan; James R. 
Young, North Carolina; M. J. Cleary, Wis- 
consin; C. F. Thomas, Kentucky; C. Louis 
Weeks, Minnesota; William M. Shehan, 
Maryland; W. R. Hyatt, Idaho; L. K. Ar- 
rington, Tennessee; W. McSwain, 
South Carolina; J. F. Taake, Iowa. 

Miscelianeous—W. B. Eastham, chair- 
man, Nebraska; Robert B. Forsyth, Wyo- 
ming; Charles O. Austin, Texas; Rulon S. 
Wells, Utah; Carey J. Wilson, Kansas; 
R. G. Poland, Montana; B. T. Bullion, Ar- 
kansas; Mrs. F. L. Banta, Arizona; Cleo- 
fas Romero, New Mexico; George A. Cole, 


Nevada; A. P. Fitzsimmons, Philippine 
Islands. 
Publicity and Conservation—C. B 


Smith, chairman, Alabama; W. N. Van 
Camp, South Dakota; M. J. Cleary, Wis- 
consin; John S. Darst, West Virginia; 
Charles O. Austin, Texas; Alex. McCabe, 
California; Otto L. Klauss, Indiana; S. A. 
Olsness, North Dakota; Thomas R. Wil- 
son, Delaware; G. Waldon Smith, Maine. 

Rates of Insurance Companies—Carey 
J. Wilson, chairman, Kansas; Jesse S. 
Phillips, New York; J. C. Luning, Florida; 
Cc. F. Thomas, Kentucky; C. Louis Weeks, 
Minnesota; Rulon S. Wells, Utah; R. G. 
Poland, Montana; L. K. Arrington, Ten- 
nessee; Frank H. Smith, New Jersey; A. 
L. Welch, Oklahoma. 

Rates of Mortality and Interest—T. M. 
Henry, chairman, Mississippi; J. F. Taake, 
Iowa; H. O. Fishback, Washington; P. H. 
Wilbour, Rhode Island; W. N. Van Camp, 
South Dakota; : . Smith, Alabama; 
William A. Wright, Georgia; W. R. Hyatt, 
Idaho; J. J. Bailey, Louisiana; Fred W. 
Potter, Illinois; B. T. Bullion, Arkansas. 

Reserves Other Than Life—F. H. Hardi- 
son, chairman, Massachusetts; Burton 
Mansfield, Connecticut; Joseph G. Brown, 
Vermont; Joseph Button, Virginia; A. L. 
Harty, Missouri; Charles A. Ambler, 
Pennsylvania; William M. Shehan, Mary- 
land; Robert B. Forsyth, Wyoming; W. 
H. Tomlinson, Ohio; W. R. Hyatt, Idaho. 

Social Insurance—Harvey Wells, chair- 
man, Oregon; M. J. Cleary, Wisconsin; 
Burton Mansfield, Connecticut; F. H. 
Ellsworth, Michigan; Fred W. Potter, 
Tllinois. 

Taxation—John S. Darst, chairman, 
West Virginia; Harvey Wells, Oregon; 
c. F. Thomas, Kentucky; Charles O. Aus- 
tin, Texas; Fred W. Potter, Illinois; Ca- 
rey J. Wilson, Kansas; W. H. Tomlinson, 
Ohio; H. O. Fishback, Washington; Lee 
B. Mosher, District of Columbia; G. Wal- 
don Smith, Maine. 

Workmen’s Compensation Insurance— 





F. H. Hardison, chairman, Massachusetts; 
Jesse S. Phillips, New York; M. J. Cleary, 
Wisconsin; Charles A. Ambler, Pennsyl- 
vania; Otto L. Klauss, Indiana; William 
M. Shehan, Maryland; Alex. McCabe, 
California; Frank H. Smith, New Jersey. 
Unfinished Business—Alex. McCabe, 
chairman, California; W. H. Tomlinson, 
Ohio; the secretary of the convention. 
Valuation of Securities—Jesse S. Phil- 
lips, chairman, New York; F. H. Hardi- 
son, Massachusetts; Burton Mansfield, 
Connecticut; Frank H. Ellsworth, Michi- 
gan; Joseph Button, Virginia; James R. 
Young, North Carolina; Charles A. Am- 
bler, Pennsylvania; Harvey Wells, Ore- 
gon; Frank H. Smith, New Jersey. 
Unauthorized Insurance—C,. F. Thomas, 
chairman, Kentucky; T. M. Henry, Missis- 
sippi; A. L. Harty, Missouri; Rufus N. 
Elwell, New Hampshire; John S. Darst, 


West Virginia; 2. H. Wilbour, Rhode 
Island; Harvey Wells, Oregon; . 
Hyatt, Idaho; W. H. Tomlinson, Ohio; 


Western Life of Iowa 


The Western Life of Des Moines 
announces after Nov. 1 the following 
changes relative to military service: 

i—Insured must secure permit from 
company before engaging in military 
service in United States and additional 
premium of $37.50 per $1000 of insur- 
ance must be deposited 

2—Before insured leaves United 
States, deposit of additional premiums 
to equal $100 per $1000 of insurance 
must be made 

3—Non-combatant service—such as 
Red Cross, Y. M. C. A. and Knights 
of Columbus, etc.,—will be placed in 
same class as those in military service, 
and same rules apply. 

No permit issued on policies in ex- 
cess of $2000 on any one life. 

Failure to secure permit from com- 
pany and deposit of. extra premium 
will make policy void, and company 
obligated only to return premiums paid 
by insured while in military service, 
with 6 per cent interest. 


Doctors in Great Demand 


Some life agents, particularly in the 
smaller towns, are having difficulty in 
getting doctors to examine applicants 
for life insurance. In many of these 
small towns, all doctors but one have 
gone into the service and at the pres- 
ent time the remaining doctor may be 
either too busy visiting influenza pa- 
tients or be an influenza patient him- 
self. Some agents have written com- 
panies that they have had applicants 
waiting for two weeks to be examined. 








address. 











manager at Home Office. 
not located in Des Moines.) 


OPPORTUNITY—AGENCY WORK 


E want a Life Insurance salesman of good ability (some 
agency experience preferred), for Home Office agency 
work. Must absolutely be clean-cut as well as capable. 

Uncommon opportunity and permanent, for just the right man, 
with ample advancement opportunity. Also opening for city 
(Unusually successful lowa Company, 
Give age, experience, previous con- 
nection, whether married or single; also street and telephone 
Expenses paid for personal interview. 
cations treated in strictest confidence, if desired. 


ADDRESS AT ONCE 


“LIFE INSURANCE-53-Q,” 


Care The National Underwriter 
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LIFE AGENCY CHANGES 


GETS A SPLENDID QUARTETTE 





American Central Captures Fred G. 
Johns and Three Other Bright 
Intermediate Life Stars 





Fred G. Johns, formerly second vice- 
president and manager of agencies of 
the Intermediate Life of Evansville, 
until that company reinsured with the 
Cleveland Life, has been appointed su- 
perintendent of agencies of the Ameri- 
can Central Life of Indianapolis for 
Indiana and Illinois. Associated with 
him as agency supervisors were 
Charles D. Williams, Charles G. 
Ketcham and E. E. Skelton. All these 
a go with him to the American Cen- 

ral. 
_Mr. Johns has been prominent in 
life insurance in Indiana for the last 
15 years. These men will strengthen 
the American Central Life organiza- 
tion, which is doing splendid work. 


H. W. Wood 


H. W. Wood, formerly with the Mu- 
tual Benefit, has been appointed gen- 
eral agent of the Central Life of Iowa 
at Denver, Colo. He will develop an 
mp plant in various parts of the 
state. 








Des Moines Life & Annuity 


The Des Moines Life & Annuity has 
appointed Lyon and Green general 
agents at Salem, S. D., with supervi- 
sion over the entire state. 





C. A. Lamoreaux 


C. A. Lamoreaux, formerly assistant 
superintendent of agents of the Detroit 
Life, has been appointed general agent 
at Larium, Mich., for that company, 
and will have charge of four counties 





in the upper peninsula. Mr. Lamor- 
eaux was formerly connected with the 
Preferred Life of Grand Rapids. 





New Columbus Mutual Agency 


COLUMBUS, O., Oct. 29—The Columbus 
Mutual Life is making a drive for busi- 
ness, and in order to centralize their ef- 
forts a new agency company has been 
incorporated by George A. Ferguson, Or- 
lando R. Taylor, President C. W. Bran- 
don, Secretary D. E. Ball, T. E. Patten 
and others for $16,000. Headquarters 
will be at Columbus and the new agency 
will in no way interfere with any other 
Columbus Mutual agency. 





Life Agency Notes 


The Interstate Business Men’s of Des 
Moines has been granted license to do 
business in Texas. 

J. B. McCutcheon has been appointed 
general agent of the Equitable Life of 
Iowa at Quincy, Ill., succeeding Herbert 
Hendricks, who has gone into military 
service. 

David Foster, for 17 years assistant to 
Manager A. S. Brown of the New York 
Life at the State street office, Boston, has 
been appointed agency superintendent of 
the Old Colony Branch of the company 
at the Milk street office. Mr. Foster suc- 
ceeds the late W. F. Dierkes. 

John E. Myers has resigned from the 
general agency of the Massachusetts 
Mutual in Sioux City, Ia., his partner, 
J. J. Crowley, retaining the business. Mr. 
Myers was formerly with the New York 
Life in Sioux City and it is expected he 
— remain in the life insurance business 
there. 


Company Loses Hurni Case 


SIOUX CITY, IA., Oct. 30.—Judge 
Reed of the federal court here directed 
a verdict in favor of the R. Hurni 
estate against the Mutual Life for 
$25,000 and interest since the death of 
the former Sioux City packer, July 4, 
1917. The whole verdict was about 
$26,500. 

R. Hurni, a packer here, bought a 
$25,000 policy in the Mutual Life in 
1915. The policy’s incontestable pro- 
vision read “two years.” Before that 
time had expired Mr. Hurni died and 
the company, alleging breach of war- 





ranties, refused to pay. It was shown 
that the company had made an inves- 
tigation and had accepted a second 
premium. There appeared to be some 
discrepancy between the statements 
made in the application and the later 
developed facts about the assured’s 
previous health. On the other hand, 
there was some reason for believing 
that the questions asked Mr. Hurni by 
the agent and investigator were not 
understood in the sense that they were 
meant. 

It is expected the Mutual will appeal 
the case. 


Fine Cincinnati Record 


Many good records were made by 
life men in the recent Liberty loan 
campaign, but none exceeded the rec- 
ord of the Cincinnati men. Team W, 
the old life insurance team, in previ- 
ous campaigns under the captaincy of 

R. Ferguson of the Mutual Life, 
with 450 men, went over the top with 
sales of $6,018,000 in 14,135 orders. At 
the last moment Team V was found to 
need reorganizing and material from 
Team W was sought to manage it. W. 
A. R. Bruehl of the Home Life went 
over as captain and took with him a 
few experienced life salesmen. He got 
together a team of 350 men and took 
10,000 orders for $3,583,300, his allot- 
ment being $3,100,000. There were 25 
teams at work in Cincinnati, but those 
two life insurance teams sold nearly 
one-fifth of the entire amount. 


Will Not Hold Meeting 


The Farmers’ National Life of Chi- 
cago, in compliance with the govern- 
ment’s request that the public do not 
travel any more than it is absolutely 
necessary, has decided not to hold an 
annual agency meeting in Chicago dur- 
ing January, as has been the custom 
for the past several years. But, feel- 
ing that work well done should be 
properly rewarded, it will take the 





amount of money these annual meet- 
ings generally cost and purchase thrift 
stamps and Liberty bonds to be di- 
vided among the winners in a paid- 
for business contest, covering the last 
quarter of the year. 

Geo. H. Barmore, agency manager 
of the Farmers’ National, has arranged 
five classes for this contest, and from 
the interest shown thus far he is con- 
fident that every man in the agency 
will make one of the five classes be- 
fore the end of the year. 





Claim Overlaps Application 


KANSAS CITY, MO., Oct. 29.—The 
Kansas City office of the Equitable Life 
Assurance Society has recently broken 
an office record in the rapid sequence 
of application and death claim. A 
rural agent wrote the policy; the appli- 
cation was accepted, and a binding re- 
ceipt given, but the name of the bene- 
ficiary was not correctly stated. The 
application was held up pending correc- 
tion. Within four days of signing the 
application, the insured took influenza 
and died. The same mail that brought 
the correction, brought the notice of 
death. The policy was a Liberty bond 
contract, and the $500 Liberty bond, 
with the $50 first payment less the 
short term rate, was sent to the bene- 


ficiary. 





Taking Many Precautions 


Life companies, already short of help 
because of demands of national service, 
have been taking particular precautions 
during the influenza epidemic to pro- 
tect their office forces against con- 
tagion. Some companies have had their 
employes watched carefully by medical 
directors and division heads and given 
instructions that anyone showing the 
slightest semblance of a cold must re 
port immediately to the doctor of the 
company for examination. Ventilation 





of offices is also being given particular 
care. 








Real Estate 


Premium Notes 
Bonds 


Other Assets 


ligations.” 
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Mortgage loans on real estate 
Loans on Company’s policies 


SSTOVEKR HOSED OK SO De EC CeO DERE CO SS 


Oh © 6 2.60 0 60006 460.608 0 


Cash on hand and deposited at interest............ 
Due and accrued interest.... 
Unpaid premiums within reserve................. 


Continental Life Insurance Company 


Salt Lake City, Utah 


Condensed Statement of Convention Examination by Insurance Departments 


of Utah, Wyoming and Colorado, June 30, 1918 


ADMITTED ASSETS 


akdcnscestonenee soe $ 123,485.67 
1,421,132.82 
344,362.03 


ey 


214 £06 06 0 SO 6 ee 6. Be © 


62,637.84 
64,379.14 
7,160.27 


$2,232,753.99 


LIABILITIES 

Pe I iia chee vn hes eadeedicks 6S $1,794,645.21 

Claims in process Of payimemt...........6 02 .ssees 15,500.00 

Interest and premiums paid in advance........... 12,678.92 

I I og 6k oc nckindsinceacteuecers 7,781.22 

Other Liabilities ...... Siew ae eae a as Ps oa eante 9,465.36 

Surplus to protect policyholders— 

rr eet $208,875.00 

Pg ee eee ee 91,233.41 

Unaasagned sirpiis 6.6.22. c eee neces 92,574.87 392,683.28 
$2,232,753.99 


Conclusions of Examiners 


“From the facts set forth in this report, the Examiners have arrived at the following conclusions: 


1. That there has been a marked and progressive improve‘nent in the company’s condition and affairs since the date of the 
last examination; the company has a substantial capital and surp‘us over all liabilities, and its conditions and affairs are now upon 
a sound and substantial financial basis. 

2. That the business policies being pursued by the Company are mature, conservative and safe. 

3. That if the present business policies of the company are pursued in the future it should furnish to its policyholders and 
stockholders that security which results naturally from good business policies well executed. 

4. That the company has responded liberally in its dealing; with its policyholders and: recognized its legal and moral ob- 
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Allie pe en 


T’S for you to decide—you men in the field, 

with your future before you. “A rolling stone 

gathers no moss” but “A square peg in a round 
hole” can’t make much progress. 


This Company has the territory, backed by the 
right kind of policy and agency contracts. Toa 
live, wide-awake, ambitious man this combina- 
tion, plus Home Office help, means but one thing— 


Are you alive to your opportunity? 





Insurance in Force Over Assets Approximately 
TWENTY -TWO TWO AND THREE 
MILLIONS QUARTER MILLIONS 


Here Is the Place for Men to Find Themselves. 


THE CLEVELAND LIFE INSURANCE CO. 


William H. Hunt, President 








Government 
Help Win the War 


H. M. Moore, Secretary 
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ADEQUACY OF PREMIUMS 


In these days of war and epidemics 
it is very apparent that life insurance 
companies ought to be bolstered by 
ample funds. Their rates must be high 
enough to take care of contingencies. 
Their capacity and power to meet all 
obligations must be unquestioned. Re- 
gardless of whether companies are on 
the mutual or stock plan, policyhold- 
ers of adequate rate companies can 
rest secure and serene so far as the 
future is concerned. Mortality is des- 
tined to be affected by the war and by 
the ravages of the influenza which has 
been sweeping over the country. 

It does not pay to take chances 
when one is purchasing life insurance. 
Strength and absolute safety are neces- 
sary. Officials may be tempted now 
and then to cut down their rates for 
competitive reasons. They may be 
able to discharge all their obligations 
during peace times but when emergen- 
cies arise the ballast must be there to 
keep the machinery intact. These are 
days when solid and safe legal reserve 
life insurance is worth possessing. 








HOLD THEIR HEADS HIGH 


LirE insurance men can hold their 
heads high as they meet people or walk 
down the street and feel mighty proud 
of their business. There was no line 
of activity that made any better showing 
during the Fourth Liberty Loan drive 
than life insurance. The companies 
themselves responded to the call mag- 
nificently. They made large invest- 
ments and did so gladly and gener- 
ously although it will mean a sacrifice 
in interest earnings for many compa- 
nies. Take the small and medium- 
sized companies and even some of the 
large ones, for example. Many of 
these relied on real estate mortgages 
or other good investments yielding a 
rather high interest to swell their in- 
come. The difference between these 
and the Liberty Loan will amount to 
considerable and it means a sacrifice. 

Take what life insurance men did in 
Chicago for example, and the work 
there is but typical of what was ac- 
complished all over the country. The 
life insurance division was given 
$2,550,000 as its quota. The men or- 
ganized in advance and on the opening 
day of the campaign there were 2,258 
subscriptions or $3,462,000, all secured 
on the first day. This was just about 
$1,000,000 in excess of the quota. 








When the third week of the campaign 
opened life insurance had $3,982,750, 
or 156 percent of its quota. 

Chicago seemed to be lagging be- 
hind and life insurance men were asked 
to come to the rescue. During the 
first three days of the last week $330,- 
000 was added. Then came the last 
desperate appeal from headquarters. 
Life insurance men determined to get 
their quota of $2,550,000 all over again. 
The result was that during the last 
three days of the campaign the life in- 
surance interests turned in $2,646,900 
from their own folks. This made a 
total of $6,973,050, or 273 percent of 
the life insurance quota. 

No life man needs to apologize for 
his business. When he goes out to so- 
licit insurance he can call on his pros- 
pects with the thought in mind that 
he represents a business that is not 
only 100 percent good, when it comes 
to doing things, but he can double it 
and then have nearly $2,000,000 to go 
on. Life insurance never falters when 
the call comes. It has met its obliga- 
tions and more. It has made a mag- 
nificent record all along the line. Dur- 
ing the Fourth Liberty Loan its 
achievements were extraordinary. It 
stands in the very front of the pro- 
cession of all progressive and mighty 
movements. 





STICK TO THE BUSINESS 


Some life insurance men seem to be 
dissatisfied with their positions and are 
feeling that more compensation can 
be gotten in some other lines. Life 
insurance men hear of big money being 
made, become dissatisfied, feel that the 
life insurance business is depressed and 
seek other work. 

We believe that life men who have 
been successes, who are earnest in 
their endeavors, who are conscientious 
in their activities, are making a big mis- 
take in leaving this field. The war 
will not last for any great length of 
time. There must be a mighty read- 
justment in various lines of work. 
Life insurance will continue to be a 
very attractive proposition. During 
the readjustment following the war 
people will need life insurance. They 
will cling to it as being the most per- 
manent of their possessions. After all 
taking various kinds of work over long 
periods of time life insurance stands 
at the very apex of satisfactory en- 
deavor. 

To the man who is willing to work 
and give it the same number of hours 
per day that he would to other tasks, 
to the man who conscientiously, sin- 
cerely and persistently keeps at his 
task the rewards of life insurance will 
be satisfactory. In addition to its 
financial returns an agent has the great 
satisfaction of knowing he is contrib- 
uting greatly to the welfare of man- 
kind. Stick to the work. It is some- 
thing worth while. 








SUCCESSFUL men create favorable con- 
ditions and radiate power. 








A TIME table is not so reilable as a mor- 
tality table. 











Personal Glimpses of 
Life Underwriters 





W. S. Drewry, who recently resigned 
as general agent of the Mutual Benefit 
Life for Virginia, has accepted the 
chairmanship of a committee which 
will begin this week taking a census of 
Richmond to ascertain the number of 
vacant houses and flats in the city, 
which might be available for families 
and individuals moving there to en- 
gage in occupations incident to war 
work. Mr. Drewry will work under 
the direction of the United States Home 
Service Registration of the Depart- 
ment of Labor. This is a patriotic duty 
to which he will give his time and en- 
ergy as long as he is needed. 


Walter St. John, home office general 
agent of the Equitable Life of Iowa 
will shortly enter the Y. M. C. A. serv- 
ice in France. He expects to leave for 
overseas duty some time next month. 


Allan D. Wallis, general agent of the 
Equitable Life of Iowa at Philadelphia, 
Pa., has just passed through a very 
trying period. Mr. Wallis has ten chil- 
dren and during the worst stages of the 
influenza epidemic in Philadelphia six 
of his family contracted the disease. 
In addition to this one of his best pro- 
ducing agents died of influenza and an- 
other was quarantined. On top of all 
this, his stenographer and bookkeeper 
were laid up. But Mr. Wallis kept 
right on the job. He not only con- 
tinued to produce business through it 
all, but spent his evenings answering 
home office correspondence, which was 
heavy at the time, in long hand. 

J. R. Morrison, formerly actuary of 
the First National Life of Pierre, S. D., 
died the other day at Camp Taylor, 
Louisville, a victim of Spanish influ- 
enza. 


J. A. Andrews of Ottawa, Ill, gen- 
eral agent of the Equitable Life of 
Iowa, has returned from Seattle, Wash. 
Several weeks ago Mr. Andrews was 
called there on account of the illness 
of his son, William. The son con- 
tracted pneumonia at the naval training 
station. Mr. Andrews is a good writer 
of insurance and stands high in his 
community. 

One of the first official acts of the 
new president of the Missouri State 
Life, Joseph S. Kendall, was to make 
application to be examined for $100,000 
life insurance in the company. He has 
long been a policyholder with the com- 
pany, having bought a substantial pol- 
icy many years ago through General 
Agent W. H. Patterson. The new in- 
surance applied for makes total amount 
now carried by Mr. Kendall, approxi- 
mately $300,000. 

Ray W. Schuybold, actuary of the 
Federal Union Life of Cincinnati, will 
go into the naval training school at 
Great Lakes soon. He is to go into 
the mechanical section of the hydro- 
plane division of the aerial service. Mr. 
Schuybold has been with the company 
for one and a half years. He enlisted 
in the navy last April, but has just 
been called. 

In the office of Sidney A. Foster, 
vice-president of the Royal Union Mu- 
tual Life of Des Moines is to be seen 
a very interesting piece of old furniture 
in the shape of an office table. Some 34 
years ago, when Mr. Foster and Frank 
D. Jackson, the president of the com- 
pany, were starting the Royal Union 
this table, two chairs and a _ waste 
basket were purchased for $14.50 to oc- 
cupy office quarters renting for $8 a 
month. 

In those days all of the supplies of 
the company were kept in the three 
drawers of this table. Mr. Foster 
would spend the week out in the state 
soliciting business and come back to 


the policies in long hand. The table, 
which is used daily, and is now the 
only one in Mr. Foster’s office, has 
been made more serviceable and mod- 
ern in appearance by the addition of a 
glass top. 

Frank W. Bland, who has been con- 
nected with THE NATIONAL UNDER- 
WRITER as a field man for the past two 
years, has made application for a com- 
mission in the Field Artillery and is 
entering the officers’ training camp at 
Zachary Taylor near Louisville, Ky. 
He has successfully passed the various 
examinations and is the sort of a man 
who will make an excellent army off- 
cer. One of Mr. Bland’s specialties 
with The National Underwriter has 
been the sale of club subscriptions to 
The National Underwriter and the 
Policyholders’ Digest, the Life Insur- 
ance Salesman and the Casualty Re- 
view. In this work he has spoken be- 
fore many staff meetings throughout 
the country. He has been associate 
manager of the Casualty Review and of 
Fire Protection. Before coming with 
The National Underwriter Mr. Bland 
was an inspector and later a salesman 
for the Union Gas & Electric Company 
of Cincinnati. In school he was promi- 
nent in athletics and was one of the 
football stars. 

John W. Hogan, general agent for 
the Bankers’ Life of Des Moines in 


date for lieutenant governor of that 
state. At the age of twelve he went to 
Texas and became a cowboy, following 
ranch life in various parts of the south, 
west and Old Mexico for three years. 
He then became a lumberjack in the 
pine and cypress forests of eastern 
Texas and Louisiana. He closed his 
woods career in the mahogany camps 
in the region of Tuxpan, Mexico, in 
1897. He established and edited the 
Delhi News, of Delhi, La. He went to 
Oklahoma in 1900 and to California in 
1901. He took up the life insurance 
business in 1902 in San Francisco and 
remained there until the earthquake 
and fire of 1906, when he returned to 
Wisconsin. Since 1902 he has been 
continually in the life insurance busi- 
ness and for the last six years has been 
general agent for the Bankers’ Life of 
Des Moines in western Wisconsin. 

October is the month that the agents 
of the Ohio National Life of Cincin- 
nati are putting the “App” in Appleby. 
In other words this is “Appleby Month” 
for the company. T. W. Appleby is the 
hard working secretary and agency 
manager. The men out on the firing 
line are willing and anxious to show 
their appreciation of this official, who 
is doing such splendid work for the 
Ohio National. He has a loyal set of 
men who are willing to take off their 
hats and go to the limit for him. 

B. D. Lecklider, general agent at 
Hamilton, O., for Butler and Warren 
counties, representing the Union Cen- 
tral Life, sailed Oct. 28 for France, 
where he will do Y. M. C. A. work. 
delegation of business men headed by 
Judge Murphy presented him with a 
wrist watch. Mr. Lecklider is prest- 
dent of the Union Mutual, an automo- 
bile insurance company of Hamilton. 

John F. Kimball, cashier at the home 
office of the National Life, U. S._A» 
died suddenly of heart failure in Chi- 
cago. He was 64 years of age. Mr. 
Kimball was one of the oldest employes 
of the company. He started with the 
Iowa Life 27 years ago. When this 
company was taken over by the Na- 
tional Life he became cashier. Mr. 
Kimball was associated with the Iowa 
Life with Vice-President Robert E. 
Sackett and Assistant Secretary Moyer 
of the National. 

There have recently been a_ number 
of changes in the office of Frank J. 
Haight at Indianapolis, independent 








A man is as strong as his weakest point. 
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Frederic G. Dunham, attorney for the 
Association of Life Insurance Presi- 
dents since February, 1916, has been 
commissioned a captain in the United 
States Army Service Corps, reporting 


] for duty at Camp Upton. Captain 
tendered during the two years he has | 


Dunham expects to be sent to France 
shortly. 
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News About Companies 











Gem City Life, Dayton, 0.—At the quar- 
terly meeting of the directors of the Gem 
City Life the report given by Manager 
I. A. Morrissett was very satisfactory 
indeed. The business in force is in ex- 
cess of $2,500,000 and the surplus more 
than $10,000. The new business for Octo- 
ber was far in excess of any month dur- 
ing the year. The prospects for new 
business seem good for the rest of the 


year. 

* * x 

Central Life, Ia.—Altogether, the com- 

pany will show an increase of about 
$3,000,000 in paid-for business over 1917. 
Of this increase, $1,500,000 will come from 
the A. C. Larson general agency at Madi- 
son, Wis., and $1,000,000 from the com- 
pany’s home state. This company wiil 
write about $16,000,000 in 1918. 

* * * 


Western Life, In.—The company will 
write about $4,000,000 of new business 
this year. It is $100,000 ahead of the 
same period last year. This company gets 
the bulk of its business from the rural 
communities and does a very even volume 
of business throughout the year. 

* * * 


Reinsurance Life, Ia.—This company, 
which commenced business on Aug. 17, is 
getting a good start. It wrote $100,000 
of business the first month. There is a 
keen demand for life reinsurance, and 
the company is being offered more busi- 
ness than it is writing. It writes no 
direct business. All life companies are 
writing larger policies these days. Big 
business and corporation contracts are 





being written. These must be reinsured 
down, and the facilities are somewhat 
limited since the foreign reinsurance con- 
tracts were cancelled. The Reinsurance 
Life now has a capital of $160,000 and 
surplus of like amount, which will grad- 
ually be increased to $500,000, thus per- 
mitting the writing of larger lines as 
time goes on. 
s s 

National Life Association, Des Moines, 
Ia—This company has just been exam- 
ined by the Iowa insurance department, 
which submits a very favorable report. 
The affairs of the association are found 
to be in good shape and the administra- 
tion of Gains P. Hewitt, president, is 
commended. Concerning the company, 
the examiners say: 

“* * Your examiners found during 
the recent examination a very complete 
and up-to-date system of bookkeeping 
and accounting. The books showing con- 
dition of the association’s affairs were in 
balance. We found all the books and 
records accurately and well kept. 

“As a result of our investigation, we 
consider the present management merits 
the confidence of the members. We be- 
lieve the affairs of the association are 
under able and conservative management, 
as is evidenced by the marked increase 
in assets and growth of the association.” 


Northern States Licensed 


The Northern States Life is a new 
company in Minneapolis that has been 
licensed by the Minnesota department. 
F. W. Dalton, the president, is a well 
known general agent, having served the 
American Bankers as_ northwestern 
manager. M. F. Wagner is vice-presi- 
dent; W. F. Robertson, secretary; E. 
C. Olgard, treasurer. 





GEORGE E. IDE, President 


HOME LIFE INSURANCE COMPANY 


(Now Purely Mutual) 
The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
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crease during the year of $12,556,816 The Company paid the policyholders in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 


W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Managre 
Central and Southern Ohio and Northern Kentucky or Northern Ohio 4 
Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
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We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPAN 


Cash Capital $290,909.00 V. D. CLIFF, President 
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THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


~ e 
Equitable Life of lowa 
(Organized 1867) 
All previous records broken during 1917. Substantial increase in assets and paid 
for insurance. Net gain in insurance in force during 1917, $21,764,972.88, or 72% 
of the amount paid for. 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, Supt. of Agents, 


Equitable Building - Des Moines, Iowa 











The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
FIRST IN THE WORLD 


In gain in assets in MO ane ta raUsoceus soln d.c.0eeccececce ccs OeDmEramERene 
In increase in income in 1917............. ittnue dea aeene .-. _40,648,595.67 
In amount of insurance in force................. eet ceeeees 3,9356,181,898.00 
In gain in insurance in force............ pROR exe ibaa eeesies sai’ Oe 


In amount of insurance placed in 1917................cccceees 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, sold $65,000,000 worth 
of War Savings Stamps between February first and September first, 1918, and ex- 


902.00 
791,060,002.00 


Cleveland, O.—The first meeting of 
the Cleveland Life Underwriters’ Asso- 
ciation, which was to have been held 
this month, did not take place because 
of the epidemic gf influenza. It has 
been planned to hold one meeting for 
November and December and_ this 
probably will take place the latter part 
of November. Regular monthly meet- 
ings will be held with the beginning of 
the new year. a 
* x 


Des Moines—lIowa life underwriters of 
Des Moines have planned an elaborate 
program for the regular monthly meet- 
ing Saturday evening, Nov. 2, at the 
Chamber of Commerce. State Senator Ad- 
dison Parker, Representative J. B. Wea- 
ver and A. O. Hauge, who probably will 
be elected to the legislature next Tues- 
day, will be guests of honor. A. D. Hind- 
man and I, M. Treynor, well-known life 
insurance men, will talk on insurance 
legislation. — 
* 


Sioux City—The Sioux City Association 
of Life Underwriters opened its fall 
activities Oct. 26 at the West Hotel. 
Following a dinner, an account of the 
National Life Convention was given by 
the delegates. Men of the National Fidel- 
ity Life were in charge. 


Mack Soliciting Subs. 


M. W. Mack, general agent for the 
Northwestern Mutual in Cincinnati, 
who went to France for the War Risk 
Bureau to handle the insurance of the 
soldiers in the expeditionary forces 
has now become circulation manager 


the American Expeditionary Forces. 
As all of the soldiers who are now go- 
ing to Europe have had their insurance 
handled in this country before em- 
barkation, there is no longer the need 
for special solicitation in France. 
Stars & Stripes, of which Mr. Mack 
has become circulation manager, is not 
only developing a great circulation 
among the soldiers in France, but is 
also widely read in the United States. 
Already the paper is seeking advertis- 
ing as among one of those having the 
largest national circulations. 


Bankers Life Fine Record 


The Bankers Life of Des Moines 
played an important part in the suc- 
cessful Liberty loan campaign in Des 
Moines by which that city exceeded its 
quota of $8,000,000 in five days of active 
work. Of the total Bankers Life sub- 
scription of $2,150,000, $350,000 was 
credited to the city of Des Moines. 
The company, in addition to subscrib- 
ing, furnished several of the leading 
workers in the campaign. G. S. Nollen, 
‘secretary of the company, was com- 
mander of the leading division in the 
working organization; B. N. Mills, pub- 
licity manager, was secretary and pub- 
licity manager for the Des Moines 
campaign; W. E. Smock, Des Moines 
general agent, was in charge of all of 


for Stars & Stripes, official organ of |, 


W. A. Hinshaw, F. E. Smock and T. 
H. Nelson were among the men who 
worked constantly in the street booths 
and aided materially in the success of 
the life insurance team, which out. 
ranked all others in the campaign, both 
in the amount of total pledges and in 
the number of subscriptions secured. 





Will Not Require Details 


Superintendent Phillips of New 
York, who is chairman of the execu- 
tive committee of the National Asso- 
ciation of Insurance Commissioners, 
has received advices from all state de- 
partments as to the proposition to 
relieve the life companies from filing 
with the various departments the de- 
tailed information as to mortgage 
loans called for in Schedule B, of the 
life annual statement blank during the 
period of the war. He has heard from 
all the states and also from Ottawa, 
Canada. All agree not to ask for the 
detailed information with the follow- 
ing exceptions: Georgia and Louis- 
iana will permit the companies to file 
their 1917 mortgage schedule cor- 
rected to Dec. 31, 1918. Michigan will 
not require the mortgage schedule ex- 
cept from domestic life companies, 
such companies “to report changes and 
default in interest payments from last 
year’s records and to report new mort- 
gages.” Massachusetts says that it 
will ask legislation to exempt compa- 
nies from filing schedule fees until 
after the war. Commissioner Hardi- 
son of that state has notified compa- 
nies not to prepare schedule fees until 
further advised. 


Will Decrease the Limit 


The New York Life announces that 
beginning Jan. 1, it will discontinue its 
present practice of extending the time 
for the payment of renewal premiums. 
On and after that date the company will 
grant only one extension of 30 days in 
addition to the grace period for the 
payment of any renewal premium. If 
on completion of the extended period 
the assured is unable to meet the pre- 
mium then due the company will on 
request change the method of paying 
the premium from annual to semi- 
annual or quarterly as desired. The 
granting of any extension of time for 
payment of a premium is for the sole 
purpose of assisting a policyholder to 
continue his insurance. 


Joint Agency Meeting 


CLEVELAND, Oct., 29.—A_ joint 
meeting of the Buffalo and Cleveland 
agencies of the State Mutual Life was 
held at the office of E. M. France at 
Cleveland recently. There was no fixed 
program, but an entire forenoon was 
taken up with a free-for-all discussion 
of questions that were of particular in- 
terest to the men present. The next 


joint meeting will probably be held at 
Buffalo, where F. A. G. Merrill, a for- 
meY Cleveland man, presides as genera 





the street booths during the campaign; 
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pects to sell a total of at least $100,000,000 during the year. 





Build Your Own Business 


under our direct general agency contract 
Our Policies provide for: Ges ie 


DOUBLE INDEMNITY, 
DISABILITY BENEFITS, 
REDUCING PREMIUMS. 


See the new low Rates. 
John F. Roche, Vice-President. 
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Provident agents find 
that in these war times it is 
not difficult to convince a 
man he is not carrying suffi- 
cient insurance. 





Provident Income Insur- 
ance is easy to sell. 





Write for information. 


THE PROVIDENT 


Life and Trust Company 
of Philadelphia. 


Founded 1865 














WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
em field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
_ directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 











“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, Iowa 














TAX BILL INTERESTS 


——_—_ 


TENTATIVE AGREEMENT MADE 





Features of Revenue Measure Taxing 
Net Incomes of Life Companies 
Before Senate Finance 
Committee 





NEW YORK CITY, Oct. 30.—Life 
underwriters are greatly interested in 
the section of revenue bill tentatively 
agreed upon by the finance committee 
of the Senate yesterday imposing a tax 
upon the net incomes of life companies. 
The measure provides for an annual 
tax of 12 percent upon the net incomes 
of domestic companies, and 12 percent 
upon the “same proportion of the net 
incomes which the reserve fund upon 
the business transacted within the 
United States is of the total reserve 
fund upon all business transacted, 
whether within or without the United 
States.” 

Income Defined 


Net income is defined as gross income 
less an amount equal to 4 percent of the 
mean of the reserve required by law, but 
not less than the amount of interest re- 
ceived during the taxable year. Invest- 
ment expenses paid during the taxable 
year, not exceeding one-fourth of 1 per- 
cent of mean insurance assets, taxes and 
other expenses paid during the taxable 
year exclusively in connection with real 
estate owned by the company, not includ- 
ing taxes assessed against local benefits 
or any amount paid out for new build- 
ings or for permanent improvements or 
betterments made to increase the value 
of any property. 


Further Details 


In the case of a domestic company 
$2,000; in case of gross income under sec- 
tion 247 means gross income received 
during the taxable year, from interest, 
dividends and rents. 


Explains Tax Bill 


NEW YORK, Oct. 30—At the monthly 
dinner of the Life Underwriters Associa- 
tion last night the speakers were: Clay- 
ton M. Hunsicker, Fidelity Mutual Life, 
and Julian H. Myrick, Mutual Life, who 
advised upon “Selling Life Insurance to 
Cover Inheritance Taxes”; J. Elliott Hall, 
Mutual Benefit Life, upon “Selling Income 
Insurance”; Max Schlessinger, New York 
Life, upon “Soliciting on Cold Canvass.” 
According to Mr. Myrick the _ senate 
amendment to the income bill eliminates 
entirely the estate tax and substitutes a 
tax upon the amount which passes to each 
beneficiary of the estate. In determining 
the amount of the estate the proceeds of 
policies payable to the estate are included 
in full, but the proceeds of policies paya- 
ble to specific beneficiaries are included 
only to the extent of the excess over $25,- 
000 to each beneficiary. An estate in no 
case would pay the tax on the proceeds of 
a policy payable to a specific beneficiary. 
Such a tax must be withheld by the insur- 
ance company out of the proceeds of the 
policy and paid either to executor of dece- 
dents of the estate or to the collector of 
internal revenue. In the case of a tax on 
the proceeds of an estate distributed by 
will, or under the interstate laws, there is 
an exemption of $10,000 to each individual 
beneficiary. 

Thus in the case of a decedent leaving 
an estate of $25,000 composed entirely of 
the proceeds of a policy payable to his 
estate, if the will distributes the estate 
to twenty-five separate beneficiaries the 
entire estate would be free from the tax, 
but if any legatee receives more than $10,- 
000 the excess would be subject to taxa- 
tion. 


Will Sell Aliens’ Business 

WASHINGTON, D. C., Oct. 29.— 
The business of the Prussian Life and 
Mercury Life, two alien enemy com- 
panies that operated in the United 
States until the passage of the trading- 
with-the-enemy act, will be sold at pub- 
lic auction by the alien property cus- 
todian in the near future. Quite a few 
American life companies used these two 
concerns for reinsurance of excess 
business up until the outbreak of the 
war. 























Southland Life Insurance Co. 


DALLAS, TEXAS 


The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 


A. S. DOERR, Vice-President 











The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mgr. 


New Masonic Temple 


Washington, D. C. 








The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
_ On Agency Matters Address E. W. GAGE, Secretary 








cial Policies. 
of Ohio. 


LIFE—HEALTH—ACCIDENT INSURANCE 


In addition to a full line of up-to-date life policies, we issue Health 
and Accident Insurance on the monthly plan; also a Farmers’ Special 
Policy in addition to our regular lines of Business Men’s and Commer- 

Now is the time to secure good territory in the state 


THE GEM CITY LIFE INSURANCE COMPANY 


A. I, MORRISSETT, Vice-President and General Manager 


DAYTON, OHIO 














There hasn’t been a thing done since 
je mat begun that cannot be dupli- 
cated. 


MASONIC TEMPLE 


MASONIC LIFE ASSOCIATION 


(Commenced Business 1872) 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 
MASONIC TEMPLE, BUFFALO. N. Y. 


BUFFALO, NEW YORK 








THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
ng Industrial 









Ordinary. 

| Splendid op- 
portunities for 
good men. 


; Address 
© ELONA.NELSON 


President 


Home Offce Building CHICAGO 


Chicago 











It’s a Whiz! 


We are issuing a 
Woman’s Policy 
framed to meet 
modern women’s 


needs. Most 
agents find ita 
winner. 


Gardiap tits 


Madison, Wis. 
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HOME LIFE INSURANCE COMPANY 


of America 
Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from age 3 
months next birthday to 60 years. 

Industrial policies are in full immediate benefit from date of issue. 
Ordinary policies contain a valuable Disability clause and are guaranteed 
by State Endorsement. 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 
BASIL S. WALSH, Pres. JOSEPH L. DURKIN, Secy. JOHN J. GALLAGHER, Treas. 


$6,0 6,000- $12,000 Combination Policy —$24.00 a Year 


$25.00 Weekly Indemnity During Disability 


©))\ Membership 68,453 Claims Paid, $1,307,881.83 


Experienced Insurance Salesmen like to sell our Insurance because 
they get the commissions in cash instead of in notes 


Our Leading Salesman in 1917 made over $7,500.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO 





























































FARMERS NATIONAL 


LIFE INSURANCE CO. OF AMERICA 








Farmers National Life Bldg., a°v"e‘n'c'e CHICAGO, ILL. 



























Wanted:—A Strictly First-Class 


Life Insurance Man 





as State Manager for No. Dakota. Must be a 
good personal producer, with the ability to 
organize and develop our business inthe State. 


Liberal commission and renewal contract to 
the right man. References required. 





Guarantee Fund Life Association 
OMAHA, NEBRASKA 


Organized 1901 
ASSETS OVER $2,900,000.00 














WILL TRAIN SOLDIERS 





LIFE UNDERWRITERS’ PLANS 





Regular Course in Life Insurance Sales- 
manship Formulated for After- 


the-War Activities 
nN 


NEW YORK, Oct. 30.—To life un- 
derwriters belongs the credit of being 
first among professional or business 
interests of the country to outline a 
definite course of instruction in its par- 
ticular calling for the soldiers in camp 
overseas, once the period of actual 
fighting has ended and the season of 
awaiting return to these shores of 
Pershing’s crusaders begins. 

The important suggestion, which has 
been warmly commended by Govern- 
ment officials, assumed tangible form 
at a conference held in New York City 
some days ago, by members of the 
National War Work Council of the Y. 
M. C. A.; the executive committee of 
the Association of Life Agency Offi- 
cers; Salesmanship Committee of the 
National Association of Life Under- 
writers; representatives of the Federal 
Board of Vocation Education and from 
the Surgeon General’s office. 


Text-Book Selected 


The course of instruction will be by 
army men, assisted by a number of ex- 
perienced life underwriters. “What 
Life Insurance Is and What It Does,” 
by William Alexander, secretary of the 
Equitable Life, will be used as a text 
book, the National Association of Life 
Underwriters having allowed the print- 
ing of a special edition of the work for 
use by army men. 

A series of 36 lessons on various 
phases of life insurance theory and 
practice will be prepared by a special 
committee of the Army Overseas Edu- 
cational Committee, of which the fol- 
lowing named are the life insurance 
members: Dr. Lee K. Frankel, vice- 
president Metropolitan Life; Glover S. 
Hastings, superintendent of agents, 
New England Mutual Life; Winslow 
Russell, vice-president, Phoenix Mu- 
tual Life, and Frank L. Jones, superin- 
tendent of Central States for the Equi- 
table Life of New York. 


Plenty of Raw Material 


The committee has a carefully in- 
dexed list of more than 200,000 army 
officers and it is assumed that from 
this excellent material will be had for 
future life insurance salesmen. 

The instruction work will be under 
the general direction of Anselm Phelps 
Stokes, National War Commissioner of 
the Y. M. C. A., assisted by the Army 
Overseas Educational Committee, of 
gee the following are the members: 

John Erskine, of Columbia Uni- 
a chairman; Dr. F. E. Spaulding, 





superintendent of public schools, 
Cleveland, Ohio; Dr. K. L. Butterfield. 
Massachusetts "Agricultural College, 


and Dr. George B. Strayer, Columbia 
University. 


“Flu” Claims Under Group Policies 


BOSTON, Oct. 27.—The business 
acumen of three leading manufacturers 
of Rockville. Conn., in providing group 




















The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, uriting policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


IES oo oo. oiic Khas Sew dwbecnwssdscdeeee $ 2,739,817,98 
Imsuramce in Force... ...... 2... 0.20.0. cccessc ene 24.398,839.00 
Surplus to Policyholders...................5205: 376,482.48 


New Continuous Monthty Income Policies. 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 


























insurance for their employes has 
proved the means of providing for 22 
families which were rendered depend- 
ent as a result of the recent influenza 
epidemic. About two months ago the 
Hockanum Mills Company, the James 
J. Regan Manufacturing Company and 
the American Mills Company adopted 
the blanket insurance scheme for the 
protection of their employes and their 
families in case of death. 


Life Presidents’ Meeting 


NEW YORK, Oct. 30.—Invitations 
to attend the twelfth annual conven- 
tion of the Association of Life Insur- 


this city, Dec. 5 
chief executive officers of all life com. 
panies in the United States and Canada, 


-6, are being sent to the 


Insurance commissioners are also 
asked to attend. The preliminary an. 
nouncement indicates that this year’s 
convention will take the form largely 
of a thrift conference involving war 
and reconstruction problems on the 
financial, economy and human side, 
Representatives of various business in. 
terests and government officials have 
been invited to contribute to this part 
of the program. The conference will 
embrace the human, as well as financial 
side of the thrift theme, involving the 
question of conserving and adapting 
man-power to social economic needs. 

A government official will present 
plans determined upon for vocational 
retraining of disabled soldiers and 
sailors, bringing a special message to 
life insurance companies. 


May Reinsure Its Business 


Negotiations looking to the reinsur- 
ance of all outstanding business of the 
Roman Catholic Mutual Protective of 
Fort Madison, in the Metropolitan 
Life, have been under way for some 
weeks and may be consummated at an 
early date. At the annual meeting of 
the society, held at New Hampton, Ia, 
representatives of the Metropolitan 
Life explained the basis on which the 
company would take over the policies 
of the Roman Catholic Mutual, and 
guarantee payment of the indemnity 
promised therein. 


Mutual Benefit War Claims 


Since the first of the year the Mutual 
Benefit Life has paid a total of 8 
claims either directly or indirectly as 
a result of the war. 





The Union Central Life is sending out 
to all new policyholders and also to all 
old policyholders who may receive mail 
from the company a _ special warning 
about influenza and a list of precaution- 
ary measures for preventing it. 





SALESMEN WANTED—Sell Real Estate Morteng | 
Bonds. There can be no higher elass of investment 

Pay 6 per cent. or more. Any denomination from | 
$100 up. Nearly 20,000,000 Amer cans have recently | 
shown their interest in bond bu ying. Let as give | 
you facts about real estate bon Write for par- 

ticulars to-day. The Guarantee Mortgage and Trust | 
Co., 70 W. Monroe St., Chicago, Ill. | 
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ACTUARIES 


pew" F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 
_— J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


chemical Building ST. LOUIS, MO. 


T J. McCOMB 
e COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calc 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms prepaf' 
‘he Law of Insurance a Specialty. 
Colcord Bldg. 


OKLAHOMA CITY 











J H. NITCHIE 
e pees 


Buildisd 

158 esate Seo CHICAGO 

REDERIC S. WITHINGTON,F.ALA 

CONSULTING ACTUARY AND EXAMINEE 
304-306 Security Building 


Telephone 
Central 3462 




















ance Presidents at the Hotel Astor, 





DES MOINES, IOWA 


October 31, 1918 
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With Industrial Men 











Agent Barred by Quarantine 


MILWAUKEE, WIS., Oct. 29.—The epi- 
demic of Spanish influenza has created 
numerous interesting and peculiar situa- 
tions in Wisconsin. From Chippewa Falls 
comes the report that Christ. Ihle, repre- 
senting the Metropolitan Life, was sent 
to Cornell, a village nearby, to make col- 
lections on lapsing policies. When he ar- 
rived at the Cornell depot, he was or- 
dered to remain within the confines of 
the station, as the entire community had 
been placed under quarantine by the local 
health authorities. The St. Paul office 
of the Metropolitan has asked for a full 
report of the incident in order to de- 
termine its course in case a death of a 
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NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


RATES PER $1,000 
Age 40........ $16.00 Ave 45........ $17.50 
Agency Openings in Illinois, 
Indiana and Michigan 





Lc ce 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
“Suggestions for Increasing 
Your Income’’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, illinois and Kentucky 














15,000 PEOPLE 


Wrote us last year, in answer to 

cur advertising, for an illustra- 

a of the Fidelity “Income for 
e 


This Direct Lead Service 
helped tomake 1917 the best year 
: Fidelity’s — Ps . 
gency openings for the right 
men, Write to day— 
FIDELITY MUTUAL LIFE 
Insurance Co., Philadelphia 


Insurancein force Walter LeMar Talbot, 
Over $142,000,000 President 
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policyholder occur where collection could 
not be made by reason of the represen- 
tative’s internment. 





Prudential Activities 

It surely is an accomplishment when 
an agent, giving careful attention to an 
industrial debit, with all that that means, 
is able to secure $100,000 of paid-for 
ordinary business in the course of a year. 
Now, especially note this: In Division F 
of the Prudential there are three agents 
in this class who have considerably more 
than the above amount of ordinary to 
their credit for the current year. W. L. 
Lollo of Canton, Ohio; R. H. Wallace, 
of Akron, Ohio, and M. Miller of Wash- 
ington, Pa. 

Baltimore 4 leads Division K in high- 
est percentage of industrial collections, 
and is number two for the entire field. 

David I. Nattell began work in the 
Brooklyn 1 district as agent Dec. 3, 1917, 
and displayed unusual ability as a pro- 
ducer from the time of his appointment. 
He has been promoted to an assistant 
superintendency in Brooklyn 1. 

Seattle, Wash., is forty-first in the line 
of the Prudential’s proportionate leaders 
in ordinary, and Agent W. Boswell of 
this energetic superintendency staff is 
fourth on the list of the western group 
leaders. F. S. Graham is sixteenth and 
P. R Ziegler is twenty-sixth. 


Fraternals Cannot Give Values 


TOPEKA, KAS., Oct. 29—Fraternal 
insurance companies operating in Kan- 
sas cannot write insurance which pro- 
vides for the payment of all or part 
of the policy value when the insured 
reaches a certain age, according to a de- 
cision of the supreme court in the suit 
of William Mersenheimer against the 
Fraternal Aid Union of Lawrence, Kas. 
The court held that the law which au- 
thorizes the organization of fraternal 
societies and companies to write insur- 
ance and pay indemnities and annuities 
does not permit the companies or so- 
cieties to declare a policyholder to be 
totally disabled when he reaches a cer- 
tain age. 


Business Will Be Better 


Now that the Liberty bond campaign 
is over, following the experience of 
other Liberty bond campaigns, the life | 
insurance business will be better. Most 
salesmen were in the bond campaign 
and ran into many new prospects and 
made valuable acquaintances. The in- 
terest alone on Liberty bonds in any 
amount will pay the premium on a 
good sized life insurance policy. 


Has First Death Losses 


The Century Life of Indianapolis has 
had ten death losses from influenza, 
amounting to $12,000, with $5,000 rein- 
sured. These are the first death losses 
the company has had. On Nov. 1 it 
will have been operating for twenty- 
two months. 


Hobart Enters Service 


Ralph H. Hobart of the firm of Ho- 
bart & Oates, Chicago general agents 
of the Northwestern Mutual, has been 
appointed a second lieutenant in the 
quartermasters department of the army 
and will leave immediately for active 
service. 


Mr. Wohlgemuth’s Contributions 


President Edward Jay Wohlgemuth 
of Tue NATIONAL UNDERWRITER, On page 


|] one, part one, of this issue, deals in a 


very interesting and illuminating way 
with some of the issues concerning 
fire insurance. This contribution can 
be read with profit by any insurance 
man, because it involves principles 
that are being discussed by underwrit- 
ers of all classes. 


State Life Doubles Quota 


The quota of the tenants in the State 
Life building at Indianapolis in the 
Fourth Liberty Loan was $500,000. 


This was practically all subscribed the 
first day. Then the State Life, which 
knows good investments, chipped in 
with a $500,000 subscription of its own. 































































The Sign of Good Insurance 


LIFE 









































Conservative Life Insurance Company 


of America 


(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. 


Rapid promotion for those 


Writein confidence to 


A. S. Burkart, Vice-Pres. and Gen. Mgr. 


South Bend; Indiana 
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The Sign of 


Home Office 
DENVER, COLORADO 





THE CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


Good Insurance 


THOS. F. DALY, Pres. 


PRODUCTIVE FIELDS OPEN TO LIVE. AGENTS 








Wanted in IHinois, Indiana and Pennsylvania 
100 Industrial Agents 


5 Superintendents 


20 Assistant Superintendents 
WHO KNOW HOW 
For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 


Western Life Indemnity Company 


604 Masonic Temple, Chicago, III. 


33 years’ continuous and successful career. 
GEN. GEO. M. MOULTON, President 


Now known and called “THE OLD RELIABLE” 
J. L. MITCHELL, General Agency Manages 








A BUSINESS BUILDING POLICY— 


THE future financial worth of the children of today de- 
pends upon the thrift seed sown now. {Our Child’s En- 


dowment policy plants the idea. 


Sold to ages 1 to 15 years, 


without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 


and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President 


MINNEAPOLIS, MINN. 








é 


“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in alive 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street 


SAN FRANCISCO 








Organized 1907 


Pioneer Life Insurance Co. 


of America 


KANSAS CITY, MO. 


John W. Cooper, President 


EVERYTHING NEW BUT THE NAME 

















LIFE INSURANCE SERVICE BUREAU 


CONSERVATION OF LIFE INSURANCE COMPANIES’ BUSINESS AND 
TEMENT O 


REINSTA 


F LAPSED POLICIES ON A T 


HOROUGH ACTU- 


ARIAL BASIS THROUGH A UNIQUE SERVICE TO POLICYHOLDERS 


Eon SO. LA SALLE ST. 


CHICAGO, ILL. 
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Illinois Life 
Man 
Always an 
Illinois Life 
Man 


GREATEST 
iLLINOIS 


COM PANY COMPANY 


; i 
WANTS GOOD MEN WANTS GOOD MEN 
AND : AND 
WILL PAY THEM WELL WILL PAY THEM WELL 
he elite alia : 





A Record of Thirty Years of Progress— 
Ten-Year Periods 


Assets Insurance in Force Policies 
$ 889,073 Issued 


Dec. x ++ 104,307 Income 
LBCEE 274,290 6, 619, 653 1888-1897. . - 1,744,102 oie he 
1907. B wt . 503,485 1898-1907.... 10,551,853 
1917.. 115,099,897 1908-1917.... 31,845,050 1381! "ta 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 











Gary National Life Insurance Company 


Gary Theatre Building 


Gary, Indiana 


















CAPITAL, $100,000.00 





Located in the heart of Financial Solidity. 
Selling all forms of Participating and Non-Participating policies. 
Monthly Income and Guaranteed Settlement policies. 


Your opportunity to build a General Agency. 
Good Territory in Indiana. 


WILBUR WYNANT, President 


_ Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 
American company. 

Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 


The Mutual Life Insurance Company 
OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 














Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Participating Policies Participating 
After End of Premium Paying Period. 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 


Home Office: ST. LOUIS, MO. 
















The Minnesota Mutual Life 
INSURANCE COMPANY 


E. W. RANDALL, President T. A. PHILLIPS, Secretary-Actuary 


We have just entered 


THE STATE OF KANSAS 


We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 


For Particulars Address 


E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesota 



















Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 
















‘SAFE AS A GOVERNMENT BOND” 


The OHIO STATE LIFE 


= " -LEFE. HEALTH, ACCIDENT“: MONTHLY INCOME INSURANCE. 


m:\acteeas LATEST POLICIES AND AGENCY CONTRACT Sai S7 lag 
Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 











Central States 


Life Insurance Company 
St. Louis, Mo. 


$32,000,000.00 


Insurance in force - ~ 


JAMES A. McVOY 


Vice-President and General Manager 
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$3.00 per Year, 15 Cents a Gepy 








SEE GRAVE DANGER 
IN MINNESOTA MOVE 





Townley Non-Partisan League Pre- 
sents a Program Foreign to 
Sane American Principles 





ISSUE IS UP AT ELECTION 





Loyalist Candidates Who Are Support- 
ing the War Opposed to All 
German Propaganda 





MINNEAPOLIS, MINN., Oct. 30. 
—The Loyal American Club, with 
headquarters at 818 Hennepin avenue, 
Minneapolis, is doing some _ heroic 
work combating socialism and_ the 
Nonpartisan League in Minnesota. 
Secretary John L. Amory, of the club, 
says that there are two wars to win. 
One is against autocracy abroad and 
another against socialism at home. 
The loyalists of Minnesota are en- 
deavoring to down the Nonpartisan 
League candidates in the election Nov. 


5. A. R. Townley, head of the Non- 
partisan League, with its membership 
fees has created a large fund for politi- 
cal purposes and is appealing to the 
farmers. The Townley Nonpartisan 
League is endeavering to inject so- 
cialistic principles in Minnesota as it 
has in North Dakota. 


Socialistic Position on the War 


The Socialist party of this country 
adopted the following plank in its St. 
Louis platform: 

“We brand the declaration of war by 
our government as a crime against the 
people of the United States and against 
the nations of the world.” 

It is through the guise of the Town- 
ley Nonpartisan League that the so- 
Cialistic party is endeavoring to get 
Its clutches on the people of Minne- 
sota. Samuel Gompers, the great 
leader in labor organizations says, 

There is no such thing as an Ameri- 
can Socialist party. The American So- 
Cialist organization is merely a branch 
of the one in Germany. It is part of 
the German propaganda.” 
Want Control of Land 


The Loyal American Club claims 
that the socialistic school which Town- 
ley leaders represent purposes eventu- 
rad and as soon as possible to deprive 
and owners and particularly the farm- 
ers of any private ownership in land. 
All land is to be made common prop- 
erty. In some localities it is stated 
that the Nonpartisan League leaders 
already are demanding the socializing 
of the land. The county central com- 
mittee of the 49th legislative district of 
a Dakota, embracing the counties 
of Mott and Hettinger, controlled by 
ite nbartisan League people presents 
7 views as follows: “Be it resolved 
; . our state committee be instructed 
© have placed on the platform of the 
Party and our nominees for the legis- 


IS WRITING HOGS ONLY 





NATIONAL LIVE STOCK’S PLAN 





Des Moines Company Is Blazing the 
Way in Endeavoring to Cover 
the Swine 





DES MOINES, IA., Oct. 30.—By far 
the most unique live stock insurance 
institution in the country, and certainly 
the one company in whose progress 
all live stock companies are manifest- 
ing a decided interest, is the National 
Live Stock of Des Moines. This, the 
one specialty company in the live stock 
field, is doing what many said was im- 
possible—covering hogs against death 
from any cause. The company writes 
no other business. It is the first hog- 
writing company in the field. 


Written Nearly 100,000 Hogs 


The company has been in business 
since last March. Since that time it 
has written nearly 100,000 hogs, and at 
the present time has a premium income 
of about $25,000 a month. As there is 
no hog insurance data available, the 
company is feeling its way along very 
carefully. It has devised a system and 
method for handling the business, and 
to date the results have been satisfac- 
tory. 

Plan of Operation 

While there are naturally many de- 
tails to the business the company’s 
plan of operation may be briefly out- 
lined as follows: 

The policy is issued for a period of 
six months, on animals at least 60 days 
old and not over five years of age. 
The bulk of the business is written on 
animals immediately after the 60-day 
or weaning period. The rates are 
based upon the maximum market price 
per 100 pounds agreed upon. Thus, at 
a valuation of $10 the rate is $1; at $11 
it is $1.07; at $15 it is $1.36, and at $20 
it is $1.72. These rates apply to com- 
mercial hogs. Where the animals are 
not vaccinated an additional charge of 
50 cents is made. The rates for sows 
and boars kept for breeding purposes 
are from 68 cents to $1.77 higher. 


Liability Is 75 Percent 


The company assumes liability for 
75 percent of the animals insured un- 
der schedule. In the event of loss the 
price per pound is based on the nearest 
market quotation for hogs of the class 
and weight on the day previous to 
death. This price per pound, less ship- 
ping charges, commission and shrink- 
age, is the basis of settlement. The 
market price must not, of course, ex- 
ceed the maximum price fixed in the 
schedule at the time of application. 

Gives Veterinary Service 

The company provides a comprehen- 
sive veterinary service. A veterinary 
is appointed in each county in which 
the company operates. He is paid a 
certain amount per head for every hog 
insured in his locality. In the event 
disease breaks out the assured is obli- 
gated to wire the home office at the 
company’s expense, or the company is 
not liable. The company then gets in 
touch with the local veterinary, who 
administers treatment. 





(CONTINUED ON PAGE 7) 








READY FOR BUSINESS 





MERGED COMPANIES ENTER | 





Clover Leaf Life and Clover Leaf Cas- 
ualty Consolidate and Are Licensed 
in Illinois 





SPRINGFIELD, ILL. Oct. 29.— 
The Clover Leaf Life of Detroit has 
been licensed by the Illinois depart- 
ment. The company was formerly the 
Peninsular Guardian Life & Accident, 
but the name was changed for the pur- 
pose of consolidating with the Clover 
Leaf Casualty of Jacksonville, Ill. It 
is proposed to increase the capital stock 
of the latter company to $200,000 and 
amend its charter so as to provide for 
writing life, accident and health. 

F. H. Rowe, president of the Clover 
Leaf Casualty, also is president of the 
Clover Leaf Life. C. A. Goodale is 
secretary of the latter company, and 
was connected with it under its former 
name. 


Grasping the Opportunity 


OMAHA, NEB., Oct. 29.—Wide awake 
insurance men of Omaha last week ran 
a page advertisement in the largest daily 
newspaper of that city, conveying the 
general arguments of life, accident and 
health insurance. Although the adver- 
tisement appeared in the midst of the 
influenza epidemic, not one mention was 
maéde of influenza or any other specific 
ailment. Those uniting in the advertise- 
ment were: Tom S. Kelly, Travelers; A. 
L. Hobbs, Great Western Accident; Bald- 
rige-Madden Co., Maryland Casualty; 
Harry A. Koch Co., general agents Mas- 
sachusetts Bonding; H. E. Mahaffey, 
Standard Accident; D. M. Meyers, Pacific 
Mutual Life; Harry O. Steel, Union Cen- 


tral Life; Frank H. Hoagland, Elkhorn 
Life & Accident; William Schulz, Jr., 
Bankers Accident; Woodmen of the 


World; World Accident; New York Life, 
and Harold D. Finlayson, Connecticut 
Mutual Life Co. 


Royal Indemnity Promotions 


Besides the election of Charles H. Hol- 
land as president of the Royal Indemnity, 
Charles F. Frizzell has been elected vice- 
president, and M. E. Jewett second vice- 
president. William Mackintosh, secre- 
tary, has been elected a member of the 
board to succeed Edward F. Beddall. 








company waits ten days before issuing 
the policy. In the interim a health in- 
spection is made by the veterinary. 
Hog insurance costs the farmer no 
more than hog treatments at these 
rates, and if the hogs die the farmer 
gets his money. Having a _ three- 
fourths interest in the animals the com- 
pany is vitally interested in seeing that 
the hogs are kept free from disease. 


Hog Raising Is Hazardous 


There is no business connected with 
the farm that is any more profitable, or 
involves a larger investment than hog 
raising, but there is nothing more haz- 
ardous than the hog-raising industry. 
A real need for this form of coverage 
has existed. The number of hogs in 
the various corn belt states, showing 
the wide field for a hog insurance com- 
pany, follow: Iowa, 10,307,000; IIli- 
nois, 5,111,000; Indiana, 4,168,000; Mis- 
souri, 4,704,000; Nebraska, 4,200,000; 
Kansas, 2,560,000; Wisconsin, 2,012,000; 
Minnesota, 2,241,000; South Dakota, 
1,504,000. Altogether there are 71,374,- 





After receiving an application the 


SAFETY CAMPAIGN IN 
AUTOMOBILE DRIVING 


R. R. Doble of the American Auto- 
mobile Believes That Much 
Can Be Accomplished 


CAN CUT DOWN CLAIMS 


Analysis of Losses Paid Individual As- 
sured Usually Brings Out Some 
Important Information 


R. R. Doble, manager of the Ameri- 
can Automobile branch office at Chi- 
cago, is convinced that safety cam- 
paigns can be introduced into automo- 
bile underwriting and that accident 
prevention methods can be established. 
The American Automobile has made 
many experiments in this direction and 
has now approved safety methods as 
a fixed policy. Automobile claims and 
losses are carefully analyzed. 

When an assured, and this applies 
particularly to those insuring commer- 
cial cars, has been paid three or four 
claims the office begins to analyze and 
investigate the cause. In many in- 
stances the claims are found -to arise 
from a certain driver. The subject is 
taken up with the assured to see if the 
driver can be shifted to another line 
of work or be forced to be more care- 
ful. _The American Automobile will 
give instructions to drivers as to rules 
to follow to minimize accident preven- 
tion. 

Analysis of Claims 


Mr. Doble has found that in many 
cases where an assured having a fleet 
of commercial trucks began to show a 
high loss ratio he became convinced 
that the analysis made of his claims 
pointed to certain definite causes. 
These have been modified or reduced 
entirely resulting in his insurance be- 
ing continued. Where an _ individual 
assured is concerned the American 
Automobile usually takes it up with the 
broker or solicitor placing the risk and 
if possible gets the assured to go to 
the American Automobile office and 
talk the subject over. Sometimes an 
explanation satisfactory to the com- 
pany is given that shows the policy- 
holder is not to blame. 


More Trucks Being Used 


Mr. Doble finds that more truck 
Owners are carrying insurance than 
ever before. While the output in 
pleasure cars has been greatly reduced 
the number of trucks is greatly in- 
creased. A truck owner realizes first 
the great advantage of carrying liabil- 
ity insurance. Most of them feel it 
necessary to carry property damage 
insurance owing to the fact that a 
heavy truck can cause much damage, 
especially when it is loaded and be- 
gins to slide. Most truck owners carry 
fire insurance. Mr. Doble declares that 
truck owners are not particularly in- 











000 hogs in the United States. 


CASUALTY AND SURETY SECTION 


(CONTINUED ON PAGE 7) 
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NEWS OF THE ACCIDENT WORLD 


INFLUENZA CLAIMS SEVERE 


Epidemic Has Struck Casualty Com- 
panies Heavily in All Sections 
Through Health Losses 





Casualty companies are being over- 
whelmed with claims due to influenza. 
Claim departments are working over- 
time. Many of these claims cover a 
sickness of short duration and others 
are far more serious in their aspect. 
Sceme companies say their health 
claims have increased 50 percent, while 
others find that the increase is 100 per- 
cent or more. In some cities the in- 
fluenza has been particularly aggravat- 
ing. It has struck a larger percentage 
of people and the mortality has been 
heavier. Companies granting a funeral 
benefit find that the death claims have 
mounted up considerably. 

This is of course the period of the 
year when health insurance companies 
expect a larger number of claims on 
account of grip. The influenza is des- 
tined to cost health writing companies 
thousands of dollars. One of the fea- 
tures of the present epidemic is when 
people catch colds, they lay up imme- 
diately, remain indoors and hence send 
in claims under their health policies. 
Ordinarily they would be at work, but 
the health authorities have cautioned 
every one to take proper care of them- 
selves, even if they contract a slight 
cold. This, of course, is causing many 
more claims. The effects of influenza 
ir. some cases are distressing as they 
involve lungs, bronchial tubes and other 
organs of the respiratory system. It is 
such cases as these which are causing 





the most anxiety to companies, because 
seemingly these will be of long dura- 
tion. Some agents have uséd the in- 
fluenza epidemic as a business stimu- 
lator for health insurance to very good 
advantage. 


DEFERRED CLASSIFICATIONS 


Accident solicitors are finding those 
men in deferred classifications of the 
military draft excellent prospects because 
their condition is pretty permanently set- 
tled. A man who has real dependents 
will hardly be called into the service. 
His responsibilities, therefore, have in- 
creased and he begins to realize it. The 
fact that the government has provided 
for disabilities of enlisted men shows 
that protection is needed. Those who 
are in civil life, shouldering heavier re- 
sponsibilities than ever before, will need 
disability insurance far more than pre- 
viously. The older men and those in de- 
ferred classifications are the best pros- 
pects. If a man has been carrying a 
policy that provides $25 a week total 
disability, he can possibly be raised to 
$50, or at least he should have $10 more 
a week. There is a big opportunity to 
raise the premium of every accident poli- 
cyholder. 


COVERING ENLISTED MEN 


Most of the accident companies are not 
covering enlisted men in the various can- 
tonments and training camps. When the 
United States declared war some com- 
panies endorsed their policies to cover 
the men while in this country. It was 
found, however, that the claims were too 
heavy. If the companies could have 
waived all claim payments the first 60 
days after men reached camps they could 
probably have assumed the liability 
thereafter. It was found, however, that 
men who had been leading a sedentary 
life, or who had been unaccustomed to 
manual labor, when undergoing the ex- 
actions of military drill and work met 





with various accidents. They were soft 
and until they became hardened and ac- 
customed to their task they were laid up 
from time to time with various forms of 
injuries. After they\became hardened the 
accidents diminished materially. The in- 
fluenza has been much more dangerous 
in cantonments than in attacking people 
in civil life. Here are large numbers of 
men crowded together and the exposure 
is much greater. Life insurance com- 
panies have found the cantonment mor- 
tality very heavy on account of influ- 
enza claims. The health companies, there- 
fore, were correct in not covering men 
in the cantonments. Altogether, the can- 
tonment business from an accident and 
health standpoint has been very disas- 
trous. Therefore, companies concluded 
to cease liability as soon as the men 
entered military life. 


WRITING MEN OF WEALTH 


Most accident companies are beginning 
to find that those carrying large volumes 
of accident insurance are not the best 
classes of risks. A few years ago some 
of the larger companies went after the 
big men and encouraged the writing of 
large lines of accident insurance on a 
single life. There were a number of spec- 
tacular accident claims which cost the 
companies thousands of dollars. Most of 
them were very doubtful, and while these 
resulted in compromise for the most part, 
the disbursement of money mounted up 
into the hundred thousands. Most acci- 
dent underwriters say that the best risks 
are those that carry but a moderate 
amount of insurance. 

The Preferred Accident, for example, 
will not participate in any case where 
a man carries over $30,000 of accident. 
The North American Accident puts its 
limit at $25,000. The companies that are 
taking men that carry a large amount of 
accident insurance are more carefully 
scrutinizing the financial and moral con- 
ditions of the risk. Many of the big sui- 
cide cases and those that ostensibly met 
with accidents had large amounts of 





accident insurance involyed. Many men 
get to speculating, use large sums of 
money, are guilty of embezzlement or 
have been irregular with their funds and 
can see the penitentiary staring them in 
the face. They leap off a train, acci- 
dentally shoot themselves, get into a bad 
automobile wreck and then cash in on 
their accident insurance. Most accident 
men feel that the average man who car- 
ries a reasonable amount of accident in- 
surance is by far the best assured. Some 
years ago a drive was made by high- 
class solicitors to interest wealthy men 
in taking large amounts of accident in- 
surance. Most of the companies have re- 
duced their lines and will only carry a 
moderate amount. It is rather difficult 
for a man to get over three or four 
thousand dollars of accident insurance 
today. 


INTEREST IN ARNOLD CASE 


Accident men are interested in the 
case of John J. Arnold, who was for- 
merly manager of the foreign department 
of the First National Bank of Chicago. 
Last winter Mr. Arnold was returning to. 
his home on a suburban Northwestern 
train and had fallen into a doze, when, 
realizing that his train had started from 
his station at River Forest, he jumped 
off, fell beneath the cars and had both 
legs cut off. He carried a large amount 
of accident insurance, which has been 
paid. He had a life policy in the Travel- 
ers which had a total and permanent 
disability clause. He had paid a semi- 
annual premium on this policy, but the 
clause provides that the total and perma- 
nent disability clause is not in effect 
until one annual premium has been paid. 
The Travelers paid its accident insurance 
at once, but has denied liability under 
the life policy, and Mr. Arnold has 
brought suit. Mr. Arnold is now able to 
be about, and although he has artificial 
legs he can get about his business, and 
is just about as good as ever. Technically 
he is totally and permanently disabled 
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Admitted Assets 
$1,801,040.80 








Chicago Bonding &InsuranceCo. 


LINES OF INSURANCE WRITTEN 





Capital 
$500,000.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:—CHICAGO, ILL. 





Insurance 


AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to ; 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. G. O. MORSE, President 
“Conservative but Aggressive’ 


WICHITA, KANSAS 





— 





Accident 
Health 
Liability 
Automobile 
Plate Glass 
Burglary 





Net Surplus 
$296,048.32 





THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Compensation, Casualty, 
ais Fire and Tornado and Surety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Lid. 
Phoenix Building, MINNEAPOLIS, MINN. 
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for life and had he paid the annual pre- 
mium doubtless he would be drawing an 
annuity. His case will be watched with 
interest. Insurance men take the ground 
that a contract is a contract. The Travel- 
ers has fulfilled its part. There is good 
reason for not having the total and per- 
manent disability clause in effect until a 
full premium has been paid. The Travel- 
ers realized this. Mr. Arnold did not 
fulfill his part of the contract. So far as 
insurance men are concerned, they be- 
lieve that the Travelers is justified in 
contesting this claim. 





Will Issue Women’s Policies 


DES MOINES, IA., Oct. 30—The Na- 
tional Travelers Benefit of Des Moines 
will issue three business women’s policies 
on Nov. 1. They will contain the usual 
restrictions and take the same classifica- 
tion as provided under contracts issued 
to men. The same rules of eligibility 
will aply, except that nurses, housewives, 
domestics or any woman with an income 
under $5 a week will not be accepted. 
The highest indemnity paid will be $20 
weekly. The accident contract will cost 
$60 a year and $20 annually will be 
charged for the health policy. The health 
contract will be issued from ages 18 to 
45 and the accident policy from 18 to 50. 


ARE NOT ABLE YET TO AGREE 





Companies Will Hold Another Meet- 
ing Soon to Discuss the Pro- 
posed Uniform Policy 


NEW YORK, Oct. 20.—A meeting 
of the special committee of Accident 
Underwriters having in charge the 
preparation of a standard form of per- 
sonal accident policy, will be held 
shortly. While the great majority of 
companies are practically agreed upon 
the modified form of contract tenta- 
tively drawn up by the committee, two 
or three offices, notably the Fidelity & 
Casualty, are in opposition, the conten- 
tion of the chief opponent being that 
each company should be free to con- 
tinue writing present policies and that a 
schedule of rates to be charged therefor 
be agreed upon by a general committee; 
the new rates to apply both to new and 
old business. As an alternative it sug- 
gests that all offices be free to write 
both their present and a standard form 
of contract, according as the assured 
may elect. Neither of these sugges- 
tions appeals to managing underwriters 
generally, in so far as accident business 
is concerned. They hold it might be 
feasible to raise rates upon health poli- 
cies, general experience having shown 
the inadequacy of existing tariffs. The 
Equitable Life has not yet issued its 
accident policies, the understanding be- 
ing that it will not do so until standard- 
ization is agreed upon by the accident 
companies. 





GETS OUT THREE NEW PLANS 


Inter-State Business Men’s Issues Con- 
tracts to Be Sold to Nonpreferred 
Classes 





Three new policies have been issued 
by the Inter-State Business Men’s Ac- 
cident of Des Moines. The company 
has heretofore written only the pre- 
ferred classes, but these new contracts, 
issued from ages 18 to 55, may be writ- 
ten upon farmers, mechanics, skilled 
workmen, clerks, others in similar 
classifications and women engaged in 
business, 

The health only policy sells for $10, 
half of which is collected with the ap- 
Plication. It provides $10 a week for 
9 weeks for confining disability, and 
34a week for 29 weeks for nonconfin- 
ing. Special benefits of $4 physicians’ 
ees and $5 a week for five weeks’ hos- 
Pital confinement in addition to any 
other benefit are provided. 

The accident only contract, for which 
€ same premium is collected provides 
sag death from accident, $500 for 
Oss of both hands, both feet or both 
eves, and $250 for the loss of one hand, 
(ay or eye. The same special bene- 
ts are included in the accident policy. 
monty indemnity of $10 a week for 

0 weeks of total disability and $5 a 














General Casualty & Surety Company 
114 WOODWARD AVENUE, DETROIT 


A Michigan Company for Michigan People 
Live Agents Can Secure 
Liberal Contracts 


ELMER H. DEARTH 


Up-to-Date Policies 
WRITE US 
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President 





week for five weeks partial disability 
is paid. 

For the combination contract an an- 
nual premium of $20 is collected, it 
providing all of the features of the two 
separate contracts in one policy. 





New Rules by Travelers 

The Travelers has just issued two new 
rulings. The first is a ruling on military 
service “that during the continuance of 
the insurance, but not after Jan. 1, 1920, 
unless the concession is further extended, 
holders of accident and health policies, 
regardless of policy conditions to the 
contrary, will be considered as fully cov- 
ered thereunder while on home guard 
duty or in any military or naval service 
on land (excluding aviation service) 
within the United States and Canada, ex- 
cept that in the event of injuries sus- 
tained by reason of an enemy invasion 
or bombardment claims will be accepted 
and prorata adjustment made at the 
company’s classification for accident, 
military or naval service.” The annual 
premium is $100 for each $1,000 principal 
sum, with $5 weekly indemnity.’ The 
other is that all forms of health insur- 
ance which contain no limit as to the 
period for which indemnity will be pay- 
able for disability by disease the com- 
pany will not continue beyond age 55. 
The insured under any one of these poli- 
cies, on reaching the age of 56, may 
make application for health insurance in 
which the limit of disability does not ex- 
ceed 52 weeks and issuance of the in- 
surance will be considered subject to the 
usual underwriting rules. 


Two Clauses Ruled Out 

TOPEKA, KAN., Oct. 29.—The Kansas 
insurance department has issued a gen- 
eral order to all accident and health 
insurance companies requiring the re- 
moval of one clause in many policy con- 
tracts and important changes in another 
clause. Many policies contain a provision 
that in case the indemnities provided in 
the contract should exceed the insured’s 
income the company would pay only the 
proportionate part of the indemnity in 
accordance with the income. This pro- 
vision must be removed from all acci- 
dent and health policies. The policies 
also provide for prorating indemnities in 
case the policyholder has additional in- 
surance than that written by any single 
company. This will be allowed to stand 
on condition that the companies insert 
in the clause a provision that in the 
event of prorating the indemnities a 
prorata return of the premium is to be 
made. 


Shows Decrease in Losses 


The National Travelers Benefit of Des 
Moines is showing a remarkable decrease 
in losses this year. Up to Oct. 1 the com- 
pany had 903 less claims than were paid 
in the same period last year, and a 10 
percent increase in premium income is 
reported. In September, 1917, the com- 
pany had 134 claims in its accident de- 
partment alone. In the same month this 
year only 131 claims in both departments 
were reported. 





Inter-Ocean’s Progress 


The Inter-Ocean Casualty of Cincinnati 
is making strides in the development of 
its weekly department. It now has 
about $1,100 weekly debit and expects 
to increase this largely. This week it 
is opening a new weekly district at 
Pittsburgh, in the Jenkins Arcade, with 


T. R. Cotterell as superintendent. 





American Reinsurance Licensed 

SPRINGFIELD, ILL. Oct. 29.—The 
American Reinsurance of Huntington, 
(Pa.) has been licensed to do business in 
Illinois. The company is strictly a rein- 
suring one and is authorized to write all 
casualty lines. It will take excess lines 
from other companies. It was recently 
organized, has paid up capital of $500,000 
and surplus of $365,000. 
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METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 


PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 








The Republic Casualty Co. 


Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 


PITTSBURGH, PA. 








GEORGIA CASUALTY COMPANY 


ADMITTED ASSETS. ...........$1,874,232.97 
SURPLUS & RESERVES TO 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 
Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 


Macon - Georgia 


POLICY HOLDERS. ........... 1,688,506.87 


General Agents—CHICAGO 








AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 


Under Supervision United States Treasury Department 
Assets: Over $1,500,000.00. :: 
(At the close of business June 30th, 1918) 


SEALY HUTCHINGS, President. 
GEO. SEALY, Secretary. 


We write the following lines: Automobile—Fire, Theft, Liability, Property Damage 
Public, General and Elevator Liability. 
Fidelity and Surety Bonds. 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED. 


and Collisicn. 


Surplus as to Policy Holders: Over $900,000. 


OFFICERS: 


L. A. ADOUE, Vice-President. 
Jj. ®. SEINSHEIMER, General Manager. 


Plate Glass, Burglary and 
Licensed in thirty-one States. 








Fidelity and Surety Bonds. Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Massachusetts Bonding & Insurance Company 
BOSTON 
Paid-in Capital $1,500,000. 


Business-Builders 


Developing 


Appreciate the co-operation of the 


T. J. FALVEY, President 
Write for Territory. 

















Agents Wan ed: To sell an unre-tricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 


Central Business Men’s iati 
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BANK DEPOSITORY BOND 


QUESTION IN LARGE CITIES 


Some Surety Men in Chicago Are 
Urging That Minimum Rate 
Be Reduced 





There is considerable discussion 
among surety men as to the future of 
the bank depository business and espe- 
cially in some of the large cities where 
the volume has declined. At the pres- 
ent time the rate is $2.50 per thousand 
as a minimum. Claim is made that in 
some large cities the actual deposits 
are very small in comparison with the 
face of the bonds. In other words, 
some of the bankers assert that they 
are required to pay too much for the 
amount of actual money on hand. Chi- 
cago surety men are discussing the rate 
situation and some feel that the mini- 
mum should be reduced to $1.25, which 
they believe would have the tendency 
to increase the amount of depository 
bonds written for the city. 


Use for Liberty Bonds 


Another feature that is of interest is 
the amount of Liberty bonds that banks 
hold. In many instances banks are 
putting these up instead of a bond. 

If, however, they put up part Liberty 
bonds and file a surety bond, the surety 
companies will not allow any discount 
in the rates, although if a loss comes the 
collateral would be exhausted before the 
surety bond would apply. Some surety 
underwriters claim that Liberty bonds 
should be regarded as another corporate 
surety bond and come in on a prorata 
basis. Some underwriters say that these 
changes are needed at least temporarily 
during the time the Liberty bonds are so 
plentiful, as they will be used in place 





of corporate surety and put up for col- 
lateral very frequently. 


Growth of Federal Reserve Plan 


One prominent company officer makes 
the prediction that in a few years there 
will be no bank depository bonds written 
because the federal reserve system will 
guarantee all the members. He stated 
that the present federal reserve system 
makes the banks much safer than they 
were and if the reserve banks are merged 
in one, member banks will be guaran- 
teed. The present deposit bond rate was 
made in 1908, following the financial 
panic of 1907. Banks are better super- 
vised today than they were at that time, 
While this official said the surety com- 
panies have made good money in recent 
years on bank depository bonds, yet it 
was right that they should, inasmuch as 
they are called upon in times of financial 
erises to put large amounts of money 
because of bank failures, 


Chicago Depository Bonds 


The city depository bond rate will come 
up in Chicago in December. Much of the 
money on deposit now in Chicago comes 
from the traction companies. If the new 
traction ordinance passes at the forth- 
coming election there will be but little 
money to be deposited by the city in 
Chicago banks, because this will be used 
in constructing subways and improving 
the street car system., 

Many of the banks furnish personal 
bonds and more will, in the opinion of 
some Chicago men, unless there are con- 
cessions made, The Towner Bureau de- 
creased the minimum depository rate for 
Cleveland on city deposits. 


Commissioners’ Committees 


The full list of committees to serve the 
National Convention of Insurance Com- 
missioners during the coming year, re- 
cently announced by Secretary Joseph 
Button, at Richmond, Va., will be found 
in the Life Section of this issue. 


Cc. W. McKnight, branch manager for 
the General Accident at Los Angeles, has 
resigned to enter the army. 





Assets 
Liabilities 
Capital 


Health, and 


Damage); Automobile (Personal Injury, 
Druggists, Owners and Landlords, 
Insurance; Fly-Wheel Insurance. 


The Fidelity and Casualty Company of New York 
92 Liberty Street, New York, N. Y. 
SEMI-ANNUAL STATEMENT JUNE 30, 1918 
eb avosbibdscabestadaenen $15,684,739.43 
EAS OR eterna 12,471,369.12 


Repneceesonpscnnaaecee ae 63,244,803.06 
This Company issues contracts as follows: 

Disability Insurance; Burglary, Larceny, and Theft Insurance; Plate Glass 
Insurance; Liability Insurance—Employers, Public, Teams (Personal Injury and Property 
Property Damage and Collision), Physicians, 
Elevator, Workmen’s Compensation—Steam Boiler 


1,000,000.00 
2,213,370.31 


Fidelity Bonds; Surety Bonds; Accident, 








Bring Home the Bacon 
By Selling 
THE $10,000 PARAMOUNT ACCIDENT 
OR DISABILITY POLICIES 
AUTOMOBILE ACCIDENT POLICY FOR 
$5 PER YEAR 


American Casualty Company 
READING, PENNSYLVANIA 


WRITE FOR PARTICULARS 


OR THE 











Home Office: 


STATE AGENCY 
Insurance Exchange, Chicago 


CRAIG BELK & Co. 
Chronicle Bldg., Houston, Texas 


Interstate Casualty Company 


Birmingham, Ala. 


Capital, Surplus and Reserves, $682,633.18 


Specializing in Automobile and Public 
Liability and Excess Insurance 


General Agents 


THE AGENCY COMPANY 
Salt Lake and San Francisco 
FERGUSON & HARRIS 
Columbia Bldg., Louisville, Ky. 























Tells About Standard 


Compensation Policy 























Universal Standard Workmen’s 
Compensation policy approved by 
the New York insurance department, 
to go into effect on or before Dec. 31, 
the Travelers says: “The new policy 
has been devised for uniform use in 
all compensation states by all insurance 
carriers, whether stock or mutual, and 
marks an advance in workmen’s com- 
pensation insurance. In the develop- 
ment of the form, the statutory policy 
requirements of all states were care- 
fully codified and became a part of 
the policy. The result is an extremely 
broad undertaking, because the most 
comprehensive policy requirements in 
any state designed to make the insur- 
ance protection readily available to the 
employes in that state are offered for 
the insurance protection of the em- 
ployes in every state. | 


r speaking of the revised form of 


_The form is made applicable in a 
given state and the company assumes 
the compensation obligations imposed 
in that state by attaching a state en- 
dorsement citing the compensation law. 
It may be made applicable in several 
states by attaching an endorsement for 
each. Any change in the law is ex- 
pressed by changing the endorsement 
and without destruction of the policy. 
Like all compensation policies this new 
form .provides for protection to em- 
ployes without limit in amount. 
* * 


The protection for the employer is 





very broadly expressed to fully cover 
his declared business enterprise with 
all that is connected with or emanates 
from it wherever conducted. An em- 
ployer is no longer dependent upon a 
minute technical description of all 
features of his enterprise to obtain full 
protection. He describes his business 
in general and common language, his 
classifications are determined from that 
description, and any ramification of 
that business for which a proper classi- 
fication is omitted is covered auto- 
matically. 
*x* * * 

The form has recently been submit- 
ted to the supervising authorities in 
the compensation states, and the new 
policy will be put in service in each 
state as soon as favorable responses 
have been received. 


Simmons Made Lieutenant 


Word has been received from France 
by Indianapolis friends that Adolph L. 
Simmons of that city has. been commis- 
sioned second lieutenant of engineers. 
Mr. Simmons was formerly state agent 
in Indiana for the London & Lancashire 
Indemnity, with headquarters in Indian- 
apolis, and is well known among casualty 
and surety bond men throughout the 
state. He was also prominently identi- 
fied with the B. P. O. E., and is alsoa 
member of the Scottish Rite and Shrine. 
He was a member of the first draft, vol- 
unteered ahead of his turn in September, 
1917, received his warrant as sergeant- 
major of the 515th Engineers at Camp 
Taylor and went overseas shortly there- 
after. 


L. S. Fitzgerald, formerly with the Na- 
tional Life & Accident of Tennessee, with 
offices in the Lexington, is now represent- 
ing the Washington Life & Accident of 
Chicago, as special agent in the Illinois 





Brown Building 





First and Largest Organization writing business and i 
same plan as traveling men’s associations. 


A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year. 

We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secret 
INTER-STATE BUSINESS MEN'S ACCIDENT CO. 





y and Tr 


DES MOINES, IOWA 


men upon 





The Sign of Good 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


FRE . 
RAYMOND & 
ALF P 


C. C, ROTHIER COMPANY. 


O’CONNOR BROS 





ESTABLISHED 1869 


en, Agts., So. 
HANSEN & ROWLAND, Inc.,Gen.Agts.,Wash.,214 Tacoma Bldg.,Tacoma;170 
THE MERRILL, DODGE & JACKSON CO., Gen. Agts., Lucas Co., Produce I 
Boh accs wietate nine aeclostere McCune Agency, Dist. Agts., Savings Bldg., Lima, Ohio 





Casualty Insurance 


BURGLARY 
CREDIT 

BOILER 
LANDLORD’S 
ELEVATOR 
GEN’L LIABILITY 


- 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, 


CONKLING, PRICE & WEBB...Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 
D. L. GRAY COMPANY...Northwestern Managers, 328-336 Security Bank Bldg., Min 
RAYMOND 0050.6 ciddcie0'5'% General Agents, Southern Michigan, Journal Bldg., Detr 
\ AULL & SON........ General Agents, West Virginia, Board of Trade Bldg., Wheelin 
FRIER & HUGGINS....... Gen. Agts., Northeastern Ohio, 387 Superior Avenue levi 
& C Se Ohio, 1217-18 First Nat. Bank Bldg., Cincinnati 

8 L.C.Smith Bldg.,Seattle 
Exch. Bldg., Toledo, Ohio 


General Manager 


N. W., Cleveland 





neapolis 
dg., Detroit 








The American Credit-Indemnity Co. 
of NEW YORK 





CREDIT INSURANCE ONLY 





415 Locust St., St. Louis, Mo. 


R. J. LYDDANE, General Agent 





E. M. TREAT, President 
The American’s Unlimited Policy not only provides absolute protection against abnormal loss on 
all outstanding covered accounts, but serves to prevent losses. 
If you are a manufacturer or jobber, write for the full particulars of this service. 


OFFICES IN ALL PRINCIPAL CITIES 


91 William St., New York 


_ 1140 Marquette Bldg., Chicago 
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Casualty and Surety Comment 








IDEAL CHOICE 


Tue election of Manager Freperick 
RICHARDSON of the GENERAL ACCIDENT to 
the presidency of the Insurance InstTI- 
TUTE OF AMERICA is a most happy move- 
ment on part of that organization. Mr. 
RicHarpson is thoroughly in sympathy 
with the educational processes of in- 
surance. He feels that the young men 
in the business must be qualified to 
function properly and render the 
largest amount of service. The more 
knowledge a man has, the broader 
vision, the wider horizon as to the 
benefactions of insurance, the more ex- 
tensive will be the service he can give 
to the business and to the public. 

The INSURANCE INSTITUTE OF AMERICA, 
through its local clubs, has been the 
chief educational force in recent years 
in the business and has endeavored to 
improve the standards of insurance 
knowledge. Educational courses are 
provided which require diligent study, 
lectures and addresses are given, bul- 
letins published and men brought into 
more intimate contact with the funda- 
mental and technical features of their 
business. 

Mr. RicHarpson is typical of the best 
in insurance. He sees far more than 
the mere money in the business. He 
has risen above the ground floor and 
views the larger aspects of insurance. 
He sees it as one of the great bulwarks 
of credit. He finds it the most satis- 
factory and dependable means of per- 
sonal protection, a scheme for indem- 
nifying those who meet loss of various 
kinds. He realizes that it is a shock 
absorber and robs chance of its uncer- 
tainty. Mr. RicHarpson has appeared 


_ before insurance men in a public way 


and has always brought to them an in- 
spiring, encouraging and helpful mes- 
sage. 

We believe that during his admin- 
istration the educational work of in- 
surance will be greatly advanced. He 
will bring to his duties a ripe and rich 
experience, a lively conscience and an 
ambition to arouse the younger men 
in the business especially, to a finer 
sense of their responsibilities, 


OPPORTUNITY IS HERE 


Tue influenza epidemic has not been 
used by agents to produce health in- 
surance as it should be. After a big 
fire, agents writing fire insurance al- 
Ways find it is the best time to solicit. 
Following a tornado, -windstorm insur- 
ance is secured without much trouble. 
In case of a number of deaths in a 
community, life insurance agents find 
Soliciting or securing business much 
fasier. After there has been a number 
of bank burglaries, the banks are much 
More responsive to suggestions for 
bank burglary insurance. 

The present epidemic of influenza 
femght well be used as a business build- 
ig argument. Probably most people 

off hand would have said that it would 
have been impossible for an epidemic 
| Of any character to sweep over the 
pmntry as the influenza has. It was 
back in the nineties that the influenza 











struck this country, coming at that 
time from Russia. It was just as se- 
vere as the present attack and its toll 
was as great. Here we have it again. 
We are not immune. All that a man 
can do is to place proper safeguards 
about him. 

Health insurance is time interrup- 
tion indemnity. Expenses are heavy 
these days and they go on when a man 
is laid up just as much as when he is 
working. In fact, his expenses while 
being ill, are greater. He has a doctor 
to pay and perhaps a nurse. He may 
be sent to the hospital. He needs to 
provide against all these contingencies. 
The effects of influenza are most in- 
sidious. Some people who have suf- 
fered from it will be temporarily dis- 
abled for some time and others will be 
permanently. The good live agent 
should list up all his accident policy- 
holders, for they certainly are pros- 
pects for health insurance these days 
if they do not already carry it. Many 
companies will not sell health insur- 
ance unless the accident goes with it. 
It will pay all agents soliciting health 
insurance to read the interview with 
Medical Director Witt1am MUHLBERG 
of the Union CENTRAL LIFE on page 2, 
Part 2, of this issue. 

Then take the great forest fire catas- 
trophe in the neighborhood of Duluth 
and Cloquet, Minn. There were a 
thousand killed there from suffocation 
and burning. Many more suffered in- 
jury from exposure or were hurt while 
trying to get away from the fire. Clo- 
quet was a flourishing city, thrifty and 
prosperous. No one thought a fire 
there would cause any great damage 
and yet the city was swept off the map. 
People were unable to get away from 
the flames fast enough, being over- 
taken while speeding in high-powered 
automobiles. Here is a big disaster, 
fresh in the minds of the people. What 
happened to Cloquet may happen to 
almost any city or town. The com- 
bination was just ripe for a disaster 
and when it came, the results were 
most distressing. Agents should take 
advantage of these opportunities and 
sell health and accident insurance these 
days. 





STILL UNPROFITABLE 


With all the effort that has been 
put on compensation insurance the 
line still is unprofitable for stock 
companies. It shows nothing like the 
loss it has at times in the past but 
there must be more saving made some- 
where or rates must be jacked up. In 
the past considerable saving has been 
made in expense of conducting the 
business. The greatest opportunity 
for further saving can probably be 
found in safety first work. 

The saving must be made some- 
where. To protect themselves from 
being the victims of this further nec- 
essary savings agents should consider 
the advisability of greater interest in 
safety work. 

Regarding the present status of the 


line as far as companies are concerned 
Commissioner Hardison says, in his 
report on business in 1917: 

“On their face the returns show 
that the earned premiums of the com- 
panies as a whole did not equal their 
losses and expenses for the year 1917 
by about $400,000. The corresponding 
deficiency of 1916 was over $600,000. 
To offset this underwriting loss is the 
interest earning power of the premiums 
in hand, and there is also this further 
consideration which should be kept in 
view, namely :— 

“Schedule W, from which the loss 
figures are derived, contains the ex- 
perience of many policies which are 
still in force and others which did not 
terminate until some months after Dec. 
31, 1917. It is probable that when 
these policies expire, audits are made 
and additional premiums due to the in- 
crease in the number of workmen em- 
ployed and the increase in the wages 
paid ascertained, these additional pre- 
miums will, at least partially, offset the 
loss excess if they exceed those de- 
veloped by the previous year’s busi- 
ness, which are included in Schedule 
W. In this connection, however, it 
should be stated that in the past most. 
of the companies have underestimated 
their outstanding losses, and it is not 
unlikely that some of the companies 
have done the same this year.” = 





Personal Glimpses of 
Casualty Men 








C. A. Robbins, president of the Farm- 
ers Live Stock of Des Moines has 
formed a partnership with Walter H. 
Bonn, and will enter the general prac- 
tice of law in addition to his insurance 
duties. A branch office will also be 
maintained at Winterset, Ia., where Mr. 
Robbins practiced for twenty years, be- 
fore becoming assistant attorney-gen- 
eral of the state, which office he held 
for seven years. 

A visitor to the office of Ernest W. 
Brown, secretary and general manager 
of the Inter-State Business Men’s Ac- 
cident of Des Moines, will meet a man 
who has many interests outside of the 
insurance business, and see a home 
office arrangement that is unique. Mr. 
Brown owns the 11-story Brown hotel, 
and the home office quarters of the In- 
ter-State are in that building. He is a 
great fisherman and sportsman. At 
the company’s home office entrance 
stands a moose, one of Mr. Brown’s 
trophies. In the lobby of the hotel is 
one of the finest mounted fish collec- 
tions to be found anywhere outside of 
museums. It is worth $6,000. Mr. 
Brown has caught nearly every type of 
game fish, except the devil fish. Two 
additional stories are being added to 
the hotel, and Mr. Brown’s living 
quarters are to be on the roof. The 
interior is being finished in pecky cy- 
press, a wood seldom used for interior 
purposes. The hotel stands on an emi- 
nence and commands a fine view of the 
surrounding country, being the high- 
est point in Des Moines except the 
capitol building. 


C. C. Eiseman, who recently became 
connected with the Mutual Benefit 
Health & Accident of Omaha, died of 





influenza and was buried in Chicago 
Saturday. Mr. Eiseman went to Omaha 
and for a while was connected with 
the Lion Bonding. He was formerly 
connected with the American Bankers, 
the Federal Life and the Lutheran In- 
ternational. He was on an agency trip 
in the Dakotas, contracted the “flu” and 
got to a hospital in Helena, Mont., 
where he died. 


Ralph E. Ellis of Sherman & Ellis of 
Chicago, managers of interinsurance ex- 
changes, died Sunday at the Mercy hos- 
pital in Chicago from the effects of 
pneumonia. His brother, Frank H. 
Ellis, is connected with the Sherman & 
Ellis office. It is attorney for the As- 
sociated Employers Reciprocal and In- 
terinsurers Trust Company. 


Eddie Edmunds, as the people of 
Benton Harbor. affectionately know the 
vice-president of the Fidelity Health & 
Accident of that city, has been going 
to school for several months. He has 
been studying French very assiduously. 
He has been preparing for the work he 
now takes up with the Y. M. C .A. 
over seas. But lean a little closer, 
Harry, let me whisper to you: “He’s 
been assigned to duty in Italy.” 


The Aetna Life and affiliated com- 
panies are handling 124,000 individual 
Liberty Loan subscription accounts. 
The company finances purchases of 
bonds for that number of people. It 
began doing this for its home and 
branch office employes on the first 
campaign and later extended the offer 
to people in and around Hartford. 
During the fourth campaign it ex- 
tended the offer to insurance men 
everywhere through its branch offices 
in various parts of the country. In 
the Hartford office the company was 
responsible for more subscriptions in 
both the city and state than any other 
one office, person or group of persons. 
Already more than $200,000,000 worth 
of full paid bonds have been deliv- 
ered to 18,000 subscribers on the first 
three loans. The work of handling 
this business requires seven special 
rooms and the work of 32 clerks and 
additional accountants and assistants 
during a loan campaign. 


Hewitt. Callender, son of Manager 
Joseph E. Callender of the Ocean Ac- 
cident at Chicago, leaves this week for 
overseas service. He is attached to 
the eighth ammunition train of the 
Eighth Division. 


= 

John H. Davis, manager of the fidel- 
ity and surety department of the Chi- 
cago Bonding, at its home office, has 
resigned as of Dec. 1, and at that time 
will become connected with the General 
Bonding & Casualty of Detroit, to take 
charge of a similar department there. 
Mr. Davis is one of the veteran surety 
men of Chicago, who has had a very 
valuable field and home office experi- 
ence. The General Bonding is about 
to open a surety department as it has 
its other lines well organized. George 
C. Sinclair, superintendent of the fidel- 
ity department at the home office of 
the Chicago Bonding, will succeed Mr. 
Davis. He is one of the valued young 
men of the Chicago Bonding staff, and 
is a close student of the business. 


The rapidly increasing business of 
the Inter-Ocean Casualty of Cincin- 
nati, has made it necessary for it to in- 
crease its home office space in the 
Union Central building. The new 
quarters include Nos. 816-817-818-819 
and 820, embracing a large daylight 
work room and commodious quarters 
for the heads of departments. The 
Inter-Ocean Casualty is planning to 
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extend its weekly industrial department 
to certain sections of Ohio. Hereto- 
fore it has confined its business to 
West Virginia and western Pennsyl- 
vania. 


Harry S. Byrne, prominent surety 
man of Omaha,. Neb., has returned 
from Camp Johnson, where he went as 
a volunteer to the officers’ training 
school. Mr. Byrne was advised by 
the surgeon general not to attempt 
the rigorous training necessary be- 
cause of a severe operation he under- 
went last summer. 


Superintendent of Agents R. P. Ring- 
gold of the Globe Indemnity is visiting 
some of the western cities and is spend- 
ing a part of the week in Chicago. Mr. 
Ringgold for 12 years was vice-presi- 
dent of the United States Fidelity & 
Guaranty, specializng on bank business. 
He is an unusually well informed man. 
Mr. Ringgold was a guest at the 
monthly dinner of the Chicago Surety 
Underwriters Association this week. 


Manager Thomas F. Thompson of the 
surety department of the Hartford 
Accident & Indemnity in the west, one 
of the most popular men in the Chicago 
bonding offices, will be married the 
latter part of next month to Miss May 
Wailace of Oak Park, Ill. Miss Wal- 
lace is a sister of B. L. Wallace of 
Conkling, Price & Webb’s office in 
Chicago and Mrs. George D. Webb. 
She is a woman of many personal 
charms. Mr. Thompson started in the 
business as an office boy with Conkling, 
Price & Webb, when that firm repre- 
sented the United States Fidelity & 
Guaranty. He has steadily risen in the 
surety world and occupies today one of 
the most responsible positions in the 
west. 


-Surety 





Are You a Mason? 








The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. 

It specializes in accident and 
health insurance for F. & A. M. 
It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 








Cc. W. YOUNG, Pres. 
S. W. MUNSELL, Gen’! Mer. 








Chicago Handbook 
Popular 


The 1918 Insurance Directory of Chicago is 
proving popular with the insurance offices. The 
arrangement follows the old Yerkes form, with 
many improvements, thumb indexes and table of 
contents. It shows Fire Companies in alphabetical 
order with complete information, separate list of 
Managers, Assistant Managers and Department 
Heads, Board Members by classes, Casualty 
Companies and Casualty Agents in separate lists, 
Life Companies and Agents, and a new feature, 
Insurance Offices in Suburban Towns. 

_ In addition it contains numerous lists givin 
information about various insurance interests, suc! 
as Interinsurers, Lloyds, Insurance Associations, 
Adjusters, etc. There are 32 headings in the table 
of contents 


Price $1.00 


The National Underwriter 


1362 Insurance Exchange, Chicago 








VIRGINIA COMPENSATION 


Effective January Ist, 1919 
pees po for nsation claim service 
an PERIENCED COMPENSATION 
this office. 


RL: NASE, Adjuster for Casualty Companies, 
juster 
1109 Mutual Bldg, Richmond, Va, 





COMPENSATION NEWS 


TO OPPOSE LAW IN MISSOURI 








Insurance Interests, Both Stock and 
Reciprocal, Will Object to State 
Insurance Measure 


KANSAS CITY, MO., Oct. 29—A 
committee of interinsurers is working 
with the executive council of the Kan- 
sas City Casualty & Surety Under- 
writers Association to stave off legisla- 
tion on workmen’s compensation in 
Missouri until after the war. The co- 
operation is complete, for the interests 
are mutual. 


The association was organized a few 
days ago, following word from St. Louis 
that the workmen’s compensation bill to 
be introduced this winter would provide 
for straight-out state insurance, to the 
exclusion of any other means of securing 
protection for employers. It is the most 
radical bill ever proposed in Missouri, 
and was prepared, it is understood, by 
agents of the labor unions of St. Louis. 
When insurance men first learned of 
the preparation of the bill it was thought 
by some that the state federation was 
the proper agency to handle the legisla- 
tive negotiations. After a meeting, how- 
ever, it was decided that to assure the 
fullest cooperation from interinsurers it 
would be better to organize a new asso- 
ciation. 

Officers of the Kansas City Surety and 
Casualty Underwriters are: President, W. 
H. Turner, Travelers; vice-president, 
Cliff C. Jones, Ocean, R. B. Jones & Sons, 
local agency; secretary, Bert L. Guthrie, 
Maryland Casualty; treasurer, Phister 
Insurance Agency; executive committee, 
Homer B. Mann, Iowa Bonding & Cas- 
ualty Co.; Brown, Mann & Barnum; 
Thomas McGee, United States Fidelity & 
Guaranty; Frank W. Wilbur, Southern 
: Co., McCluer-Wilbur Underwrit- 
ing Co. 

A committee of interinsurers, including 
Charles M. Howell and Bruce Dodson, is 
cooperating with the executive committee 
of the association in the plans for meet- 
ing the introduction of the proposed bill. 
Underwriters take the position that no 
workmen’s compensation legislation 
should be enacted at this session, because 
labor and wage conditions are abnormal; 
because all matters affecting labor are 
supposed to remain in statu quo until 
after the war; because new conditions 
now established would not fit after the 
war, and because fully half of the local 
underwriters, and also a large proportion 
of men in industries, are absent at war, 
and it would be unfair to them to settle 
any such subject without their help. 





Great Increase in Accidents 


MADISON, WIS., Oct. 29.—Industrial 
accidents again appear to be increasing, 
both in Wisconsin and throughout the 
country. This is believed to be due 
principally to the great increase in the 
number of inexperienced employes in 
war industries and to the speed main- 
tained in war production. During Au- 
gust there were more accidents in Wis- 
consin than in any previous month, and 
September was nearly as bad. There has 
been a great increase especially in finger 
accidents, due principally to punch and 
stamping presses. 





George R. Kendall, secretary of the 
Washington Life & Accident, Chicago, 
has been confined to his home for ten 


IN THE SURETY FIELD 


CORPORATE BONDS DEMANDED 








New Ruling in Virginia Will Minimize 
Practice of Giving Personal 
Surety for Banks 





NY 

RICHMOND, VA., Oct. 29—Vir- 
ginia surety agents are interested in a 
recent ruling of State Treasurer John- 
ston to the effect that banks designated 
as state depositories will hereafter have 
to give bonds in which no individual 
will be accepted for more than $50,000 
in any one case. It is their belief that 
the ruling will result in fully 90 per 
cent of the banks adopting the cor- 
porate surety plan sooner or later. 
Already some of the institutions in 
which individuals, generally directors, 
lave made it a practice to go on their 
bonds, are seeking corporate insurance 
instead. There are upward of thirty- 
five depositories of state funds, and 
barely half of that number have been 
accustomed hitherto to seek protection 
on the corporate plan. 

Under the laws of Virginia, no bank 
may receive deposits for a sum exceed- 
ing 50 percent of the amount of the 
bond it has given to secure the state. 


Gannon Again President 


George E. Gannon, Fidelity & Casualty, 
was reelected president of the Chicago 
Surety Underwriters Association at the 
annual meeting Tuesday. P. B. Shillito, 
Massachusetts Bonding; T. W. Thompson, 
Hartford Accident; C. E. Bennett, New 
Amsterdam Casualty, and H. H. McKee, 
Globe Indemnity, were reelected vice- 
presidents. J. Reynolds, American 
Surety, was reelected secretary, and P. 
J. Loranger, Massachusetts Bonding, 
treasurer. The executive committee con- 
sists of A. C. Arnold, Fidelity & Deposit; 
c. H. Burras, National Surety; H. M. 
Marshall, United States Fidelity & Guar- 
anty, and C. S. Riley, Aetna Casualty. 
The educational committee chosen to pre- 
pare programs for the monthly luncheons 
consists of S. Herbert Stewart, National 
Surety; H. H. McKee, Globe Indemnity, 
and W. S. Crawford, Insurance Post. The 
next meeting will be the second Tuesday 
in November, when the Chicago city de- 
pository bond situation will be discussed. 


Writing Check Alteration Bonds 


The Fidelity & Deposit and Globe In- 
demnity will shortly start to write bank 
checks alteration bonds to cover deposi- 
tors where their checks are raised. The 
New Jersey Fidelity & Casualty started 
this form of bond and it was followed 
by the Fidelity & Casualty, National 
Surety and United States Fidelity & 
Guaranty. There are big possibilities in 
this business. Many business houses have 
had their checks altered and been de- 
frauded out of large sums in this man- 
ner. There is no form of check protec- 
tion at this time which is absolutely safe. 
Undoubtedly most of the surety com- 
panies will eventually write this class. 





Garage Payrolls Less 


The casualty companies report that the 
payrolls on garages have certainly de- 
creased, showing that the number of em- 
ployes has been considerably reduced. 
This indicates that the garages are not 
doing the business that they did on ac- 
count of the reduced pleasure car output, 
the high price of gasoline and hence the 





days with influenza. 


less use of pleasure cars. 





GETTER and is sold only by the 











H. G. B. ALEXANDER, President 





“$2,500 FOR $1.00” 


Today See, Write or Phone 


R. W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 


CONTINENTAL CASUALTY COMPANY 


- General Offices, Chicago, IIl. 


EMORY H. ENGLISH 
President 


JOEL TUTTLE 
Secretary 





CAPITAL ONE MILLION DOLLARS 


Paid in Full and Deposited in Securities 
with Insurance Department of Iowa 


Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines. 


HOME OFFICE: 
715 Locust St., DES MOINES, IOWA 


A. J. SCHUNK, Manager Northwestern Branch 
615-619 Security Bldg.. 
MINNEAPOLIS, MINN. 


JULIUS BACHER, General Agent 
Metropolitan Block, MILWAUKEE, WIS. 
LAWTON, BYRNE, BRUNER AGENCY 
Pierce Bldg., ST. LOUIS 
BROWN, MANN & BARNUM 

504 Waldheim Bldg., KANSAS CITY 








AMERICAN 
SURETY 
COMPANY 


NEW YORK 


100 Broadway 





SURETY BONDS 


BURGLARY 
INSURANCE 











We are issuing a Policy for 


BUSINESS and 
PROFESSIONAL 
WOMEN 


that is designed to meet the 
needs of this fast-growing 
business. Agents who are 
devoting time to it find it a 
WINNER 


For Particulars Address 
Home Office 


[nter-Qcean Casualty Company 


CINCINNATI, OHIO 
J. W. SCHERR, President = W. G. ALPAUGH, Secretary | 


——_— 

















MERICAN LIABILITY 
SOMPANY 


SPECIALISTS in MONTHLY PAYMENT 
Accident and Health Insarance 
AGENTS WANTED 
W. R. SANDERS, SECRETARY 
SEconc NATL BANK BLDG. CINCINNATI, & 
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LIVE STOCK CIRCLES 


NATIONAL HOG CO. ORGANIZED 





Home Office in Springfield, I11—Will 
Specialize in Hogs, But Write 
Other Live Stock 





SPRINGFIELD, ILL. Oct. 29.— 
The National Hog Insurance company, 
which was incorporated Apri! 2, 1918, 
and its charter approved, will have its 
home office in Springfield. The com- 
pany will. have capital stock of $300,- 
000, and stock is now being sold. One 
of the principal organizers is R. E. 
Luebbers, Ph. D., of Iowa Wesleyan 
college, Mt. Pleasant, Ia. The other 
incorporators are: William T. Lord, 
Rudolph Luebbers, Sarah Luebbers, 
Hannah _  Rissius, Claus Mammen, 
Katie Luebbers, Leslie McCormick, 
Cyrus McCormick, Alrich Luebbers, 
Catherine Luebbers, Thomas F. Wat- 
ters and Charles F. Clawson. 

The company is incorporated under 
clause 7, section 1 of the act gov- 
erning stock casualty companies, 
which provides that whereas all other 
companies formed under it must have 
a capital of at least $100,000, which 
shall be deposited with the insurance 
department, a live stock company may 
begin business when only $50,000 has 
been paid in, and the required deposit 
with the department being $25,000. 
The company will specialize on hogs, 
but will write other live stock. 


WILL HAVE $400,000 INCOME 





Iowa State Making Unusually Good 
Progress Though Not Going in 
for Blanket Risks 





DES MOINES, IA., Oct. 30.—As the 
figures will show, the Iowa State Live 
Stock is rapidly coming into an im- 
portant place in the live stock insur- 
ance field. Like most other companies 
that have been promoted in _ recent 
years the company had its internal 
troubles soon after getting started, but 
the “decks have been cleared” and the 
company is moving ahead in fine shape. 
So far this year it has collected $300,- 
000 in premiums and paid out $160,000 





in losses. During the entire year the 
company will collect $400,000 in pre- 
miums. Only one live stock insurance 
company, the live stock department of 
the Hartford Fire, will write a larger 
business than this. , 

Wm. Crownover, the president, and 
George W Guth, secretary, are the active 
officers—the men responsible for the 
progress the company is making. Mr. 
Crownover is the underwriting head. 
He has been in all branches of the 
cattle business, and is a competent 
judge of live stock values. He is se- 
lecting the company’s business care- 
fully, and not attempting to accumu- 
late too large volume. 

Mr. Guth is the agency and outside 
man of the company. In the sense that 
it is up to him to keep the wheels mov- 
ing, Mr. Guth is the administrative offi- 
cer of the company. 

The company is keeping its net reten- 
tion down and writing only pure bred 
animals, draft horses and the better 
grade of farm horses. No blanket poli- 
cies are written. The company will ac- 
cept a small amount of dairy cattle busi- 
ness at a 7 percent rate with the tuber- 
culosis exemption clause attached, or 
without the clause at a rate of 8 percent. 
It is not writing hogs. 


Enlarging Its Territory 


The Owners Mutual Live Stock of Ma- 
rion, Ohio, which has confined its opera- 
tions to the immediate vicinity since its 
organization a year ago, is establishing 
agencies all over the state. he com- 
rany was organized and is managed by 
Secretary L. E. Craig, who also is secre- 
tary of the Drivers Automobile. Mr. Craig 
has been local agent ror a number of 
live stock companies and has done a 
large business for them. 





Banks Hoarding Money 


Companies writing bank burglary in- 
surance find that many of the country 
banks are hoarding their money and 
therefore are increasing their burglary 
insurance line. Of course, many banks 
are increasing their insurance because of 
the extra amount of Liberty bonds they 
have on hand, but those engaged in the 
bank burglary insurance business find 
that there is a general tendency through- 
out the west for country banks to carry 
more money. In arriving at the amount 
of insurance a bank should carry it 
usually takes the average of its daily 
deposits. Insurance men feel that this 
is a mistake, as the bank should carry 
enough burglary insurance to protect it 
against its entire maximum deposit. 





SAFETY CAMPAIGN IN 
AUTOMOBILE DRIVING 


(CONTINUED FROM PAGE 1) 


terested in the deductible collision pol- 
icy if they carry collision insurance. 


Most Collision Claims Are Small 


While heavy losses to trucks owing 
to collision are not infrequent, most 
of the claims are small and hence the 
full coverage policy is the one most 
sought for. It might be thought that 
trucks are practically immune from be- 
ing stolen, yet Mr. Doble recounts in- 
stance after instance where a truck has 
been taken, either to tow away a ma- 
chine or to carry off stolen goods of 
various kinds. 

Mr. Doble finds that it is desirable to 
have a close investigation made of au- 
tomobile accidents and a special attor- 
ney is maintained to handle all cases 
where subrogation suits are brought. 
Last year the American Automobile 
was able to recover several thousand 
dollars through subrogation. 


Mosbacher in the Service 


Frank Mosbacher, executive special 
agent of the Kansas Casualty & Surety 
recently received orders to report at 
Philadelphia, to be inducted in the 
quartermaster’s corps of the army. Mr. 
Mosbacher’s classification under the 
draft was limited military service, and 
the chances are that he would not have 
been called for some time. Being anx- 
ious to get into the service he applied 
for voluntary induction. 

Mr. Mosbacher has been connected 
with the Kansas Casualty & Surety for 
more than three years, working directly 
under the vice-president, Robert H. 
Timmons. As an agency man and as 
a producer of casualty business, he is 
one of _the most successful special 
agents in the southwest. Mr. Mos- 
bacher has built up an agency plant in 
Oklahoma which jumped in production 
from about $18,000 in 1917 to very near 
$60,000 in 1918. 











SEE GRAVE DANGER 
IN MINNESOTA MOVE 


(CONTINUED FROM PAGE 1) 


lature be instructed to advocate the 
state ownership of farm land, horses, 
cattle and machinery, and the same 
be acquired on the basis of value for 
the three years immediately preceding 
the war.” 


Class Arrayed Against Class 


The Loyal American Club states that 
the Minnesota Leader which is the of- 
ficial organ of the Townley Nonparti- 
san League is endeavoring to array 
class against class. The club says that 
“The columns of this paper may be 
searched in vain for news items or 
editorial comment on the great war 
which civilization is now engaged in. 
Instead its every line and word 
breathes hatred, not hatred of the Hun 
and his atrocities, but of all who stand 
in the market place, or all who do not 
toil with hands alone. This continued 
flow of poison gas constitutes in times 
like these a species of disloyalty as 
essentially criminal as any defined by 
the sedition law.” 





A. T. Lynner 


A. T. Lynner, formerly state man- 
ager of the National Casualty in North 
Dakota, has resigned and has been ap- 
pointed general agent for the Travelers 
in North and South Dakota. 


New Rule Not Yet in Effect 


The plate glass underwriters have not 
put into effect yet the new commission 
rule for Chicago, but the local people 
expect this to be done at any time. It is 
likely that some agreement will be 
reached as to the limitation of general 
agencies to one allowing present ar- 
rangements to continue. The Massachu- 
setts Bonding and Globe Indemnity each 
have more than one general agent and 
would not likely reduce them. In order, 
however, to get the rule into effect it is 
likely that these cases will be allowed 
to remain, but they cannot be replaced if 
either one goes out of existence. 





Sued the Boston Store 


The Chicago Bonding has brought suit 
against the Boston Store of Chicago for 
$2,198, being the amount of premium on 
a plate glass schedule that was written 
last July. The Chicago Bonding cancelled 
the policy for nonpayment of premium, 
after it had run three months. 








Capital 
$500,000.00 





Lines 


Fidelity & Surety Bonds 
Plate Glass, Burglary 
Health & Accident 
Automobile Liability 
Property Damage and 
Collision Insurance 

















AUTOMOBILE AGENTS WANTED—Licensed ‘in Nebr., Iowa, 
Kansas, Mo., Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak. 


LION BONDING & SURETY CO. 


aa HOME OFFICE: OMAHA, NEBRASKA 


Assets 
$1,000,000.00 





Branch Offices 


Minneapolis 
Detroit 
Helena 
Dallas 

St. Louis 
Kansas City 
St. Paul 


San Francisco 























HOOSIE 


With every pelicy. 





Casualty Company, 


Indianapolis, Indiana : 


HEALTH and ACCIDENT PROTECTION Menthly Payment Plan. Pays $100 Funeral Benefit 
HELP AGENTSGETSTARTED. Write for full information if yeu desire territory. 





C. A. CRAIG 
President 


W. R. WILLS 
Vice-Pres. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 


Capital, $300,000.00 


c. R. CLEMENTS 
Sec’y and Treas. 





Record For 
Growth Unsurpassed 





Money-Making Contracts 
For Good Agents 














Capital $ 500,000.00 
Deposited in Securities with 
lowa [nsurance Department 





| BONDS LINSURANCE] 


Write For Agency te A. G. OGLE, Vice President and General Manager. 
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Survey of Hail Business 


INNEAPOLIS, Oct. 29.—Minne- 
M apolis and St. Paul, the Twin 

Cities, are the real centers of 
hail insurance business. This section 
of the country (and when the north- 
west is referred to up here, it always 
means the Dakotas and Montana as 
well as Minnesota) has hail stormis— 
real ones. 

The hail underwriters in the north- 
west seem, and actually are, in close 
touch with the hail insurance situation. 
The whole thing is close to home. As 
a result, hail men in these two cities 
are in a position to intelligently com- 
ment upon hail insurance matters. 


T HERE are probably no better hail 
men in the country than Walter C. 
Leach of the Minneapolis Fire & Ma- 
rine, William A. Gordon of the Twin 
City Fire and A. W. Perry of the St. 
Paul Fire & Marine. All of these men 
are emphatic in stating that the car- 
dinal principle of hail underwriting is 
a widespread distribution of liability. 
As one of them said, the liability must 
be “thinned out.” That is the prin- 
cipal reason why a young company 
cannot successfully get into the hail 
business. 


B ECAUSE of its restricted territory, 
the small company cannot get the 
average so necessary to yield a profit. 
This year’s hail experience offers a 
good illustration of this. The com- 
panies had a loss ratio in North Da- 
kota of 150 per cent, almost that much 
in Colorado, and a poor experience in 
South Dakota and Minnesota. The 
companies operating all over the coun- 
try, however, were able to recoup 
successfully owing to the profit on the 
business in the central and southwest- 
ern states. 

Furthermore, the young company has 
not sufficient surplus to take a chance 
on the severe losses that are likely to 
occur in one ‘year. The experience 
varies greatly. 


T HE Twin City Fire, during its first 
year in the hail business, made a 
profit of $28,000; the next year it made 
$2,000; the third year it lost $30,000, 
wiping the slate clean. The next year 
it lost $70,000 and the directors became 
uneasy. As a consequence, an arrange- 
ment was made with the Great Ameri- 
can whereby that company automatic- 
ally takes over the Twin City’s liabil- 
ity on all hail business written. Dur- 
ing the first year under this arrange- 
ment, a profit of $220,000 was made, 
which would have shown up hand- 
somely on the right side of the ledger 
for the Twin City had the company 
gone on alone. 


HERE seems to be some difference 

of mind as to just what value the 
past experience in any locality may 
have. One of the hail underwriters in 
Minneapolis tells of two officials of 
Canadian companies coming down to 
Minneapolis for the purpose of getting 
a reinsurance treaty. They said they 
were careful in the class of business 
accepted and were keeping out of the 
“sub-standard” districts. This remark 
was not taken very seriously by the 
Minneapolis man, who is of the opin- 








By Howard 


ion that it is impossible to name any 
one district as “sub-standard,” or to 
label it as good, bad or indifferent. 


T HERE are very few exceptions to 
this, such as in Colorado in certain 
sections where the altitude is high. In 
these regions, owing to climatic condi- 
tions, the losses will be heavy, and 
this is generally known to hail men. 
However, the losses may be heavy one 
year and light the next, and, aside from 
the mountain territory, few regions 
can be definitely identified as desir- 
able or undesirable. 

An interesting thing in connection 
with the heavy loss ratio in North Da- 
kota is the remark of a hail man who 
says that, in his opinion, the many 
claims submitted were partially due to 
the manner in which the country has 
been farmed. Many sections of North 
Dakota are occupied by farmers of a 
poor type, inexperienced and without 
the proper facilities and resources. The 
grain planted by such men is of a poor 
grade and is quickly broken and de- 
stroyed by even a light hail storm. 
The crops are not properly taken care 
of, and often in an unhealthy condi- 
tion when attacked by a hail storm. 
As a result, a total loss must be paid 
upon crops of this character. 


AIL-WRITING companies are 

familiar with the sections of the 
country in this condition and avoid 
them. In this sense, there are “bad 
spots.” There are also those sections 
of the country where the farmers have 
a closely knit organization of their 
own. It may go by one name or an- 
other, but whatever its title, it often 
means that the farmers in a particular 
section of the country are bound to- 
gether and this is often a dangerous 
sign to the hail underwriter. 

If a 5 per cent loss occurs, for in- 
stance, the farmers decide among 
themselves to hold out for 50 per cent. 
If there is concerted action, they know 
that the hail adjuster must offer a 
compromise of 15 to 20-per cent, which 
would be 10 or 15 per cent more than 
they were entitled to, or would other- 
wise get. 


H AIL companies, which are almost 
without exception farm-writing 
companies are, because of the nature 
of their organizations, able to detect 
this condition, and such sections are 
avoided as far as possible. 

Hail men regard wheat as the most 
desirable crop to insure. It is always 
harvested early in the season and is 
out of the way before some of the sea- 
son-end storms commence. On the 
other hand, it is scarcely out of the 
ground when the spring storms are on 
and, therefore, grows between the 
storm periods. 


A N increasing amount of business is 
being written on corn, the only 
drawback being that this crop is often 
destroyed before it is fairly grown. 
When the corn is young and just out 
of the ground, it is often destroyed by 
the hail, or damaged to such an extent 
that the crop is a poor one. However, 
if a crop can go through the early part 
of the season, it is likely to withstand 
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a very severe storm as, after corn at- 
tains a proper height, it is very hardy 
and tough. 


THE opinion seems to prevail that 
hail-writing general agencies will 
disappear as time goes on. Hail un- 
derwriters here seem to regard them 
as only a means of increasing the ex- 
pense. The point is made that the real 
records of a hail company are kept at 
the home office. Every state is mapped 
by counties, the experience recorded 
by counties, agencies and assureds. 
“There is no more occasion,” said a 
Minneapolis hail man, of long experi- 
ence, when asked concerning this, “for 
maintaining general agencies in var- 
ious hail states, than there is for a fire 
company to maintain a general agency 
in the center of a territory from which 
it is receiving a large volume of busi- 
ness. Ohio is a good fire insurance 
state, yet you do not see any general 
agencies of fire companies located at 
Columbus. They are not necessary.” 


Mest of this talk about knowing the 
country, being on the ground, etc., 
is camouflage, indulged in by an 
agency seeking the advantage of the 
general agency of a hail-writing com- 
pany. If a company is without a spe- 
cial agent in the state, and is just en- 
tering the state for the purpose of or- 
ganizing an agency plant, it may be 
necessary to establish connections with 
a general agency in the territory that 
is familiar with the conditions. How- 
ever, a state agent would probably 
handle the business and create the 
agency organization in a manner more 
satisfactory to the company than would 
the general agency.” 


UTUALS and assessment com- 

panies do not seem to be taken 
very seriously in this section of the 
country. Hail men here say that the 
bulk of the business will always be 
written by the stock companies. They 
do not express any concern over the 
operations of the mutuals and state 
hail funds. As one of them said, “Any- 
body can make money or, at least, 
break even the way those fellows write. 
They charge the assured so much and 
then, if the losses are heavy, collect 
from him an additional amount suffi- 
cient to get an even break. Such a 
plan is bullet-proof. Under it, it is 
not possible to lose any money. But 
the difference in rate, the jockeying up 
and down of a premium, becomes 
rather tiresome to the assured. We 
find that a farmer who has had an ex- 
perience with an assessment or mutual, 
when he finally does adopt stock com- 
pany insurance, is in favor of it, heart 
and soul, and will never go back to the 
other way of doing things.” 


HERE has been some talk in Chi- 

cago of hail companies adopting some 
sort of a co-insurance plan. In some 
sections of the country it was neces- 
sary for some hail companies to 
charge a rate of 14 percent during the 
season just closed and, even at this 
figure, the companies lost money. The 
opinion has been expressed that it 
would not be possible for the compa- 
nies to increase the rate, as farmers 





would not pay any more, and that the 
only other course would be to create 
some sort of a plan whereby the as- 
sured would pay all small losses under, 
say, $50. 


par. men of the Northwest regard 
this plan as entirely impractical, 
declaring that it would invite a serious 
moral hazard. It is pointed out that, 
while it is not possible for a farmer to 
create a hail storm, as it is for a mer- 
chant to set a fire, it is nevertheless a 
simple matter for a clever farmer to 
“increase” his loss. A shrewd assured 
can see to it that he collects very 
nearly as he wants to. In other words, 
if the coinsurance plan were adopted, 
and the farmer upon examining the 
policy, discovered that he would not 
be paid because his loss was not 
great enough, would promptly see to 
it that his loss became large enough to 
collect from the insurance companies. 


COMPANIES having a bad experi- 
ence in Colorado and North Da- 
kota during the 1918 season will simply 
have to withdraw from the territory, if 
they regard it as undesirable, as the co- 
insurance idea will very apparently not 
receive serious consideration at. the 
forthcoming meeting of the Western 
Hail Conference to be held in Chicago 
in November. 


Power of Man Factor 
in Business Life 


The world’s greatest purchasing 
agent, Edward R. Stettinius, formerly 
of J. P. Morgan & Co., now in the 
service of the War Department, puts a 
value on the man-factor in business 
that is a remarkable tribute to person- 
ality. 

Theoagh Mr. Stettinius, the great 
New York banking house spent over 
$3,000,000,000 for merchandise and mu- 
nitions for the allies. In an article by 
B. C. Forbes, the public is told how this 
tremendous task was accomplished. 
In organizing for the production of wat 
materials, Mr. Stettinius says: “We 
proceeded upon the theory, which we 
had no occasion to abandon subse- 
quently, that 9714 percent of the effi- 
ciency of the plants lies in the men, and 
only 2% percent in the bricks, mortar 
and machinery that make up the plant. 
Given the right stamp of men, we be- 
lieved they would get there. We did 
not begin by studying the suitability of 
plants, but by studying the suitability 
of men.” 

Mr. Stettinius puts an exalted value 
on “the precious porcelain of human 
clay.” And yet we all know it 1s not a 
bit too high. The living world 1S 
moved and in some part actually man- 
aged by “the little vain dust” that we 
represent. Is there not a lesson here 
for you, who are striving to lead ote 
to an important action? You yourseil, 
with your personality and your ability, 
are at once the strongest argument an 
the real master of the situation!—New 
England Pilot. 





Often a man’s popularity is due to what 
he forgets to say. 
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Forest 
Fires 


Scenes Showing Both Devastation and 
Freaks of Flames in Duluth and 


Cloquet Regions of Minnesota 


Pictorial Sidelights on the 




















Public libraries are “preferred risks.” But forest fires 
are no respectors of underwriters’ judgment. If 
you have ever tried to burn a book you know 
that the tightly packed leaves are at least fire 
retardent. But books and all went when the big 


fire came. 








The Huns never mistreated a cathedral worse than 
the big blast did the Duluth Country Club. Three 


pilasters mark its location. Note the low, frame 


bungalow beyond that seems intact. 


Scenes like this are everywhere. They show just how damaging a sweep of 
flames can be. College boys build bonfires, and hot ones, around telephone 
poles without ever doing them more than superficial harm. But a forest fire 


is a bonfire de luxe, plus. 




















There are brick buildings and brick buildings. Some deserve the rates that the inspection 








Not an unusual roadside scene. There 
were 300 automobiles burned up in this 
way—the fire went faster than the 
ars could at places, while in others 

the machines were abandoned as soon 

88 any engine or tire trouble was ex- 

Perienced, 


bureaus make and some do not. These ruins show how substantial masonry stands up and 


how the other kind doesn’t when the fire is really hot. 
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CHAPTER FOUR 
Rates and Hazards 


PROMINENT insurance man 

once remarked that the author of 

“fools rush in where angels fear 
to tread” must have had in mind the 
layman who deigned to write about 
fire insurance rates. Some helpful 
suggestions have been written on the 
subject and much that has been harm- 
ful has appeared. 

Probably no phase of insurance in- 
terests the business man more than 
his insurance rate. Many _ business 
men think they are paying “all the 
tariff will stand.” If they had more 
light on how rates are made it is rea- 
sonably certain that they would take 
a different view of it. 


F rates were now made on the bar- 
ter basis, which to some extent 
was done in the early days, one would 
have good reason for this belief. No 
one knows better than the underwrit- 
ers that rate discrimination works 
substantial injustice both to them- 
selves and to the insuring public. 





table and scientific. The best talent in 
underwriting circles have devoted 
their efforts in solving this problem. 
Experts in engineering and architec- 
tural lines have developed fire-resisting 
construction, automatic sprinklers, and 
fire-fighting devices. From the be- 
ginning it was seen that the scientific 
basis was to have the rate measure 
the hazard. 


|? is not necessary to trace the his- 
tory of the classifications which be- 
gan very crudely and has developed 
into the marvelous system of today. 
{It is enough to know that the problem 
has been to a large measure solved. To- 
day the companies maintain at no 
small expense, departments to compile 
their experiences about the cost on 
various kinds of hazards and the classi- 
fications of risks. 

Following the classifications of risks 
came the adoption of the system of 
rating certain risks by schedules. This 
necessitated personal inspection of the 
property. In order to avoid the mul- 
tiplication of this expense by each com- 
pany, rating bureaus were created. 





The problem has been to devise ORE than  one_ business man 
some system of rating that was equi- thought that this step showed 
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collusion in the sense of establishing 
an insurance “trust.” They did not 
consider that a part of the cost of in- 
surance is made up of the expense of 
scheduling the risk, and that if each 
company had to go to this expense the 
cost of insurance would necessarily be 
greater—and the insuring public would 
have to pay it. 

Independent rating bureaus operate 
in different fields in the country. Their 
business is to inSpect risks and to 
measure the hazards in terms of rates. 
In this connection we would suggest 
that every facility be afforded the 
rater. The insurance companies buy 
this service but the business man can 
obtain it free, on his own property. 


HE rate schedule is not compli- 
cated and one can readily see what 
the debits are for and how much 
credit he will obtain by remedying cer- 
tain defects in the plant. 

We are giving a rate make-up on a 
building in one line of industry for 
the purpose of showing the business 
man its simplicity and that rates are 
scientifically determined. The amounts 
appearing in the schedule apply only 
to this particular building. The rates 
on contents are computed in the same 
systematic manner. Rate schedules 
are so compiled that they are under- 
standable to the policyholder. The 
charges are in the nature of penalties 
for hazards. 


T HE building has been surveyed by 
the raters and based upon the de- 
gree of city and local protection. The 
basis rate is .40 and covers all hazards 
ion cannot be segregated and meas- 
ured. 


COPY OF RATE MAKE-UP 





MEMEO 6k savas onal oys sie csersicidie byrocerens-ataleie -40 
MPCs 15800 eG PE iain 's 5, Sis a :cisis aia eea.cie .04 
(The standard unit area is 1,000 
sq. ft., a proportionate additional 
charge being made for larger areas.) 
Parapet deficiency.............e200- .04 
Skylights not standard............. .02 
Metal stacks through roof.......... 06 
Outside wood porches, cornices and 
wooden conveyor...........-.ee0% .06 
CREP ROIS oho ooo. o ota aiessiels/ si c.c.e! ae .03 
PAINE oioiore o:5'a os two, s ole laiejeleioie's <0. -92 
Shavings allowed to accumulate.... .05 
NO WEBLO CANE. 6.6. 6ioie.cs s5asd ce obese -05 
WIOOE Ol) SOAMCG 6 ooo wi sieiwiesccie eases .06 
No drip pans under machines....... .05 
SPUN ola oc tc a rancra a enaie aie, tere oieta ei weaialeie 1.77 
Credit for open finish............. .08 
Building rate unexposed......... 1.69 





Exposure 


From buildings No. 2 and No. 

Tt aR | RE Eee 
From building No. 6 at 15 ft.. 
From office at 23 ft 
— buildings No. 9 and No. oe 


‘02 
105 





Exposure charge.......se.se- 48 


Total building rate............... 2.17 
*The occupancy charge of .92 is made 
up as follows: 

Grinding, machine shop and black- 





GIMIUH “OHO «6. 5,5.o0.0 oe ve cece dees 5s .06 
Gas tempering furnace.............. 01 
1 brick forge and 1 movable forge... .01 
3 crude oil furnaces............ oes 02 
High pressure steam boiler using 

shavings partly as fuel and coal 

with unapproved arrangement for 

shavings in brick room.......... 26 
Inadequate ventilation.............. .04 
Gasoline automobile in building..... .12 
Woodworking (1 pony planer, 1 rip 

Saw, 1 CroSS-cut)........eeeeeeee .10 
Wire room (2 auto. wire knotters, 4 

wire cutters and straighteners—all 

on wood using oil).........+-.... 24 
10 hand knotting machines, addi- 

tional labor 28 hands............ .06 

Total exposure charge..........- 92 


W Ith this detailed information in 
the hands of the business man he 
can figure exactly how to reduce his 
fire insurance rate and what the cost 
of the changes will be be. ; 

Assuming that he carries a line of 
$65,000 on this building his annual pre- 
mium is $1,410.50. For each .01 re- 
duction in the rate he is saving $6.50 
every year. 

He finds that he can bring the para- 
pet wall up to the standard require- 
ment for $30.00. By this expenditure 
he lessens the hazard and reduces the 
rate .04, thus saving $26.00 each year. 


H E has the shavings removed daily, 
installs waste cans, and drip pans 
under the machines at small expense. 
These improvements reduces the rate 
.15 and an annual saving of $97.50 is 
made. 

He finds that his automobile being 
stored in the building is costing him 
$78.00 a year in increased premium. 
He puts the car in a small garage and 
reduces the rate .12. 

By comparing what the hazards are 
costing him with the expense of cor- 
recting them he determines how much 
he deems it advisable to reduce his 
own rate. As a matter of fact, the 
owner makes his own rate—the rater 
simply measures the hazards in terms 
of rates. 
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The rate of $2.12 was reduced to 
$1.85 by’ a comparatively small outlay 
of money. In addition the liability to 
fire has been reduced. This should be 
a stronger incentive than the saving 
of insurance premiums. 


ATES are based on hazards and 

hazards are of two kinds—physical 
and moral. Moral hazards cannot be 
measured and are therefore more dan- 
gerous than the physical hazards which 
can be measured. One of the reasons 
that the policy must show the correct 
owners and the exact interest of the 
assured, is, that-the underwriters can 
be sure that the moral hazard is not 
present. Great care is exercised by 
the companies in avoiding the moral 
hazard in so far as it is humanly pos- 
sible for them to do so. 


HYSICAL hazards arise from ex- 

ternal sources and internal sources. 
About 28 percent of fires are due to ex- 
posure hazards. The exposure hazard 
is measured by: 

1. The risk’s own combustibility and 
ignitibility. 

2. The distance to buildings or sub- 
stances. 

3. Inherent 
risks. 

4. The extent of fire protection de- 
rived from fire departments, private 
apparatus and water works. 


bh nergy causes of fire are divided 
by Prof. Zartman into six classes: 

1. Spontaneous combustion. 

2. Operation of machinery. 

3. Hazard incident to processes (i. 
e. use of inflammable mixtures for paint- 
ing). 

, Processes of heating and lighting. 

5. Fire due to accidents and care- 
lessness. 

6. Sources that cannot be discov- 
ered. 

Underwriters have found that out of 
the total number of fires from internal 
causes about 25 percent are due to 
heating and lighting, about 16 percent 
for which the causes cannot be dis- 
covered, 25 percent arise through ac- 
cidents and carelessness, 8 percent to 
spontaneous combustion. The remain- 
ing 26 percent being due to operation 
and processes. 


STUDY of the moral hazard reveals 

interesting facts. The desire to 
destroy is no more dangerous than the 
lack of a strong desire to preserve. 
Agents are called upon to exercise 
great care so that a fire will never pre- 
sent the prospect of a profit to the 
policyholder. The underwriters must 
avoid insuring risks where the value 
ot productivity is diminished. Natu- 
tally the companies will not favor in- 
suring any risk where the amount of 
the insurance exceeds the actual cash 
value of the property insured. 

Pressing necessity for cash and 
financial embarrassment often creates 
a serious moral hazard. This is the 
feason why the policy makes it man- 
datory to explain the degree of own- 
ership. Property involved in litigation 
is another source of moral hazard. 

veryone interested in the property 
might benefit from an insurance cash 
settlement of their dispute. 


HERE are circumstances where it 
is best to make an average rate cov- 
tring the entire plant. The rater meas- 
ures the hazard of each fire area and 
Computes the rate for each. It is then 
necessary to know the actual value of 
tach unit in order to figure accurately 
the average rate. 

To illustrate:—A plant having three 
Te areas has been properly rated as 
follows: 


Area (or building) “A’............ $1.85 
ype (or building) “B”............ 
rea (or DU iin cc oe veces 
The owner gave the distribution of 
the values from his books as follows: 
Value of area “A” 


hazards of adjacent 


Bleek tekas slo's $150,000 
Terre 100,000 
alue of area “OL : 50,000 


jp cording to his data he would pay 
Or full insurance. * 

Mium on insuring area “A”....$2,775 
1,250 


Pre 
Premium on insuring area “B”.... 








Premium on insuring area “C”.... 500 


Total premium......... ecececce «$4,525 

The total premium divided by the 
total book value ($300,000) gave an 
average rate of $1.51. 


AN appraisement showing the actual 
values and their correct distribu- 
tion as follows: 





Value of area “A” was......... $130,000 
Value of area “B” was......... 115,000 
Value of area “C” was....... :+ 85,000 
The premiums for full insurance 
would then be: 
RRO MR dae deseo waa weaee wate $2,405.00 
ECR Sires Oe as Odeo wenc ee ge 1,437.50 
PER OE Se ac cc caciatansegnwe meas 850.00 
Total premium................ $4,692.50 





The total premium divided by the 
total sound value $330,000 gave the cor- 
rect average of $1.42. 


Net only did the appraisal report 
give the values to determine the 
correct average rate, but it established 
the proper basis upon which full in- 
surance or a percentage of insurance 
could be accurately placed. 

In the chapter on coinsurance the 
business man will see how important 
the ascertainment of the actual cash 
values despite the fact that he pays a 
larger premium. Paradoxical as it 
may seem, economy in insurance is 
improvident and wasteful. 


HOW AGENTS CAN 
CARRY OUT PROGRAM 


HE October issue of “Fire Protec- 
T tion” has brought favorable com- 

ment from an official of the Na- 
tional Fire Protection Association and 
from Frederick V. Bruns, chairman of 
the fire protection committee of the 
National Association of Local Agents. 
One of the features of this issue is a 
two-page article dealing with ‘what 
might be a practical program of op- 
eration for local agents in carrying 
out the fire prevention purposes and 
plans of the National association, as 
outlined to it at the Cleveland con- 
vention by Mr. Bruns committee. 


Suggested Plan by “Fire Protection” 


In a letter to the editor of “Fire Pro- 
tection,” Mr. Bruns says: “Your plan 
carries a most complete analysis of the 
way that our association can do con- 
structive work. I am anxious to have 
a number of these copies for distribu- 
tion among interested state presidents.” 

The article to which Mr. Bruns re- 
fers elaborates upon the following pro- 
gram; (1). an encouragement of better 
inspection of properties insured, coupled 
with refusal to insure property men- 
aced by extremely severe hazards and 
by all reasonable efforts to avoid over 
insurance; (2) a plan of cooperation 
with local fire chiefs; (3) a plan of 
cooperation with the state fire marshal 
department, working through the state 
association; (4) an aggressive interest 
in all municipal affairs pertaining to 
the protection of the city against fire 
and (5) encouragement of a more care- 
ful knowledge about insurance rating 
as it relates to fire hazards. 

Local agents will find in “Fire Pro- 





tection” not only practical programs of 
operation for fire protection and fire 
prevention service, such as has been 
urged not only by National Associa- 
tion leaders, but also by such company 
representatives as A. D. Baker, presi- 
dent of the Western Insurance Bureau, 
but they will also find in its pages the 
practical fire protection and fire pre- 
vention information necessary to give 
the service they would like to give. 


Chimney Fires 


For instance, the October number 
discusses the problem of chimney fires, 
offering a practicable and proved rem- 
edy. No fire hazard has been more 
talked about and less acted about than 
the chimney fire hazard, but the city 
of St. Joseph, Mo., has done something 
effective to combat these fires. The 
city has appointed an official chimney 
sweep and safeguards his position by 
a special ordinance and license. Octo- 
ber “Fire Protection” tells what this 
ordinance is and what it has accom- 
plished for St. Joseph. 


Stored Coal Fires 


No subject is of greater interest to 
large insurers at this time than the 
danger of stored coal fires. A special 
article in the October issue outlines 
methods of prevention as worked out 
by the engineering experiment station 
of the University of Illinois. Like- 
wise this is the season of the year 
when special attention must be given 
to sprinklered plants to insure the 
efficiency of the sprinkler system, and a 
special article covers this situation. 
While these and many other articles 





can be of service to agents, there is a 
special article for insurance men show- 
ing by diagram and explanation the 
proper construction for dip tank in- 
stallation as called for to comply with 
Dean schedule standards. 


Part of Agency Service 


Many progressive local agents are 
not only improving their own knowl- 
edge about fire protection and fire pre- 
vention from the magazine each month, 
but are using it to great advantage for 
agency service by passing on copies to 
large insurers pointing out articles 
which these large insurers are sure to 
be interested in. With the new spirit 
in local agency work as interpreted by 
President E. M. Allen and by company 
leaders, the local agent is in direct need 
of a constant medium of usable and 
interesting information about the en- 
tire subject of fire protection and fire 
prevention and local agents are recog- 
nizing as never before the service that 
THE NATIONAL UNDERWRITER has done 
for the insurance business in publish- 
ing its special service magazine, ‘Fire 
Protection.” Ralph E. Richman, its 
editor, was formerly deputy state fire 
marshal of Indiana. 








Ready Reckoner 
For Coinsurance 

















A BOOK that is going to save many 
hours of time each month in in- 
surance offices has recently been copy- 
righted by Stanley Spragens, local 
agent in Cincinnati. This book is the 
most complete of its kind that has ever 
been issued, a ready reckoner for co- 
insurance. Heretofore, a number of 
books have been issued but covering 
only three or four of the percentages 
of the net rate, for instance, 10 per- 
cent, 15 percent, 20 percent, 25 percent, 


and 30 percent. The new “Ready 
Reckoner,” which was compiled by 
Thomas Bryant of Mr. Spragens’ 
office, contains the complete fig- 


ures on amounts from 25 cents to $4 
and 25 percentages ranging from 5 per- 
cent to 64 percent. By use of a simple 
rule, explained in the book, it is pos- 
sible to obtain the gross rates when 
the net rates for coinsurance is known. 

Another attractive feature of this 
“Ready Reckoner” is the make-up. Gross 
rates are printed in red ink in three col- 
umns, one on each side and one in the 
middle of the page, and lighter and 
heavier lines between columns make the 
reckoner easy to follow with the eye. 
The pages are thumb-indexed which 
makes it possible to turn to the page 
wanted immediately and without effort. 
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The 25 percentages given of the gross 
rates include the half-percent such as 
7%%, 17%%, ete., which are frequently 
encountered in handling coinsurance 
credits. In less than a half minute the 
net rate for any given credit can be 
found by taking the gross rate in one of 
the three columns of red figures and de- 
termining where the horizontal line un- 
der the red figures intersects with the 
credits columns. The labor of hours is 
thus reduced to a minimum. 


Very Useful Device 


Those who have occasion to figure co- 
insurance credits and who have examined 
this “Ready Reckoner” are enthusiastic 
in its praise. The book has proved par- 
ticularly useful to Ohio agents where flat 
percentage reductions on certain classes 
of premiums obtains. The manager of 
one office glanced at the book, turned 
around and counted the girls working in 
his office and immediately gave an order 
for 12 copies. C. B. Patterson, special 
agent for the Glens Falls in Ohio, says: 
“T have seen various cards and tables 
to cover the ground pretty well under old 
conditions when there were only about 
four different credits, but yours is far 
away the best and most convenient time 
and labor saver I have ever run across. 
If ycu have them for sale you ought to 
let the fact get properly advertised. I 
don’t see how an up-to-date city agency 
could afford to get along without it.” 


Sold by The National Underwriter 


The book is bound in heavy paper and 
contains complete directions for using. 
It is sold only by The National Under- 
writer at $1 a copy with quantity rates 
to 12 copies as follows: 

Two copies, $1.75; 3 copies, 
_capies, $3.60; 12 copies, $6. 


$2.50; 6 





Service 


The first principle of salesmanship 
is to satisfy yourself that you under- 
stand the needs to be served. 

The second principle, which is tied 
up to the first, is to make the person 
in need of the service conscious of its 
relative importance, which if tested 
and found to be a real consciousness, 
will express itself in a desire for the 
service. That which we have to sell 
is a service to men who have a need 
which if not served will seriously in- 
terfere with their success in life. Most 
men do not realize this, but they are 
glad to discover this great fact and 
are most appreciative when a man of 
real vision comes along and helps 


them to make the discovery.—Courte- ; 


nay Barber. 


One broiling August day an aged neg- 
ro, who was pushing a barrow of bricks, 
paused to dash the sweat from his brow, 


then, shaking his fist at the sun, he 
apostrophized it thus, “Fo’ the Lawd’s 
sake, war whuz you last January!”— 


Everybody’s. 





Bank A 


T the Cleveland convention one 
A of the live topics of discussion 
was the question of bank agents. 
There is widespread opposition on the 
part of fire insurance men to banks 
engaging in the insurance business be- 
cause they say it is unfair competition 
for a bank to require as a condition for 
granting a loan that the insurance on 
the property be placed with the bank. 
Local agents realize that they must 
protect the professional character of 
their work and there was apparent in 
the discussions that took place at 
Cleveland a new emphasis on the pro- 
fessional character of local fire under- 
writing. This was brought out espe- 
cially in the discussion of the income 
tax as it affects fire insurance business. 
Many local agents are coming to the 
opinion that they prefer their business 
be regarded, both legally and publicly, 
in the same way that a doctor’s or a 
lawyer’s clientele and patronage are 
considered, that is, as a personal serv- 
ice, rather than as business in the ordi- 
nary sense. Instances were cited where 
a company bank had shown almost 
criminal ignorance in the writing of 
insurance policies and it was the con- 
census of opinion that a banker, who 
was wrapped up in the banking busi- 
ness, seldom makes a good insurance 
man nor can he give the personal or 
professional service which an insur- 
ance man gives. 


7 HE objectionable cqmpetition comes 
of course chiefly from the bank 
which, in granting a loan dictates that 
the insurance shall be placed with the 
bank, instead of with the regular 
agency. Agents rightly resent this as 
unfair competition and unethical prac- 
tice. One Cleveland agent cited a case 
where he had paid a loss of $800 to a 
certain client who a little later bor- 
rowed $1,500 from a Cleveland bank, 
which made the condition that the in- 
surance should be transferred from the 
regular agent to it. The agent in this 
case prevailed upon his client to refuse 
the loan from that bank and go to an- 
other which did not require the plac- 
ing of the insurance as a condition. 
A MASSACHUSETTS agent stated 
that not long ago he had a dis- 
cussion with the cashier of a local 
bank who asked him why he was 
making a particular fight on the poli- 
cies which the cashier secured, and 
who maintained that he had as much 
right to be in the insurance business 
as did the regular agent. The agent 


. | 
gencies 
replied that he did not consider that a 
bank should be in the insurance busi- 
ness and that he would continue to 
make the fight as long as the bank kept 
up the practice, that he would have to 
withdraw his personal account and ask 
his friends to do so as he considered 


that the bank was unfairly trenching 


on his field. The cashier replied that 
if he took the matter as seriously as 
that he would give up the business be- 
cause he did not care much about it 
anyway, and he did. 


y HE suggestion was made that where 
agents are meeting the unfair com- 
petition of the banks, they should go 
frankly to the banks and state their 
position to the effect that they regard 
insurance as a profession giving per- 
sonal service which the ordinary banker 
cannot do; lay the matter before the 
banker as a case of unfair competition 
and the result would probably be that 


| the bank would go out of the insur- 


ance business. 


ONE agent called attention to the 
fact that under the new federal 
reserve banking law national banks in 
towns of over 5,000 are prohibited from 
going into the insurance business. 
While the new law in reality grants 
the concession to country banks to en- 
gage in the insurance business, it does 
also prohibit national banks in towns 
of over 5,000 from transacting insur- 
ance, and this certainly establishes the 
principle that banks in the larger towns 
at least should not be in the insur- 
ance business. The section of the law 
is to be found on page 27 of the fed- 
eral reserve act: 


That in addition to the powers now 
vested by law in national banking asso- 
ciations organized under the laws of the 


——= 


United States, any such association Ip. 
cated and doing business in any place 
the population of which does not exceeg 
five thousand inhabitants, as shown by 
the last preceding decennial census, may 
under such rules and regulations as may 
be prescribed by the comptroller of the 
currency, act as the agent for any fire, 
life or other insurance company author. 
ized by the authorities of the state jn 
which said bank is located to do business 
in said state, by soliciting and selling ip. 
surance and collecting premiums on polj- 
cies issued by such company; and may 
receive for services so rendered such fees 
or commissions as may be agreed upon 
between the said association and the in. 
surance company for which it may act as 
agent; and may also act as the broker or 
agent for others in making or procuring 
loans on real estate located within one 
hundred miles of the place in which said 
bank may be located, receiving for such 
services a reasonable fee or commission; 
Provided, however, that no such. bank 
shall in any case guarantee either the 
principal or interest of any such loans or 
assume or guarantee the payment of any 
premium on insurance policies issued 
through its agency by its principal; and 
provided further, that the bank shall not 
guarantee the truth of any statement 
made by an assured in filing his appli- 
cation for insurance. 


ITH the growth of the agents 

qualifications laws and a tendency 
to broaden the scope of local agents as 
underwriters, it is quite likely that the 
question of bank agencies will receive 
further attention. 





Symphony Cocktail 


Dinner was a little late. <A guest 
asked the hostess to play something. 
Seating herself at the piano, she exe 
cuted a bit from Debussy. She finished, 
and turned to an old gentleman on her 
right and asked: 


“Would you like a sonata before din 
ner?” 

“Why, yes, thank you,” he exclaimed 
“I had a couple on my way here, but! 
think I could stand another.”—Harper'’s 











TOTAL ASSETS - - 
A. C. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 





- + = = $2,486,445.48 
R. SMITH, Secreta 








INSURANCE CO. 
J. B. RATERMAN, President 


MINSTER MUTUAL FIRE 


Inc. 1849 


VERNON B. ARNOLD, Special Agent, Lima, Ohio 


MINSTER, OHIO 
JOS. E. SCHMIEDER, Secretary 








H. M. BARFIELD 
President 





H. S. BASSETT 
Secretary 


Buckeye National Fire 


Insurance Co. 
B} Capital... ..:......s0.sse-c00000-.... $100,000 


CHARLES H. HARRADEN 
Managing Underwriter 
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Writing Business Through Ohio Agents 
SMic MANA 


Conservative edereritiog 


NT (MAKING SPLENDID PROGRES: 








OHIO AGENTS WANTED! 








F.R. Ormsby, Pres. 


Capital $300,000 





G.F. Hutchings, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Joseph Winum, Treas. & Asst. Secy. 


Incorporated 1911 
J.T. NELSON, President 


Retail Merchants Association Mutual Fire Insurance Co. 


FARGO, N. D. 
W. D. AUSTIN, Secretary 











Dayton Mutual Fire 


DAYTON 
Insurance Co., “oiio 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGEN1S WANTED 
Address Home Office. 





E. J. Forney, Pres. 
Incorporated 1873 


OF MANSFIELD, OHIO 





Insurance - $7,807,184.00 
Total Assets 412,915.16 




















Home Office: Suite 804 Merchants Bank 
Indianapolis 

















Ralph B. Clark, ‘ 


J. M. Cook, Sec’y: 


Mansfield Mutual 


Fire Insurance Company 


An Agency Company 
“* Fire Insurance as You Would Write It*’ 
The Merchants Fire Insurance Co. of Indiana 


(A Stock Com: ) 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 


Both Companies under same management in the same, office. 
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Need of More Education 


have repeatedly said that the gov- 

ernment has a somewhat hostile 
attitude toward the fire insurance busi- 
ness. The view is held by those who 
have taken the trouble to investigate 
this matter that this attitude is held 
largely because fire insurance compa- 
nies have neglected to educate the gen- 
eral public as to the nature of their 
business. Whatever view is held at 
Washington is largely a reflection or 
expression of the attitude of the gen- 
eral public. President Viehmann of 
the New Brunswick Fire said in his ad- 
dress at the Northwest association re- 
cently that this failure on the part of 
the fire insurance companies to prop- 
erly enlighten the buying public con- 
cerning fire insurance was one of the 
chief faults of the business at this time. 


S ‘nave very well informed people 


|F this is a fault that needs immediate 
correction (and many feel that quick 
action must be taken) it is a problem 
for the local agent to handle almost 
entirely. It is he that comes in direct 
contact with the man who buys fire in- 
surance. The local agent, therefore, 
knows the public mind. He is able to 
leave the proper impression of the fire 
insurance business or, by the way he 
handles a case, he can leave a bad taste 
in the mouth of the assured. 


ONE of the things that the slip-shod 
local agent has been doing that 
has done much to injure the business 
is the manner in which he discusses 
rates. For instance, the assured comes 
to his office with a complaint that his 
rate is too high, that he is being 
charged 50 cents more than Davey 
Jones who has the same kind of a risk 
across the street, has practically the 
same kind of stock and yet pays a rate 
50 cents cheaper than his. He declares 
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LEADING HOTELS 


The Following Will Be Found the Headquarters 
for Insurance Men and Tue NATIONAL 
UnpbeRwriTeR Will Be on File in the 
Reading Room at Each Hotel 
in This List. 


MINNESOTA 
The Hotel with the Ransford Sign 


European Plan 








Brings comfort nine times out of nine 
O. H. JOHNSON, Prop. 
BRAINERD, MINN. 


HOTEL ORMONDE 





Insurance Men’s Hotel 


VIRGINIA, MINN. 


NEBRASKA 








Ww On the Lincoln Highway 


NE 
HENSHAW HOTEL "pecen 
T. J. O°BRIEN CO., Props. 
Home of Blue Goose 
$1.00 Without Bath - $1.50 Up With Bath 


15th and Farnam Streets OMAHA 
NORTH DAKOTA 
THE GARDNER 


EUROPEAN PLAN 


25 combination sampl 
t iple rooms, bath, $2.00, $2.50 
2 Tooms with running water, $1.00 to ssc 
Tooms with bath, $1.50 to $3.00 


Finest cafe in the N. rth isi 
ful, quiet—-only tte) bm raat Cuisine unequaled. Rest- 


he city not on a car line. 
FARGO, N. D. A. H. Leimbacher, Mgr. 











that he is being discriminated against, 
and wants to know what the agent in- 
tends to do about it. 


T 22 many agents have been doing 
the easiest thing, they have been 
shifting the burden from their shoul- 
ders to the company’s with a remark 
something like this, “It does sound as 
if ‘your rate is a little high, but I have 
not anything to do with that. The 
companies fix all the rates through the 
inspection bureau, and the agents do 
not have anything to say about it. All 
we can do is take it up with the inspec- 
tion bureau and see if they can do any- 
thing about it, but they are the ones 
that fix the rates.” 


Mest local agents making remarks 
of this kind do not for a moment 
believe they are doing the business of 
fire insurance an injury. They merely 
handle the situation this way because 
it is the easiest thing to do. They are 
exonerated from all blame for the high 
rates, maintain their stand-in with the 
assured, but in doing so’ sacrifice the 
companies and damage the reputation 
of the business as a whole. After lis- 
tening to such remarks, it is small 
wonder assureds feel that the fire in- 
surance business is a trust. 


Te really explain the reason for a 
high rate where ene is charged 
would, of course, require a little time 
and what is more to the point, a real 
knowledge of the business. But where 
the make-up of the rate is explained 
the assured begins to see that the fire 
insurance business is conducted on a 
scientific basis, that rates are not made 
carelessly or indiscriminately, and that 
the business is carried on in much the 
same manner that the affairs of any 
well managed industry are. 


S INCE the 10 percent surcharge was 
put into effect there have been 
more than the usual number of com- 
plaints over rates. The present war 
conditions and the unsettled situation 
generally have provided local agents, 
who care to use it, with a forceful and 
convincing answer for the man who 
feels that he is being overcharged for 
his fire insurance. 


I 
ITH no advance in rates, other 
than the 10 percent surcharge 
which covers only the normal increase 
in the cost of conducting the business 
caused by the war, the companies are 
carrying on the books a great many 
risks that from an insurance stand- 
point are in very poor condition. At 
present there is no indication that it 
will be physically possible to improve 
the risks. For example, unless a busi- 
ness is engaged in an essential industry 
it is impossible to have the plant 
equipped with a sprinkler equipment, 
it is almost impossible to secure elec- 
trical apparatus, and fire protection and 
protective devices of all kinds are 
hardly within reach of the concern not 
engaged in the manufacturing of an 
essential product. 


THE shortage of material is a serious 
thing. Irrespective of what kind of 
product is being turned out, it is now 
practically impossible to secure steel 
tanks for the storing of water on the 
premises. Even wooden tanks can be 
purchased only through the use of 
priority orders. Chemical extinguish- 
ers made of brass are almost off the 
market. In the past few months sev- 
eral manufacturing concerns’ have 
abolished their barrel and bucket sys- 
tem of fire protection, with the idea of 
purchasing approved extinguishers, 
only to discover that extinguishers are 
not obtainable. Several instances can 
be cited in any state of manufacturing 
plants which have built additions to 





their factories with the practical assur- 
ance that they were to be given a gov- 
ernment contract. They were naturally 
unable to equip the addition with 
sprinklers until actually in possession 
of the contract, and after the new build- 
ing had been put up have been disap- 
pointed in securing government orders 
and, therefore, find themselves with a 
large addition to their plant unsprin- 
klered. 


LECTRICAL inspectors find that 

electrical equipments of all kinds 
are in very poor shape these days. 
Recently constructed plants are hur- 
riedly wired with little thought to the 
fire hazard that is being created. 
Plants formerly in good shape from an 
electrical standpoint now contain dan- 
gerous features for the reason that they 
have been unable to secure the mate- 
rial with which to keep the equipment 
in repair. Patch-up jobs are done in 
otder to keep things going, but elec- 
trical repairs are hard to make at this 
time. Even municipalities are not en- 
forcing their electrical ordnances, 
listening to the pleas of factory own- 
ers that it is impossible to keep up to 
the standard at this time. 


THE argument might be made that 
only the plants in nonessential in- 
dustries are poor fire hazards just now 
and that the concerns manufacturing 
an essential product are kept up to 
standard, and the government permits 
them to buy any necessary material to 
maintain their plants at par. Ina sense 
this is true, but from an underwriter’s 
standpoint if one building engaged in 
essential work is in good shape, and 
the adjoining risk, unfortunately work- 
ing on the manufacturing of a product 
considered nonessential, in poor shape 
and in a hazardous condition, the net 
result to the company carrying the 
business is the same. There can be no 
let down in standards without affecting 
the business as a whole, as the loss 
record of this year will show losses 
are higher than ever before. Plants 
going at full blast cannot on the face 
of it maintain such good fire protec- 
tion, as the concern which can stop 
occasionally and be overhauled. Care- 
lessness increases with hasty produc- 





tion as the loss records of any com- 
pany will show. 


E NTIRELY aside from the condition 

of industrial risks at this time must 
be considered the question of fire pro- 
tection. Fire departments generally 
are undermanned and underequipped 
nowadays for the very simple reason 
that it is impossible to get funds to 
bring them up to normal. Municipali- 
ties find it next to impossible to float 
bond issues providing for additional 
water works equipment or fire depart- 
ment apparatus and the high wages be- 
ing paid by concerns producing war 
materials have attracted firemen, so 
that in nearly every city the depart- 
ments are undermanned. This condi- 
tion is likely to become worse as time 
goes on, and thus the fire insurance 
companies are not only carrying a poor 
class of business on their books with 
no additional rates, but are provided 
with an undermanned and_ under- 
equipped fire department with which 
to fight fires that get started. 


THE local agent may say that no as- 
sured would sit down and be bur- 
dened with all of the foregoing as a 
reason why his rate is more than he 
thinks it should be. It is not neces- 
sary to tell the whole story to every 
man bringing up the question of rates, 
but such parts of it as apply to him 
individually may be outlined. The loss 
ratio of the fire companies is the high- 
est in the history of the business. It 
is going to be higher next year. It will 
be higher principally because of the 
reason outlined. Why should not the 
local agent discuss this with his cus- 
tomers? He accomplishes nothing if 
he simply shrugs his shoulders and 
washes his hands of the whole ques- 
tion of rates. He is expected to mould 
the thought of his customers on the 
subject of fire insurance. If the com- 
panies are charging too much he should 
know why. If their charge is about 
right he should also be equally able to 
explain that. But if he simply dis- 
misses the whole subject with a wave 
of the hand he is doing an injustice to 
the companies, to himself and to the 
assured. 





The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


It is the Age of the Specialist. Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 











Mr. Agent 





Recommend the Cheapest and 
the Best of the Approved 
Automobile Locks — 


NEUTRALOCK 














| 


Inquire about our Protected Commission arrangement. 
It’s for your benefit. 


Holloway Sales Company 


2101 Michigan Avenue, CHICAGO 
PHONE CALUMET 4492 
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Suggestions for Newspaper Advertising 
for the Local Agent 


AUTOMOBILE INSURANCE 














You may bea : | 
careful driver 


ber of that person’s family 
will probably sue. 








BUT 


Not all pedestrians 
are careful walkers. 





The person hit or a mem- 


Be Insured and 
Insured properly 


SMITH & JONES 


Insurance Against All Risks 





NOT YOUR 
FAULT 


No, the collision might not have been your fault. Possibly 
witnesses will testify that it was the other driver who was 
on the wrong side of the road, or who gave a wrong signal, 
or who glared his lights, or who came around the corner with- 
out sounding his horn, or did one of the other thousand things 
that cause automobile accidents. 


BUT 


that wouldn’t prevent the other driver or some occupant of 
his machine bringing suit. 
of course, but defending successfully ts often as expensive as 
Do you want to pay the bill or 
would you prefer to have an insurance company do it? 


WE’LL PAY IT 


If you have one of our 1918 model automobile policies. 


defending unsuccessfully. 


SMITH & JONES 


Insurance Against All Risks 


You might beat him in court, 


accident as you? If she did hit another car, a horse 
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Who Drives Your Car 
Besides Yourself? 


If your wife does, isn’t she just as apt to have an 


and buggy, a motorcycle or a pedestrian, you’d have 
just as much of a damage suit on your hands as if 
you had the accident. 


Another Question: 


Does your automobile insurance policy provide that 
suits so arising will be defended by and judgments 
resulting therefrom will be paid by the insurance com- 
pany? Some insurance policies “cover” only when 
the owner is driving. 


Under the 1918 model policies issued by our office 
we cover the court costs, the lawyers’ fees and the 
judgments in all cases that might be instituted against 
you, by reason of your ownership of the machine, no 
matter who might have been driving it (provided the 
person was sixteen years old or over). 


SMITH & JONES 


Insurance Against All Risks 




















Not the Cheapest 
Automobile 
Insurance 


If the smail size of the premium is 
the only thing you want to consider 
in buying automobile insurance, it 
would be useless for us to talk to you, 
or for you to talk to us. 


The automobile insurance we sell 
costs more than that sold by some, 
but it’s worth more. 

The only sort of insurance this agency 
has ever written has been as satisfac- 
tory on the day a claim was presented 
as on the day the premium was paid. 
So, too, is all of our automobile in- 
surance. 


SMITH & JONES 


Insurance Against All Risks 












































What is promised? 


And. who promises it? 


Those are the two questions you 
want to ask in buying automobile 
insurance. 


Does your policy, or the policy you 
are thinking of buying. promise all that 
should be promised in an automobile 
policy ? 
Are the promises couched in legal — 
phraseology that the courts have passed 
upon, so that the chance for misunder- 
standing in case of loss is reduced toa 
minimum ? 
Are the promises made by a time tried 
and loss tested insurance company com- 
plying with the strictest insurance laws 
of the state? 


Remember, all insurance policies are 
promises to pay in event of certain con- 
tingencies. Be sure all of these contingen- 
cies are taken into consideration and that 
the promiser can and will keep his promise. 


SMITH & JONES 


Insurance Against All Risks 











IF 


you hit the grocer’s delivery wagon 
or truck while driving your car, or 
if your wife or any member of your 
family did, the grocer could make 
you pay: 

1. For the repairs. 

2. For the cost of renting another 
vehicle until the repairs are 
made. 

In this day of high costs of repairs 
the bill might be high, and in this 
day of freight delays the renting 
“season” might be long. 


The total bill might run very high. 


We'll Pay It 


if you carry one of our 1918 model 
automobile insurance policies. 


SMITH & JONES 


Insurance Against All Risks 
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Editorial 


PLANK ROOFING 


Tue “Hartford Agent” suggests that 
underwriters whenever possible use their 
influence with architects, builders, con- 
tractors and property owners to minimize 
the use of plank roofing in large area 
manufacturing plants and substitute there- 
for incombustible covering such as iron, 
concrete or terra cotta, or for the instal- 
lation of protective devices available for 
instant use in furnishing sufficient volume 


Comment 


relations between companies and agents 
have not been improved and if anything 
have grown less cordial. Why this has 
been true, it is not for us to suggest. 

On one side, it might be said that the 
agents have wanted to be president, vice- 
president and directing manager of the 
companies they represent. On the other 
side it might be said that the companies 
have not been ready enough to recognize 
what the agents considered to be their 


of water with adequate pressure to com- just rights. It is enough to realize that 
bat fire in the highest part of the struc- | there is a real need for agents and com- 


ture. 
It takes the position that some of the 


panies to walk more closely together. 
What is the present tendency toward 


factors contributing to the excessive fire establishing more cordial relations among 


loss are of an insidious character. Such 


the companies and their agents? Those 


hazards are not readily noticed and it is | who believe that the companies and agents 


difficult sometimes to convince praperty 
owners of the danger. The “Hartford 
Agent” places plank roofing in large area 
buildings in such class, Buildings of this 
nature usually have brick walls, floors of 
earth, concrete or plank laid on the 


ground, with roof supports of structural | 


iron covered with planks. It would seem 
that the roof being so far from the floor 
it would be almost impossible for fires to 
reach the unprotected wood. Fires, how- 
ever, frequently originate in roofs of this 
kind from sparks, electric wiring, de- 
fective cupolas and so on. The “Hartford 
Agent” says that a fire once under way 
develops rapidly. It creates a temper- 
ature sufficient to weaken or destroy un- 
protected metal supports. The fall of a 


roof in a blazing condition usually wrecks 


the machinery. 


NEED CLOSER RELATIONS 


getting closer together or are they drift 


ing farther apart in their business rela- 
tions? It seems to be generally accepted 
that for a number of years past the 


are not improving their relations declare 
that the close personal relationship be- 
tween companies and agents which began 
to disappear several years ago in the 
larger cities is now disappearing also in 


There was a time when nearly every 
agent had one or two leading companies 
in his office with which he sustained inti- 
mate relations. He had represented the 
good old Blank Fire Insurance Company 
for twenty-five years, was ready to swear 
His first loyalty was to his com- 
This is not always the attitude 
that obtains today and those who declare 
that there is a tendency toward a wider 








disagreement between companies and 
agents say that this drift away from the 
old personal feeling of loyalty by agents 
towards companies is noted everywhere. 

Others believe that there is coming an 
Are the companies and the local agents | era of gradually improved relations. 
These observers declare that this move- 
ment has already begun and that action 
at the mid-winter conference of the Na- 
TIONAL ASSOCIATION OF INSURANCE AGENTS 


foreshadows a closer co-operation. By 
this it is not meant that the local agents 
association will lose any of its independ- 
ence of spirit but only that it will ap- 
proach subjects having to do with reia- 
tions of companies and agents with a 
spirit of finding the best solution of the 
business as a whole. 

They point to the moving of the office 
of the national secretary to New York 
where the association officials will be in 
closer touch with the company managers. 
They also call attention to the united 
action of companies and agents in many 
states reecntly in obtaining and support- 
ing insurance legislation. With a few 
exceptions, the agents are also standing 
by the companies in giving the laws that 
have been passed a fair test. 

Without a doubt, the next ten or fif- 
teen years are likely to be critical years 
for the fire insurance business and the 
American agency system. There never 
was a time when it was so necessary that 
the companies and the agents should come 
to a commo:n understanding, work to- 
gether in a friendly spirit and meet each 
other to co-operate, not to fight. It may 
come to the old story that if they do not 





hang together, they may be compelled to 
hang separately. 


NOT COMPETITION 


“THE growth of so-called casualty 
lines of insurance is taking up a lot 
of time of many local agents,” com- 
plained a fire insurance special agent 
recently. “It stands to reason that the 
development of the fire business will 
be greater if agents could be induced 
to give more attention to fire insur- 
ance and not so much to the casualty 
lines.” 

This special agent was. probably 
wrong in his conclusions as far as they 
apply outside of metropolitan centers. 

An analysis of agencies prospering 
in the casualty field would probably 
show that they are the ones who are 





also prospering in the fire field and 
that big increases of fire premiums are 
coming from the live ones who are also 
producing big increases in the casualty 
lines. 

The more a man prospers in the gen- 
eral insurance business the more he 
will prosper as a fire insurance agent. 
The old saw about nothing succeeding 
like success is by no means worn out. 

Another point the special agent 
must take into consideration is that it 
is not the amount of time a man puts 
into the fire business but the amount 
of energy and brains he puts into it 
that counts. The chap who is pushing 
casualty lines is probably putting in 
more energy and brains into fire busi- 
ness than the man who is putting in all 
time but not much of himself in the 
fire business. 


SPECIALTY MEN 


THE so-called special department men 
in fire insurance are making themselves 
felt throughout the field as the local 
agents recognize their helpfulness. 
Many companies now have men devot- 
ing themselves to improved risks and 
the larger special hazards. There are 
numerous automobile specialists. Some 
are giving particular attention to use 
and occupancy. There are farm depart- 
ment superintendents. Some men are 
giving their attention entirely to the 
sub-agency field. 

Even the most important and well 
equipped agents recognize the value of 
these specialists. Their minds are en- 
tirely centered on one line of underwrit- 
ing. They gather all the information 
they can about their specialty. Their 
minds are not crowded with a multitude 
of other duties and facts concerning 
various risks. The local agents feel 
that whenever they come in contact 
with them they have learned something 
of real value. We believe that these 
special departments are well worth 


while and give the agents the right 
kind of service. 
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The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


H. K. DENT, V. Pres. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 
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Capital 


a e 65th ANNUAL STATEMENT 
r) Capital So a. a et Ss $1.900,983.0u 
Assets (to protect policy holders) - 600,000.99 
Imurauce Compamy —Net Surplusto policyholders = = 5,574,008.6, 
of WatertoweN.B- Net surplus to stockholders ae a 2,650,983.0¢ 


STUART MORGAN, State Agent, Michigan, East Lansing 


en’] Agents, Colorado, Denver 


N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F.G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P.O. Box 225, Chicago 
H.F. WATERMAN , State Agent, Missouri, Kansasand Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 














The Indemnity Co. of America 


St. Louis, Mo. 


and Surplus, $350,000.00 








AUTOMOBILE INSURANCE In All Its Branches 





(Formerly known as National Flat Cable) 
Shinn-Flat is the most up-to-date Lightning Conductor, scientifically, that has 
ever been devised. {J It is recognized by the highest scientific authorities as 
the ideal form for a Lightning Conductor. It has greater strength and is much 
more effective in controlling an electrical discharge because of its greater conducting surface. 


Datiteted ealyby the W. C. Shinn Mfg. Co., 1633 Monadnock Bldg., Chicagg 


Lightning Cant Strike IF Shinn Gets There First 





LIABILITY 
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COLLISION 
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ROLLINS BURDICK HUNTER CO., General Agents, Chicago 


FULL COVERAGE 
ONE POLICY 
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Markets — Markets — Markets 


















Sor 
; 
Herbert S. Houston, Vice-President of Doubleday, Page & Co., asked Otto Kahn of New York to name the 
most. essential thing for the great Banker. Mr. Kahn replied: DO 
e ege e ° Cha: 
“‘Jt is a market for securities; it is markets.” 
A few weeks later Mr. Houston asked Festus J. Wade, the prominent St. Louis banker, “What is the most a wn 
essential thing for this great, rich valley?”” Mr. Wade replied: NI 
has | 
. offi 
“‘Markets, markets; that is what our manufacturers have got to study and in 
know about, markets.” tanks 
large 
as. | 
A month later he asked Stoddard Jess, a Los Angeles bank president, ‘What is the great thing before the I 
Pacific Coast?” Mr. Jess replied: busin 
; sity. 
é 
“From Vancouver to San Diego there is only one question—markets.” al 
west, 
patrio 
syndi 
If he had proceeded further and asked an insurance executive the answer would have been similar prote 
‘ agains 
The National Underwriter goes into more markets than all other weekly insurance Hoy 
newspapers combined. It has a metropolitan circulation, of course, but it also has rye 
what no other paper has—a widely distributed circulation that reaches markets which . th 
e e J e + rie 
the majority of companies are not now tapping. It reaches the cities and towns where panies 
there are but a few companies represented, as well as those in which nearly all com- na: 
panies are represented. ms th 
the 
of the 


. It has taken years and much effort, as well as a publication of high standard, 
to build this pipe line system through which insurance companies and general agencies 


can distribute their messages. 


THE NATIONAL UNDERWRITER 


Lincoln Inn Court Building Insurance Exchange 95 William Street Wulsin Building 
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